








we and 


mericas [cading, Drug, Journal: 


merican Prugsist 


Pharmaceutical Record... 


1571 





Vol. XXXIII. No. 8. 
Whole No. 409. 


NEW YORK AND CHICAGO, OCTOBER Io, 1898. 


Issued Semi-Monthly. 








ISSUED SEMI-MONTHLY BY 


AMERICAN DRUGGIST PUBLISHING CO. 


62-68 West Broapway, New York. 
Telephone, 4470 Cortlandt. 


A. R. ELLIOTT, President. 
CASWELL A. MAYO, Ph.G.............Editor. 
THOMAS J. KEENAN.......Associate Editor. 
IRVING J. BENJAMIN.....Business Manager. 


Chicago Office, 221 Randolph Street. 
ROMAINE PIERSON.................Manager. 
SuBscrIPTION PRICE: 

Paid in advance direct to this office.........$1.50 
Foreign countries ......cccccccccccccccccccccs S00 
Simgle Copies ..ccccccccsccccccccccccccccccccce oD 


ADVERTISING RATES WILL BE QUOTED ON APPLI- 
CATION. 


The American DruGcist AND PHARMACEU- 
TICAL ReEcorp is issued on the 10th and 25th of 
each month. Changes of advertisements should 
be received by the lst and 15th of each month. 

We are not responsible for any money paid to 
agents. All communications should be ad- 
dressed, and all remittances made payable to 
American Druggist Publishing Co., 62-68 West 
Broadway, New York. 


TABLE OF CONTENTS. 


POUEERE  caviksnce scceusevsieseccaccocns 221, 222 
Prize Essay: 
How to Build Up a Prescription Trade and 
Increase Profits, by Wm. C. Kirchgess- oss 








PHARMACEUTICAL PROGRESS: 

Potassium Iodide Pills; Oil of Cade; Or- 
ganic Glycerophosphates; Detection of 
Soluble Barium Salts in Hydrogen Per- 
oxide; Pimpinellin; Stamping Ink for 
Linen; Valuation of Narcotic Extracts; 
Detection of Bromine in Urine; Modifi- 
cation of the Thalleioquin Test; Volatile 
Substances in Pill Form; Pyratoxine; 
Separation of Iodine, Bromine and Chlo- 
rine; Sterilization of Catgut; Guaiacol Sul- 
phonates of Alkaloids; Quantitative Esti- 
mation of Alcohol in Ether; Test for 
Cottonseed Oil; Super-Borates and Su- 
per-Titanates; Metallic Compounds of 
Alginic Acid 224, 225 

Papers READ BEFORE THE A. Pu. A.: 

Qualitative Examination of Powdered 
Drugs, by Henry Kraemer 2 

“Cramming”’ vs. ——- for Board Examina- 
tions, by Harry B. Mason 

Materia Medica Animalis, 

Walter 
QUERIES AND ANSWERS: 

Tooth Powder Formulas; Carbolic Soap; 

Witchhazel Jelly; Syrup_ Hypophosphites 
0.3; Talcum Powder, Butter Coloring; 
Auburn Hair Dye; Bottle Capping Fluid; 
Coloring for Paraffin; Tasteless Syrup of 
Quinine; Blennostasine; Peau d’Espagne; 
Red Coloring for Soda Water 2 
CORRESPONDENCE: 

Refilling Bottles; Poisonous 
Formaldehyde ag Pp Externally; Prize 
Winners in the Advertisement Readers’ 
Contest 2 


BIBLIOGRAPHY 
Business Hints 


Druc Store YARNS: . 4 
The Druggist Who Couldn’t Rise Superior, 
by M. Quad 233 


Effects of 


AN ANALYTICAL 
SYMPOSIUM. 


T is now nearly twenty years since 
| the first volume of “Allen’s Commer- 
cial Organic Analysis” was offered to 
the analytical chemist. In the preface 
to the first edition the author said: “It 
is a lamentable fact, that while our young 
chemists are taught to execute ultimate 
organic analyses, and to ring the changes 
on the everlasting chloro-, bromo- and 
nitro-derivatives of bodies of the aromatic 
series, the course of instruction in many 
of our leading laboratories does not in- 
clude even qualitative tests for such 
every-day substances as alcohol, chloro- 
form, glycerin, carbolic acid, and quin- 
ine. As a natural consequence of this 
neglect, the methods for the proximate 
analyses of organic mixtures, and for the 
assay Of commercial organic products, are 
in a far more backward state than is 
justified by the great inherent difficulties 
of this branch of analysis.” It is not too 
much to say that “Allen’s Commercial 
Organic Analysis” is largely responsible 
for the fact that the above statement does 
not hold good to-day. 

There is no other book published in 
any language which at the present time 
enjoys such popularity among and is so 
much valued by analysts. The first 
edition consisted of three comparatively 
small volumes, and the third, which is 
now being issued,* will extend to seven 
volumes of nearly 500 pages each. 

The first volume deals with the prelim- 
inary examination of organic bodies, the 
alcohols and alcoholic derivatives, sugars, 
starches, gums, and acid derivatives of 
alcohol and vegetable acids. A chapter 
on proximate analysis of plants is also 
included. Criticism of such a work is 
almost impossible, and we must con- 
tent ourselves with commendatory gen- 
eral remarks. A word must, however, 
be said on the American aspect of the 
work. Valuable as it is to analysts 
everywhere, it is to be regretted that 

* Commercial Organic Analysis, by Alfred H. 


Allen. Third edition, Vol. 1, P. Blakiston, Sons 
& Co., Philadelphia, Pa. Cloth, 8vo.; $4.50. 


Mr. Allen’s American reviser, Henry 
Leffmann, of Philadelphia, has not main- 
tained the standard set by the author. 

Certain American products are widely 
different from those common in England, 
and American standards also vary widely 
from those prevalent in England, conse- 
quent on the provisions of the “Food and 
Drugs Act.” Here an opportunity was 
offered to Dr. Leffmann to add valuable 
information—an opportunity which has 
been almost wholly neglected. For ex- 
ample, in the consideration of malt liq- 
uors, the author deals very fully with 
English and German ales and beers. Dr, 
Leffmann adds nothing concerning Amer- 
ican beer, a product as widely different 
from English beer as Scotch whisky is 
from rye. A similar absence of informa- 
tion on rye whisky is also noticeable, this 
product being almost unknown in Eng- 
land. Much information of value to the 
American analyst is included, but it is 
from the English author’s pen and not 
from that of the American reviser. Again. 
under Spirit of Nitrous Ether an oppor- 
tunity is offered for comment on the U. 
S. P. product, which is manufactured by 
a process different from that of the B. P. 
Dr. Leffmann contents himself with quot- 
ing the official tests for Spirit of Nitrous 
Ether. While this neglect on the part 
of the American reviser does not detract 
from the value of the work in general, it 
adds but little to it, seeing that what the 
analyst wants is not theoretical informa- 
tion and generalities, but details of prac- 
tical work such as Mr. Allen himself fur- 
nishes. Under the head of cereals and 
their products opportunity is also missed 
of adding useful information regarding 
many of our American food products. 

To pharmacists generally this work 
should prove of‘ great value. The chap- 
ters on ethyl alcohol, including examina- 
tion of wines, beers, spirits, etc., gives in- 
formation which the practical pharmacist 
could turn to pecuniary advantage to him- 
self. The portion devoted to sugars is 
unusually complete and includes pro- 
cesses dealing with the examination of 
malt extracts, glucose and honey. 
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In connection with the examination of 
spirits the author takes the opportunity 
of refuting the commonly accepted idea 
that the ill effects of certain liquors are 
due to the presence of “fusel oil.” Ac- 
cording to Mr. Allen the proportion of 
amylic alcohol in spirits rarely exceeds 
70 grains per gallon, an amount which 
could not produce the local effects at- 
tributed to it. A pupil of the author took 
a teaspoonful of fusel oil mixed with 
water without ill effect, and to settle the 
question finally the author himself took 
for three weeks nearly every evening a 
wineglassful of whisky to which crude 
fusel oil had been added to the extent of 
} 1 and ultimately 2 per cent. The spirit, 
says the author, was extremely nauseous, 
but produced no headache or other ill 
effects. This would seem to lend sup- 
port to, the suggestion advanced by 
Mosso, the Russian chemist, that the ill 
effects of spirits are due not to fusel oil, 
but to the presence of minute traces of 
pyridine derivatives. 

The principal value of the whole vol- 
ume lies in the fact that the author has 
entirely abandoned the plan usually fol- 
lowed in analytical text books—of sim- 
ply giving processes suggested by this or 
that worker without any information as 
to the details of manipulation or of pre- 
cautions to be taken to avoid error. In 
almost every case the author has per- 
sonally proved the value of the processes 
suggested, and he frequently adds sug- 
gestions as to their limitation or improve- 
ments in them; and best ofall, he does not 
hesitate to condemn methods which have 
not been found up to the standard claimed 
by their originators. The fact that the 
book has gained recognition from ana- 
lysts the world over, and the extent to 
which it has grown are sufficient proofs 
of its value. 


PRIZE WINNERS IN THE AD- 
VERTISEMENT READERS’ 
CONTEST. 





HE prizes in the Advertisement Read- 
ers’ Contest announced in the A. 
Ph. A. extra edition of the AMERI- 
cAN Druccist of September 5th have 
been awarded as follows: 
First prize—l copy of Remington’s 
“Practice of Pharmacy,” won by 
Van Lear BrotHers, Roanoke, Va. 
Second prize—l copy of Coblentz’s 
“Handbook of Pharmacy,” won by 
Cuas. G. Mapuis, 
Charlottesville, Va. 


Third prize—l copy of Mac Ewan’s 
“Pharmaceutical Formulas,” won by 
Cuas. A. MILLER, 
Clerk with J. P. Richards, East Boston, 
Mass. 
Fourth prize—l copy of “American 
Druggist Price-Book,” won by 
E. C. BARKER, 
Canisteo, N. Y. 
Fifth prize—1l year’s subscription to the 
AMERICAN DruGGISsT, won by 
C. A. PApanrtti, 
Clerk with F. E. Wingate, 
Boston, Mass. 
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“SHORTER HOURS” AND 


GRAND JURIES. 





FTER exhausting nearly every other 
means of exciting public sympathy 
for the alleged sufferings of drug 

clerks through their long hours of work. 
that very curious organization of labor 
union people which is known as _ the 
“Druggists’ League for Shorter Hours, 
has undertaken to bring about an investi- 
gation of the pharmacies in Greater New 
York by the Grand Juries of the several 
boroughs. “A thorough investigation of 
the drug business is the need of the 
hour,” says the self-constituted critic who 
looks after the publicity end of this droll 
“League,” and so he has addressed a 
communication to the Grand Juries, ap- 
pealing to them to make the needed in- 
vestigation, and the following is a copy 
of the appeal: 

Gentlemen of the Grand Jury: 

The Executive Committee of the Drug pet 
League for Shorter Hours of Greater New York 
most respectfully desire to urge upon you the 
importance of making a thorough investigation 
into the conditions of the drug business. 

These conditions show an almost unbearable 
hardship upon the men who are engaged in the 
responsible task of compounding prescriptions. 
They also prove the great danger the community 
is exposed to every day in being served by men 
(drug clerks) who are overworked (fourteen to 
sixteen hours per day) and kept in almost con- 
stant bondage to their task, nearly 50 per cent 
of them sleeping amidst the fumes of the drugs 
and chemicals at night, which they have been 
handling all day. 

The authorities prevent bakers, confectioners 
and others from sleeping in their workrooms, 
but the drug clerk’s sanitary condition, which is 
a menace to the nuhlic, is entirely ignored. 

There are hundreds upon hundreds, nay thou- 
sands of ~~ clerks who are oppressed by these 
conditions hey cannot openly rebel against 
them, for that would be equivalent to 
blacklisted. 

You, gentlemen, do have the power to investi- 
gate the conditions of the drug trade, which has 
been surrounded thus far by a halo of professional 
secrecy, though professional pride is not the 
ruling spirit in this calling, but rather the com- 
mercial greed of the very small tradesman. 

You have the power to investigate, to compel 
witnesses to appear before you, and to make 
recommendations to the administration and law- 
making authorities. Any recommendations you 
choose to make will be respectfully listened to, 
they will have an enormous moral weight. 

And yet, the danger of long, inhumanly long. 
hours of work is only one, though the first and 
foremost evil in the drug business. There are 
many others, however, which prove that the con- 
ditions of the pharmaceutical calling have been 
allowed to run riot. 

Oppressive conditions of work cause drug hab- 
its, suicide and insanity among pharmacists, the 
chaotic conditions of business cause the crim- 
inally careless sale of poisons in tremendous 
quantities, disguised intoxicants are sold to the 
unwary, and certain drugs, medicines and articles 
can be purchased without difficulty, though their 
sale is restricted or even prohibited by law. 

The enforcement of the sale of poisons is the 
veriest farce. These articles mentioned must be 
sold by clerks on pain of instant dismissal. 

A thorough investigation of the drug business 
is the need of the hour. No one is more com- 
petent to undertake this difficult task than you, 
gentlemen. But disagreeable as such a task may 
be, to pry into the mysteries of a hitherto care- 
fully covered-up trade, profession, business, or 
whatever this calling may be named, we think 
it is our duty as citizens of recognized eminent 
=" in the community to undertake this 
work, 


The very tenor of this “appeal” is suf- 
ficient to prove that no pharmacist hav- 
ing any love for his calling had anything 
to do with either its composition or pub- 
lication. It is plainly the work of a pro- 
fessional agitator, the kind of man who 
travels from one occupation or trade to 


eing 





“regu- 
the business which is honored (?) 
by hisattentions, through the help of labor 


another, filled with the desire to 
late” 


unions and the indispensable “walking 
delegate.” That two employing pharma- 
cists have lent the support of their names 
to the individual who is carrying on the 
active operations of the “League” is not 
the least shameful part of the performance 
of this masquerading outfit, and that these 
men, whom we shall not dignify by nam- 
ing, still continue members of such re- 
spectable organizations of pharmacists as 
the Kings County Pharmaceutical So- 
ciety and the Deutsche Apotheker-Verein, 
is a matter for wonder to all who are fa- 
miliar with the facts. 

It is some satisfaction to know that 
our efforts to expose the origin of the 
attacks against the respectable pharma- 
cists of Greater New York by this 
“League” have borne some fruit, for the 
name of the labor agitator, whose title in 

e “League” is secretary, appears less 
frequently in connection with the scare- 
head stories which are supplied so lav- 
ishly by that individual to the local news- 
papers. Gentlemen who are popularly 
known as “has been’s” in local politics 
are now figuring as friends of the organ- 
ization. The “League” has thus enlisted 
the services of an ex-coroner’s physician 
and what it styles a ‘“‘suicide expert,” who 
has agreed to show that many suicides of 
drug store employes are due to over- 
work. The “League’s” own statement of 
this expert’s qualifications is worded as 
follows: 


Dr. Herold is a suicide expert. He is writing 
a book on self-destruction based on 5,000 cases, 
attempted and successful, that have come under 
his notice. In the four years ending July 1 last 
twenty drug clerks, he says, killed themselves or 
tried to do so. The long hours they had to la- 
bor in some cases conduced to the formation of 
drug habits which in turn unbalanced the mind. 

This whole agitation would be very ab- 
surd and ludicrous were it not just a trifle 
annoying. The shame and disgust which 
is felt by every pharmacist in New York, 
with the exception of the few who have 
lent their support to the “League,” at 
the intrusion into pharmacy of irrespon- 
sible demagogues of the “walking dele- 
gate” order is too great for expression, 
but pity should not be extended to them 
in half the degree that it should go to the 
ministers of religion and women reform- 
ers who have been inveigled into com- 
mending the movement. 


Returns Most Satisfactory. 


We have been looking over your extra 
issue of September 5th, in which our an- 
nouncement appeared, and are pleased to 
write you that the returns from this issue 
are most satisfactory to us. We have 
been clients of yours for the past five 
years, and have noted from year to year 
the growth in the subscription list of your 
publication. We beg to thank you for 
the courteous treatment we have received 
at your hands, and trust that the suc- 
cess of your most excellent drug journal 
will continue. 

Detroit Tosacco Co., 
T. McGraw. 
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PRIZE ESSAY. 


Brief, bright essays, on subjects of interest to pharm- 


acists, are invited for this department. 


For accept- 


able articles, long or short, the American Druccist 


will give $5.00. 


HOW TO BUILD UP A PRE- 
SCRIPTION TRADE AND 
INCREASE PROFITS. 

By Wo. C. KIRCHGESSNER, PH.G., 


Manager of the Prescription Department of Peck 
Brothers, Grand Rapids, Mich. 


HIS is a subject of interest to every 
T druggist, and one that requires both 
work and thought to compass. 
Pharmaceutical books, drug journals, 
price-lists and catalogues are among the 
best helps toward the building up of a 
good business. 


Pharmaceutical Journals. 


These are of the essentials—from them 
you can obtain the best thought of the 
leading men of the profession and the ad- 
vancement made in pharmacy and chem- 
istry long before they are published in 
book form. Without them you cannot 
progress. Every druggist should take at 
least three pharmaceutical journals and 
one medical journal. The medical jour- 
nal should be taken to keep posted on 
what is advertised or used in the practice 
of different physicians. The editors of 
pharmaceutical journals are ready at all 
times to furnish formulas and to make 
answers to any questions the subscriber 
may ask. Remember that everything pub- 
lished in a journal may be of some bene- 
fit to you. 

Reference Books. 


Every pharmacist should possess a U. 
S. Pharmacopoeia, a National Formulary, 
a U. S. Dispensatory, Remington’s “Prac- 
tice of Pharmacy,” Homoeopathic Phar- 
macopoeia, and a copy of Griffith’s ““Non- 
Secret Formulas.” Physicians often ask 
for one or the other of these books, and 
they are disappointed if you do not have 
them. 

Catalogues. 


Try to possess yourself of one of every 
manufacturing house available in this 
country, not for the prices they furnish, 
but to educate. yourself on specialties, so 
that if a physician asks you about any 
special preparation, you can tell him its 
composition. You will also learn some- 
thing to your advantage by reading the 
notes on preparations printed in most 
manufacturers’ catalogues. You will no- 
tice that many solutions, elixirs, syrups, 
etc., have similar formulas under different 
names. This will save you a great ex- 
pense, as it will be unnecessary to keep 
each kind in stock. Call the physician’s 
attention to this,so that should he pres- 
cribe a preparation and you have Bi of the 
same formula, he will not object to your 
using Bi, unless he is an enemy of the 
store. 

Relations with Physicians. 

First of all gain the confidence of the 
physician, and leave nothing undone to 
retain it; after you have succeeded in 
this he will often consult you about the 
preparations he uses, and you will never 


have trouble in getting him to use pre- 
parations of your own manufacture. 

Call on every physician within a mile 
of your store at least once a month, 
though once a week is better. To those 
whom you do not call upon send a pre- 
scription blank by mail. Do not go into 
a physician’s office and throw the blank 
on his desk and retire without even pass- 
ing the time of day. If he is not busy, 
tell him about the preparations you are 
manufacturing. 

Never joke or tell a story to a physi- 
cian, unless you are well enough acquaint- 
ed with him to know that he likes to hear 
them, and then it is better to have him 
tell the first one. If a patient should 
enter the office while you are conversing 
with the physician, excuse yourself at 
once. In this way he will see that you 
regard his time as valuable, and nine 
times out of ten he will write a prescrip- 
tion and send it to your store. 


Management of the Physicians Who Do Not 
Write Prescriptions. 


I have been writing of physicians who 
write prescriptions; now to those who do 
not write prescriptions—these are the 
hardest to please. In asking physicians 
of this class why they do not write pre- 
scriptions, nine out of ten will excuse 
themselves by saying: 

“Well, you number my prescriptions, 
and the patient never comes back to me.” 

“Would you write prescriptions if you 
were sure your prescriptions were never 
repeated?” 

Some will say yes to this, and to them 
I say: “If you will send your prescrip- 
tions to me I will assure you that they 
will never be repeated, as I will not num- 
ber or date them or return copy or the or- 
iginal prescription to the patient, but will 
return the prescription to you on the 
first of every month if you wish it, or I 
will number the prescriptions and re- 
turn them to you, so that if the patient 
comes back for a refill I will send him 
to you, and you can write a new prescrip- 
tion.” I am happy to state that there are 
now six physicians who send their pre- 
scriptions to us, who before never wrote 
a prescription. 

Another excuse is this: “Well, my pa- 
tients are so used to getting their medi- 
cines of me when they come to my office, 
that they won’t take prescriptions, as they 
say it costs too much to have them filled at 
the drug store.” I would ask this phy- 
sician if he ever figured out what it cost 
him for the medicine he used and never 
got paid for. He will invariably say he 
does not know, but it amounts to a big 
sum. Most physicians admit the disad- 
vantages of dispensing their own medi- 
cines. I would ask the physician how 
many kinds of medicine he keeps on 
hand. He will answer, only a few. Then 
I would mention some new remedies and 
ask if he ever used them. He will prob- 
ably say no; they cost too much, and he 
could not afford to keep them in his 
office. 


. 


By further conversation I would show 
him that if he had written prescriptions 
instead of doing his own dispensing, he 
would have known more about the prac- 
tice of medicine and would have had a 
greater variety of medicine to select from. 
He will probably say that he never 
looked at it in that light before, and will 
take to prescription writing. One such 
case I know. 

Never treat a physician with disrespect 
and never gossip about one physician to 
another—always let him think he is right; 
never charge for trifles he uses in his own 
family, unless he is one who never writes 
a prescription, then charge him for every- 
thing he gets. As nearly all physicians 
have poor patients, tell them that when- 
ever they write a prescription for such 
patients to mark it with some _ private 
mark designated by you, when you will 
give it to them at cost. 


Sampling. 


This is a work that is overdone. First, 
too large a sample is given at one time; 
second, too many are given at once. 
Never give more than two ounces as a 
sample, and never more than one sample 
at a time. You can impress the virtues 
of one article on a physician easier than 
a half dozen articles. Sampling should be 
done systematically once every three 
months, and the samples should consist 
of articles that are in season. You will 
find some physicians who are sample 
fiends—they will take all you give and 
come for more. The answer to give to 
such is that you are now selling the 
sample for 25c. a package. He will never 
come the second time. Whenever a man- 
ufacturing house samples the physicians 
of your city or village make a note of 
what is being distributed, observe who 
prescribe the preparation. As soon as the 
sample man has left the city, which is 
usually in a week, call on the physicians 
with your own preparation and the one 
that was sampled, so that you can 
compare the two at the physic- 
ian’s office. He can then see that 
your preparation is as good as that 
which the manufacturing house was 
sampling the week before. By following 
these methods a great many physicians 
have told me that whenever they pie- 
scribe a preparation and I manufacture 
one similar to it, to use my own prepara- 
tion. 


Prescription Blanks. 


I will describe one which I think has 
brought more people to our store than 
newspaper advertising. The blank is in 
pad form with our name on each corner 
and the physician’s name in the centre. 
On the other side is nothing but R in one 
corner, and the physician’s name in the 
right-hand corner. It is not necessary 





Druggist’s Druggist’s 
Card. Card. 
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Druggist’s Druggist's 
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to have the physician’s office hours and 
location on the blank, as no one sees it. 
If the physician should move, your blanks 
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are as useful as before, whereas, if they 
bear his address, they will be a loss to 
you. It does not matter how the phy- 
sician folds the prescription, your name 
will be visible to the patient. 


Stock. 


Try and keep everything used in pre- 
scriptions. By this we do not mean raw 
chemicals that are used but once in a life- 
time; but keep all chemicals and stains 
that are used in bacteriology. By watch- 
ing the medical journals and getting the 
smallest original package, you will never 
have to let a prescription leave your store 
without being filled. 


Manufacturing. 


Here is where the greatest saving is 
made. Remember that everything you 
buy has got to be made before you get it, 
and that the manufacturer makes a profit 
of from 100 to 500 per cent, which you 
can save. Manufacture a preparation simi- 
lar to every trade-mark preparation used 
in your city or village. Make your own 
fluid extracts, elixirs, syrups, cordials— 
over 100 per cent can be saved on any 
of them. Use Merz soft elastic capsules 
and fill them yourself. You can save 100 
per cent on the best jobbing price. Make 
your own compressed tablets, and tablet 
triturates—here you can save another 100 
per cent, and on some of them 500 per 
cent. In making fluid extracts and tinct- 
ures, force out the menstruum with water 
or a mixture of wood alcohol and water 
where water cannot be used. Always al- 
low from three to four ounces of the men- 
struum to every pound of drug that can- 
not be recovered. 

Wrapping Up Prescriptions. 

Never use string, but buy stickers, and 
have an “ad.” on them advertising the 
prescription department. We use one 
that is diamond shape. 

That these methods have been success- 
ful after being tried one and one-half 
years, I will let you judge for yourself 
by giving the number of prescriptions 
put up by us in January, 1897, as com- 
pared with January, 1898: January, 1897, 
1,265; February, 1898, 2,060, a gain of 759, 
and February is showing a greater gain 
than January. 


Oil of Cade. 

Pau] Adam has further investigated the 
characters of this natural product with a 
view to determine whether it is possible 
for the pharmacist to procure the genuine 
article. He obtained five commercial 
samples and determined the density, vis- 
cosity and various analytical data. Con- 
siderable differences were noted, among 
them the viscosity varying between 32 
and 360, the specific gravity between 
().9874 (at 0°C.) and 1.031 (at 14° C.). 
From the lack of uniformity shown by 
these average samples the author con- 
cludes that this drug, which formerly 
was held in high repute, will be dispensed 
with in the future —Bull. de la Soc. Chim. 
de Paris, xix., 580). 





For Rheumatic Phlebitis. 


Hirtz recommends the external applica- 
tion of salicylic acid as follows: 


Ne ey eee 4 drs. 
Morphin. hydrochlorat ............ 5 grs 
ee erry 1 oz 


Use as an inunction twice daily. 
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Pharmaceutical Progress. 


New Remedies—Improved Processes—Modern Inventions—Wrinkles in 
Dispensing—Tests and Reactions. 


























The Presence of Soluble Barium 
Salts in Hydrogen Peroxide.—Nagel 
(Pharm. Zeit, 1898, 62) directs attention 
to the fact that this impurity is not in- 
frequently present, and is very objection- 
able on account of the poisonous nature 
of the soluble barium salts. 


Potassium Iodide Pills may, accord- 
ing to De Toledo (L’Union Pharm. 1898, 
8) be best prepared by mixing the finely 
powdered iodide with an equal weight 
of burned magnesia, a sufficient quantity 
of honey added to make a mass and the 
finished pills rolled in magnesia. 


Pimpinellin.—The properties of this 
substance have recently been studied by 
G. Heut, who states (Arch. Pharm. 1898, 
3) that it occurs in colorless needles 
melting at 106 degrees C. and dissolving 
in concentrated sulphuric acid to form a 
leek-green solution. It is soluble in very 
diluted solutions of potassa on warming. 
Heut ascribes to it the formula C..Hi: 

5. 


Stamping Ink for Linen.—Moisten 10 
Gm. of powdered dragon’s blood resin 
and 10 Gm. ef powdered silver nitrate 
throughout with a few drops of distilled 
water and increase the mixture by 10 
Gm. of white dextrin and enough glycer- 
in so as to give the mass the consistency 
of a good printing ink. The rubber 
stamps employed should be rubbed be- 
fore use with a few drops of sweet al- 
mond oil. -Spread the ink on pieces of 
velvet for transferring purposes.—Farben 
Zeitung. 


The Valuation of the Narcotic Ex- 
tracts.—Rustig recommends (Pharm. 
Central. 1898, 33) the following process 
as applicable to narcotic extracts in 
general: 2 Gm. of the extract under 
examination are dissolved in 10 Cc. of 
water, 50 Cc. of the liquid to be used for 
shaking out the extract and 2 Cc. of a 5- 
per-cent soda solution added, and the 
whole agitated for five minutes and trag- 
acanth then added, 40 Cc. of the alka- 
loidal solution subjected to distillation 
and the alkaloid determined in the resi- 
due by titration. 


Modification of the Thalleioquin 
Test.—Pollaci (Chem. Cent.) recom- 
mends the use of superoxide of lead as 
an oxidizing agent in the application of 
this test. He takes 0.01 Gm. of the sub- 
stance under examination and adds 1 Cc. 
of water and 2 drops of sulphuric acid; 
this in the presence of quinine should 
show fluorescence. To this solution he 
adds a piece of lead oxide about the size 
of a pea, warms, shaking constantly, 
adds 3 or 4 Cc. of water, allows to settle 
and pours over the solution a layer of 
ammonia, when, if quinine be present, an 
emerald green ring will form on the mar- 
gin of the liquid. 


Pyraloxine.—Mielck gives the name 
of pyraloxine to a pyrogallol which has 
been subjected to oxidation. The prepa- 
ration owes its origin to observations 
made by Unna in dermatological prac- 
tice that the action of pyrogallol is mere- 
ly due to its products of oxidation, a cir- 
cumstance which seems to be confirmed 
by the fact that pyraloxine possesses all 
the healing action of pyrogallol, while it 
is free of the irritating properties of 
pyrogallol. Pyraloxine is a black pow- 
der sparingly soluble in water and quite 
insoluble in alcohol or ether. Its chem- 
ical nature has not yet been definitely 
ascertained.—Zeit. Oest. Apoth. Ver., li., 
HAY. 


Detection of Bromine in Urine.— 
A. Jolles (Zeit. Anal. Chem., 1898, 439) 
proposes the following method for 
detecting bromine even when _pres- 
ent in organic cumbinations in 
urine. The sample under  examin- 
ation is treated with an acid solution 
of permanganate and _ this_ solution 
is then heated, when any bromine pres- 
ent is liberated in the form of vapor. 
The free bromine thus liberated. can be 
detected by means of paper saturated 
with a solution of para-dimethylpheny- 
lenediamine which gives a violet colora- 
tion, turning to blue, gray and then 
brown on its edges when exposed to 
bromine vapors. 


Volatile Substances in Pill Form.— 
Dante Agosti directs attention (Boll. 
Chim. Farm. 1898, 421) to the fact that 
when creosote, guaiacol, oil of turpen- 
tine, etc., are administered in capsules, 
diagreeable results follow the liberation 
of the tindiluted substance in the stomach 
when the capsules are dissolved. For this 
reason he advocates the return to the 
use of the pill form, but instead of the 
addition of magnesia, wax or resins as 
a means of making the mass, he advises 
the admixture of an equal quantity of 
water with the medicament, which re- 
sults in the formation of an emulsion 
which can be made up into pill form 
by the mere addition of powdered liquor- 
ice root. 


Separation of Iodine, Bromine and 
Chlorine.—According to Ad. Carnot 
(Zeit. Anal. Chem. 1898, 635) iodine alone 
may be liberated by the addition of 
nitrosyl sulphuric acid shaken out with 
carbon disulphide and titrated in this so- 
lution. On heating the residue for half 
an hour at 100 degrees C. with chromic 
acid and diluted sulphuric acid, the bro- 
mine separates out, and this can also be 
shaken out by means of carbon disul- 
phide titrated in the solution. Finally 
the chlorine present may be estimated by 
precipitation as silver chloride. A qual- 
itative examination for the three halo- 
gens may be carried out in the same 
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way, except that the presence of bromine 
may be detected by means of Daubigny’s 
fluorescent paper. 


Guaiacol Sulphonates of Alkaloids 
are free from the disagreeable odor of 
guaiacol, and much less irritating when 
taken internally than the guaiacol itself. 
They may consequently be given in con- 
siderable amounts daily. Guaiacol-sul- 
phonic acid is obtained (Apoth. Zeit., 1898, 
636) as follows: Guaiacol and sulphuric- 
acid are heated together on a water bath, 
the mixture diluted with water and an 
alkaline or alkali-earth salt formed. This 
is then decomposed by a mineral acid, 
liberating guaiacol sulphonic acid. The 
basic alkaloid is now added in molecular 
proportion, viz.: one molecule, to form a 
neutral salt, and one-half a molecule to 
form an acid salt, to the guaiacol-sul- 
phonic acid. This mixture is concen- 
trated and crystals separate. The com- 
bination may, if desired, be effected by 
double decomposition between a salt of 
guaiacol-sulphonic acid and a salt of the 
respective alkaloid. These products com- 
bine the antipyretic and antiseptic proper- 
ties of guaiacol with those of the alkaloid. 


Sterilization of Catgut.—Raw catgut 
(Revue de Chir., 1898, v.) is first cleansed 
with a solution of soap by means of a 
brush, and subsequently washed in warm 
water until this remains clear. The 
threads of catgut are now rolled singly on 
prisms of glass composed of rods which 
have been combined in this shape. This 
affords a thorough and complete contact 
between the catgut and the sterilizing 
fluid such as is not obtained when ordin- 
ary spools are used. These prisms are 
now immersed in a 5 per cent solution of 
carbolic acid contained in a well-closed 
cylinder and allowed to remain there for 
forty-eight hours. By this time the cat- 
gut is thoroughly saturated with the acid. 
Care should be taken that the threads are 
not wound too tight; not more than two 
layers should be placed on a spool, so as 
to insure a thorough impregnation. After 
this treatment, the catgut is wound on 
small glass plates which have been pre- 
viously sterilized. It is necessary that the 
operator keep his hands well disinfected, 
which may be accomplished by treatment 
with a3 per cent solution of carbolic acid. 
The finished product is kept in tightly- 
closed containers, filled with phenyl-al- 
cohol. 


Quantitative Estimation of Alcohol 
in Ether.—Lassar-Cohn some time since 
recommended that the ether under exam- 
ination be agitated with water, the water 
separated, the ether which is dissolved 
in the water be removed by heating to 
60 degrees C. and a stream of hydrogen 
passed through the water, and the alco- 
hol remaining in solution oxidized into 
aldehyde by means of manganic ox- 
ide and sulphuric acid. This aldehyde 
is then distilled off and received in an 
alkaline titrated solution of iodine. After 
supersaturating with hydrochloric acid, 
the excess of iodine left in the alkaline 
solution is titrated with thiosulphate so- 
lution in the manner followed by Mes- 
singer in determining acetone. This pro- 
cess, which is intended to be applied in 
the detection of very smalll quantities of 
alcohol, has been criticised by Klar 
(Jour. Chem. Industry, 1898, 14), on the 
ground that if the aqueous solution of 
ether with the alcohol be heated to 60 
degrees C. it is almost impossible to 


avoid the loss of alcohol. On this ground 
he advocates the substitution of a salt 
solution (sodium sulphate) for the plain 
water for shaking out the ether, on the 
ground that this possesses a much slight- 
er solvent action on ether than does 
water alone. Klar also suggests the pos- 
sibility that the oxidation with manganic 
oxide and sulphuric acid may produce 
some acetic acid, and for this reason he 
recommends instead Nicloux’s method 
for the estimation of the alcohol taken 
up by the water. 


Test for Cottonseed Oil—G. Mar- 
purgo (Schweiz. Woch. f. Chem. u. Pharm., 
1898, p. 184) has experimented with the 
new method for detecting cottonseed oil 
in oi] mixtures, as given by Fortelli Rug- 
geri (Selmi, 1898, p. 1). The method 
Schweiz. Woch. f. Chem. u. Pharm., 1898, 
194) is as follows: 5 Gm. of the oil 
are mixed with 30 Cc. of a 6 per cent alco- 
holic KOH solution and saponified at a 
comparatively low temperature. It is neu- 
tralized with acetic acid, using two drops 
of a phenolphthalein solution as an in- 
dicator. After this, it is saponified with 
a 10 per cent neutral lead acetate solu- 
tion. The soap is washed with lukewarm 
water, dried on filter paper and treated 
with 100 Cc. ether in a flask connected 
with a reflux condenser. It is heated for 
a few minutes and then allowed to stand 
for a half hour. The lead salts of the 
stable fatty acids separate and are re- 
moved from the ethereal solution. The 
latter is treated with HCl in a separating 
vessel and freed from lead. The ethereal 
solution is washed with water until all 
traces of acid are removed and then filter- 
ed and distilled. The residue from the 
distillation is taken up with 10 Cc. of 90 
per cent alcohol and treated in a test-tube 
with 1 Cc. of a 5 per cent aqueous silver 
nitrate solution and heated to 60°—80° 
C. on a water bath. If there was no cot- 
tonseed oil present, the solution is clear 
from one-quarter hour to one hour. If 
cottonseed oil is present, the solution be- 
comes dark and blackens and deposits a 
black precipitate. This reaction is char- 
acteristic for admixtures of 1—5 per cent 
of cottonseed oil, and is characteristic for 
this oil alone-—Am. Jour. Phar. 


Superborates and Supertitanates. 


Ammonium Superborate, NH.BO:-|-3 
H.O, is obtained as follows (Apoth. Zeit, 
1898, 614): Boric acid is dissolved in 24 
per cent solution of hydrogen peroxide; 
to this solution, after treatment with am- 
monia, alcohol is added, causing a pre- 
cipitation of the salt. It occurs in the 
form of white lamellae, which in a dry 
atmosphere are permanent. 

Barium Superborate, BA(BOs).-|-7 
H:0. This obtain by double decomposi- 
tion between a solution of sodium super- 
borate and one of barium chloride, both of 
which have been cooled at 0°C. It has a 
white flaky appearance. The calcium salt 
is obtained in a similar manner. Attempts 
to obtain combinations of perboric acid 
with the metallic peroxides were fruitless. 
Pertitanic acid, on the other hand, yields 
such combinations readily. 

Sodium - Superoxytitanate, NA:On. 
T,0;+3H:O is obtained by the action 
of hydrogen peroxide and solution of soda 
on supertitanic acid, and subsequent pre- 
cipitation by means of alcohol. 

Ammonium - Superoxytitanate (NH,). 
O.. T,0;s. H-O: is obtained in a similar 
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manner. It occurs in the form of thin 
yellow prisms possessing a silky lustre. 
In dry air it is permanent, but its aqueous 
solution readily decomposes with super- 
titanic acid and hydrogen peroxide. 

Barium-Superoxytitanate. BHO:2.T:Os: 
-|-5H.O is obtained by treating the sodi- 
um salt with barium chloride. It has a 
yellow color. The nickel salt is obtained 
in a like manner. 


Metallic Compounds of Alginic Acid. 


Stanford has produced a number of 
combinations of metals with alginic acid 
which are insoluble, and are claimed to 
possess medicinal properties. The follow- 
ing are the more important. 

Alginoid-Iron, or Iron-Alginate, is 
prepared by adding a solution of sodium 
alginate to a solution of ferric chloride. 
The salt is tasteless and non-astringent, 
possessing, on thecontrary, cathartic prop- 
erties. It may be given where other iron 
salts are not borne. Its color is brown. 
It contains 10.97 per cent of metallic 
iron, and is soluble in ammonia water, 
from which solution it is precipitated out 
upon concentration as an insoluble body. 
Its formula is CreH1z:FesN:O22. It is 
given in doses of 0.15—1.0 Gm. 


Alginoid-Antimony is obtained by the 
precipitation of antimony chloride by so- 
dium alginate. This is a white powder 
containing 45 per cent antimony. Its 
ammoniacal solution retains the salt in a 
soluble form upon concentration. 


Alginoid-Arsenic is obtained in a sim- 
ilar manner to the preceding, employing 
arsenic chloride. Its aqueous solution 1s 
suggested as a substitute for Fowler's so- 
lution. 

Alginoid-Magnesium.—This is soluble 
in water without intervention of ammonia, 
and results from the action of alginic acid 
or magnesium carbonate. According to 
its formula, MGs(CzeH::N2O:2)2, it_con- 
tains 4.2 per cent of magnesium. In 40 
per cent aqueous solution it is said to pos- 
sess excellent adhesive properties. 


Alginoid-Morphine contains 35 per 
cent of morphine. Alginic acid unites 
with alkaloids forming salts soluble in 
water. 

Alginoid-Mercurous-oxide is gray in 
color, becoming black with ammonia- 
water. It is obtained by interaction be- 
tween mercurous nitrate and sodium al- 
ginate. It contains 33 per cent of mer- 
cury. 

Alginoid-Mercuric-oxide. — This can- 
not be obtained by interaction between 
mercuric chloride and sodium alginate, 
no precipitation occurring (difference from 
action of albumens and mercuric chlo- 
ride). It is obtained by treating a solu- 
tion of mercuric nitrate with sodium al- 
ginate. The resulting product is grayish- 
white, and is soluble in ammonia. The 
latter solution does not attack steel in- 
struments, rendering it of value for pur- 
poses of sterilization of these. 


Alginoid-Strychnine contains 50 per 
cent of the alkaloid. 


Alginoid-Bismuth is a yellow powder 
and contains 32 per cent of metallic bis- 
muth. It is obtained by precipitating a 
solution of bismuth nitrate by sodium al- 
ginate. Its ammoniacal solution remains 
clear upon evaporation and is miscible 
with water. This solution is termed 


= 


“liquor bismuthi alginici. 
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A. Ph. A. Papers 
READ AT THE BALTIMORE MEETING. 


QUALITATIVE EXAMINATION 
OF POWDERED DRUGS. 


By Henry Kraemer, Pu.G., Pu.D., 


Professor of Pharmacognosy, Etc., Philadelphia 
College of Pharmacy. 


Among the papers of exceptional value 
read in the Scientific Section of the 
American Pharmaceutical Association at 
the Baltimore meeting was one by Pro- 
fessor Henry Kraemer, bearing the above 
title. The following is an abstract pre- 
pared by the author for the AMERICAN 
DRuGGISsT. 

This paper has primarily to do with 
a method for the determination of any 
unknown official powdered vegetable 
drug. There have been incorporated 
with it, however, for reasons that are self- 
evident, some important non-official 
drugs and food products, the class ‘“Pul- 
veres” composed of inorganic and vege- 
table substances, some of the compound 
powders used for making various medici- 
nal preparations, all of the important con- 
stituents, as opium, guaiac resin, etc. 
Nearly three hundred powders are consid- 
ered. 

In order to make a satisfactory begin- 
ning, they have been divided into the 
following groups: 

1—Those powders whose color varies 
from gray to green. 

2—Those powders 
whiteish. 

3—Those powders whose color is yel- 
lowish. 

4—Those powders whose color varies 
from a tan, light brown, to dark brown 
or even black. 

5—Those powders whose color is red- 
dish. 

6—Those powders that occur in fine- 
ness varying between Nos. 20 and 30, or 
less, and which are with difficulty ex- 
amined without further treatment, as sec- 
tioning, etc. 

7—Drugs that are not powdered. 

It is proposed to arrange (as will be 
shown) upon cardboard, suitable bottles 
containing the powders examined, thus 
facilitating the determination of the col- 
or of the powder under examination. 
Then, having ascertained the color, pro- 
ceed according to certain schemes for the 
identification of the powder. It may be 
profitable to outline briefly, using but a 
few illustrations of the powders in one 
of the schemes. Scheme No. 1 is select- 
ed because it is the first considered. 
This contains about 75, and the color of 
the powders varies from green to gray. 


whose color is 


I.—WITHOUT FIBRO-VASCULAR TISSUE. 


Ergota, possesses oil globules; sclero- 
tium; red coloring principle manifest 
in chloral mount. 


II.—WITH FIBRO-VASCULAR TISSUE. 


A—With calcium oxalate crystals. 
a—Crystals rosette or star-shaped. 
a—Containing starch. 

Aralia nudicaulis: crystals, 35-70 mik.; 
starch, 10-15 mik.; yellow and brown 
contents of secretion reservoirs; scleren- 

starch, 


chyma. 
Galla (Chinese): crystals, 20 mik.; 


40 mik.; non-secreting hairs; mounts 
in glycerin show acicular or prismatic 
crystals of gallic acid. 

Passion flowers: crystals, 15 mik.; starch; 


pollen grains, 35-45 mik.; scleren- 
chyma. 

B—Without starch. 

Anise: Crystals, 2-3 mik. in aleurone 


grains 6 mik.; secretion reservoirs; oil 
globules; non-secreting hairs and char- 
acteristic epidermis of seed coat and 


pericarp. 
Pilocarpus: crystals, 17 mik.; few non- 
secreting hairs; oil secretion reser- 


voirs; long sclerenchyma fibres. 

Stramonii Folia: characteristic row of 
crystals, 10-15 mik.; secreting and non- 
secreting hairs characteristic. 


C—Crystals of calcium oxalate, cubical, 
prismatic or coffin-shaped (seldom ro- 
sette shape). 


D—Containing starch. 


Calumba: Characteristic stone cells con- 
taining cubical crystals, 15 mik.; starch 
grains numerous, characteristic shape, 
35x25 mik. 

Xanthoxylum: Cubical crystals, 7-14 mik.; 
numerous oil globules; secretion reser- 
voirs; stone cells and sclerenchyma 
fibres. 


B—Without starch. 

Coca: crystals, 3x3—3-10 mik.; peculiarity 
of epidermis (serrate); no hairs; odor. 
Hyoscyamus: Crystals, 10x 10—10x 25 
mik.; numerous characteristic secreting 

and non-secreting hairs. 


Senna: Crystals of three shapes; one- 
celled hairs more numerous in Alex- 
andria than India Senna; boiled with 


KOH becomes red, due to chrysopha- 
nic acid. 


C—Crystals of calcium oxalate, acicular 
(generally in raphides). 


Sarsaparilla: Long needles; sclerenchyma 
fibres; Mexican possesses pronounced 
yellow hypodermic and _ endodermic 
starch. 

Cypripedium: Long needles; starch; oil 
and resin cells; characteristic odor. 

Helonias: Groups of very small acicular 
crystals; starch. 


d—Crystals very small, like sand 


(may be acicular). 


Belladonna: Characteristic dark colored 
cells containing crystals; few secreting 
and non-secreting hairs; pollen grains. 

Dulcamara: Starch, 5-7 mik.; ducts with 
bordered pores, 35-45 mik.; in width 
accompanied with sclerenchyma fibres; 
find occasional fast fibre. 


B—Crystals calcium oxalate, few, or 


none. 
(A)—With simple hairs. 
(d)—Containing pollen grains: 


Eupatorium: Pollen grains, 15 mik.; 4-5- 
celled straight secreting hair; secreting 
hairs like specks of gold dust in mount; 
style characteristic. 

Tanacetum: Pollen grains, 15 mik.; char- 
acteristic bent over 5-celled non-secret- 
ing hair; some secretion hairs and ap- 
parently also secretion reservoirs. 
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B—Pollen grains, few or none. 
Digitalis: Characteristic long secreting 
and non-secreting hairs; stomata with 
4-5 nebenzellen. 
Salvia: Characteristic 1-4-celled non-se- 
creting hair also two kinds of secretion 
hairs; stomata with two nebenzellen. 


(b)—Secretion hairs or reservoirs 
therefore taste aromatic and odor 
characteristic. 

(d)—Secretion hairs [includes many 

under (a) also]. 

Grindelia: Pollen grains, 20 mik.; scler- 
enchyma fibres and in leaf large num- 
bers of palisade cells. 

Insect Powder: Numerous pollen grains, 
25 mik.; characteristic isolated, some- 
what rounded or elliptical (75x95 mik.); 
parenchyma cells also occurring in 
which are broken papillar-like frag- 
ments. In Persian fragments of 
corolla show papillae more cone- 
like, acutish and more prominent 
than in Dalmatian. Secretion hairs 
in Persian (50 mik.) being smaller 
than in Dalmatian powder. Scler- 
enchyma fibres in Persian, 20x- 
160 mik., whereas in Dalmatian, 17x105 
mik. Apparently more rose-colored 
fragments in chloral glycerin mount of 
Persian than Dalmatian. 

(B) Oil secretion reservoirs: 

Angelica: Starch and size of parenchyma 
concerning starch; sclerenchyma. 

Piper alba: Starch and oil; oil secretion 
reservoirs; Piper album has fewer char- 
acteristic stone cells than Piper nigrum. 
C—Sclerenchyma (either as stone cells 

or fibres). 


Aletris: Starch; yellowish or reddish-col- 
ored sclerenchyma. 

Guaiaci resina: Glycerin mount lemon 
yellow or dark brown resinous masses 
with wine-colored halo; few character- 
istic fragments of stone cells and fibres. 
D—Seeds with characteristic tissue of 

seed coats. 

Chenopodium: Characteristic reddish- 
brown pericarp; starch grains, 10 mik.; 
aleurone and oil. 

Lobelia: Small seed, with reticulated seed 
coat; pollen, 30x15 mik.; non-secreting 
hairs; sclerenchyma and in glycerin 
mount get acicular crystals. 
f&—Reserve starch: 


Aralia’ nudicaulis. [See A, a, d.] 

Sarsaparilla. [See A c.] 

F—Pollen grains: 

Passion flowers. [See A, a, d.] 

Insect powder. [See B, b, d.] 

G—Inulin crystals. 

Taraxacum: Colorless parenchyma, con- 
taining numerous irregular crystal-like 
or spherical crystal masses, which are 
soluble in hot water and insoluble in 
glycerin mount. In among the paren- 
chyma are prominent yellowish-brown 
milk vessels (about 10 mik. wide); few 
reticulated ducts (45 mk. diameter) as- 
sociated with which are characteristic 

not-liquified “Ersatzfasern.” 

H—Tannin masses. 

Galla. [See A, a, d.] 

Uva Ursi: Prismatic crystals, 7x10 mik., 
occurring in long crystal fibres; tannin 
masses; sclerenchyma. 

From the above an idea may be found 
of the plan adopted. Of course it is pre- 
sumed that those who may find the plan 
useful are familiar with the characteristic 
tissue and contents of the plants under 
consideration. 
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GOSPEL OF GOOD GOODS.* 
By James W. T. Knox, Pu.C., 
Detroit, Mich. 


F we may be permitted to paraphrase a 
very good and very old proposition, 
we might ask, “What shall it profit 

a man to sell goods all day, if he does 
not make any money on them?” And 
what shall it profit a man to put in all his 
time making ten-cent sales when he might 
as well be selling the same number of 
twenty-five and fifty-cent packages? The 
retail druggist is in business for what he 
can get out of it, and when the profit 
ceases to be sufficient to pay bills and buy 
bread for his family, it is time to stop 
and ask What is the matter? Where are 
we? We have all heard the cut-rate prob- 
lem discussed in its various phases, I do 
not know how long, for I have heard of 
it ever since I went into the business 
eleven years ago. Perhaps we shall hear 
of it for eleven years more before we get 
it settled. What I have to discuss before 
you, gentlemen of the retail trade, is not 
a “problem,” but a plain business propo- 
sition, something that does not require 
so much organized as individual effort. 
It is the question of selling cheap goods. 


Illegitimate Goods. 


A president of the United States once 
aptly said, “A cheap coat makes a cheap 
man.” We might say with equal force 
that “Cheap drugs make a cheap drug- 
gist” in the opinion of the public. Then 
the cure for that is to throw out the 
cheap goods. 

By cheap goods I mean the dime and 
nickel packages which litter the counter 
of so many drug stores, and which for 
some unexplained reason many druggists 
push in preference to higher-priced, bet- 
ter and more profitable goods. To be 
sure, there are a few legitimate ten-cent 
articles, such as potassium chlorate loz- 
enges, soda mint tablets, cachous, etc. 
But headache wafers are not a legitimate 
ten-cent article, neither is pile ointment, 
laxative tablets, and a dozen other articles 
that might be named. The custom of 
years has fixed the prices of these articles 
at from twenty-five to fifty cents for pack- 
ages of appropriate sizes. Now, is it not 
sheer folly to offer goods at five and ten 
cents when one might just as easily and in 
the same time sell the twenty-five or 
fifty-cent packages? Let us always re- 
member that medicines are necessities, or 
are considered so by the people who buy 
them. People do not buy medicines be- 
cause they taste good, or because they 
are pretty, or because it is any fun to 
buy them—the sole and only reason on 
earth that they buy our goods is be- 
cause they need them, or think they do, 
which answers the purpose of our case. 


Why Push Ten-Cent Goods? 


Bearing this in mind, why should we 
teach them to buy in such small amounts? 
What excuse can any druggist offer for 
pushing a ten-cent package of pile oint- 
ment on which he makes about three or 
four cents, when with exactly the same 
effort and expenditure of time he could 
sell the regulation fifty-cent package and 
make twenty-five cents on it? (For I am 
now supposing that the druggist who is 
wide-awake enough to leave dime and 
nickel goods severely alone is a good 
enough business man to sell his own pre- 





* Read at the Baltimore meeting of the A. 
Ph, A. 





parations and make a living profit on 
them.) What is the reason? One man 
said to me rather sharply once when I 
asked this question, ‘““Well, the reason is, 
they sell.” Postage stamps sell, but that 
is no sign that it pays to handle them. A 
thing must not only sell, but it must pay 
a profit, and it must not interfere with the 
sale of something that pays a better profit. 
[ saw a dime package of pile ointment on 
the counter, and asked, “Does this sell?” 
“Yes,” was the reply, ‘just sold a pack- 
age a few minutes ago.” Do you sell five 
tiines as many packages of it as you did of 
the fifty-cent article?” I asked. “No, 
not twice as many; in fact, but few, if any 
more than I sold of the other,” he said. 
“How much of the fifty-cent article do 
you sell, now that you are pushing the 
ten-cent size?’ I asked. “None to speak 
of,” he said. 


A Suicidal Policy. 


So there it is. This druggist was de- 
liberately cutting his own throat to ac- 
commodate some one else. What was 
true of the article in question was true of 
nearly everything else in his line of dime 
and nickel goods. The druggist who 
pushes that kind of goods is competing 
not only with all the other fellows, but 
with himself as well. What does he gain? 
Nothing. What does he lose? Well, he 
loses time, for it takes from three to five 
times as much time to sell the same 
amount of ten-cent goods as it does to sell 
twenty-five and fifty-cent goods, and if a 
druggist’s time is not worth something 
to him, he is in a bad way. He loses 
money, because his higher-priced goods 
that he has his money invested in stay on 
the shelves while people buy the dime and 
nickel packages. He loses the confidence 
of the people that trade with him, be- 
cause they grow to look on his store as 
a jsort of cheap counter, and nine people 
out of ten associate cheapness in price 
with cheapness in quality; and right here, 
confidentially, I want to say they don’t 
always miss it,either, when they guess that 
way. He loses trade because people get 
to saying, “If you want something good, 
you can always get it at Blank’s,” and 
Blank is his competitor’s name. He loses 
in self-respect, for there are not many 
druggists who do not feel that they are 
worthy of better things than handling 
dime and nickel nostrums. 


What to Do. 


Throw out the dime goods, that is to 
say, take them off the counter and show- 
cases, and put them back where they will 
not be seen. Then when a man comes in 
and asks for them sell him the twenty-five 
or fifty cent article. I used to find it suffi- 
cient to say, “Yes, sir; we keep those 
cheap goods for people who want that 
kind, but we do not even think of offering 
them to our good customers.” That al- 
ways settled it. Not many people want 
cheap goods when it comes to medicines. 
More than that, it is surprising how few 
calls there are for the dime and nickel 
goods after they are taken out of display. 
The fact is that most of them have not 
merit enough to even create a steady de- 
mand, and if thev are out of sight they 
are surely out of mind. It is not a diffi- 
cult matter to switch people onto the 
right track now, because they have not 
yet become well accustomed to buying in 
the dime quantities. Butinafew years it 
will be different; people will want not only 
their ointments, pills, cough lozenges and 
headache cure in dime packages, but they 
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will want ten-cent bottles of cod liver oil 
emulsion, laxative syrup, cough syrup, 
soothing syrup and liniment. No drug- 
gist wants to see the drug business get in 
that channel, yet there are thousands of 
them who are driving that direction just 
as fast as they can. 


Why Not Quit It? 


Why not return the plan of selling peo- 
ple the largest package you can induce 
them to buy, instead of the smallest? 
Why not educate the people in the oppo- 
site direction, instead of teaching them to 
buy cheap goods? Why not teach them 
the gospel of good, fair-priced goods? 
If you expect to get a good thing you are 
willing to pay for it—why not teach your 
customers the same thing? You do not 
expect to get a good suit of clothes for 
$5, a good hat for $1, or a good pair of 
shoes for $2.49, but you know very well 
that in buying a suit of clothes, if you 
pay only $5, you are less apt to get $5 
worth than you are to get $35 worth if 
you pay $25. Why not educate your cus- 
tomers that good drugs are worth paying 
for, just as truly as good food and good 
clothing? 


A Fifty-Cent Pharmacist or a Dime Druggist? 


I would rather be a fifty-cent pharma- 
cist than a “dime druggist” any day. 
would hate for people to think that I was 
running a ten-cent counter. If I were 
going to run a ten-cent store, I would get 
into the business of selling tin pans, 
flower pots, washboards and cream pitch- 
ers. But if I were going to go into the 
drug business I would sell goods that 
would pay me for the trouble of making 
the sales, or I would try some other. The 
same thing applies to all kinds of goods, 
drug sundries, fluid extracts, and what 
not. If you get a good thing you have 
to pay for it, and you ought to be willing 
to. Most druggists know that, and, in 
fact, more people know it than most of us 
think; that is the reason why it is possible 
to show them that it does not pay to fool 
with cheap drugs any more than it does 
to buy shoddy clothing, split-leather 
shoes, or cheap hats. . 

Above all, look out for your own inter- 
ests when you are selling goods, and heed 
not the siren song of the smooth pro- 
moters of dime and nickel goods.. Ask 
yourself this question, “Will they come in 
competition with other better, higher- 
priced and more profitable goods? If so, 
you don’t want them, for you will not sell 
enough more to make up the difference. 

To be sure, this question of dime goods 
is only a little thing, but the drug busi- 
ness is made up of little things. It?s the 
little things we have to look out for, or 
we'll never have any big things to take 
care of. 


For Erysipelas. 


A topical application of a paste made 
of equal parts of ichthyol and lanoline 
acts almost as a specific when applied and 
kept on the inflamed skin, says the Lan- 
cet Clinic. The paste should be smeared 
liberally over some old muslin and _re- 
newed morning and evening. This 
should be supplemented by a purge of 
calomel and soda, each 5 to 10 grains, 
followed in twelve or fourteen hours with 
an administration of a drachm of sulphate 
of magnesia dissolved in a goblet of 
water. Isolation and rest, with light nu- 
trient diet for a few days, and recovery 
will nearly always take place. 
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“CRAMMING” VS. STUDY 
FOR BOARD EXAMINATIONS. 
By Harry B. Mason, 


Detroit, Mich 


In a paper read before the American 
Pharmaceutical Association at Minne- 
tonka last year, Henry M. Whitney inci- 
dentally stated that of the 110 applicants 
who had passed during the last year the 
examination of the Massachusetts Board 
of Pharmacy, eighteen had passed on their 
first examination, ten on their second, 
twenty-eight on their third, twenty-two 
on their fourth, twelve on their fifth, and 
so on up until one man had passed on his 
eighteenth examination. It may seem 
rash and irresponsible to say that nearly 
all of those who passed after failing three 
times, at the most, were incompetent 
pharmacists—but I firmly believe they 
were. If an applicant has had proper 
experience, and has followed, in college 
or out, a systematic course of study cal- 
culated to render him competent, he will 
surely pass a State board examination 
that is just and determining on second 
trial, or at the very farthest, on third trial. 


[The man who gets through on his 
eighth or eighteenth trial is either 
he who has finally found an_ ex- 
amination that fitted him, one that 
demanded of him such peculiar bits 
of knowledge as he had or he who 


shrewdly learns the ways of the examina- 
tion and “crams” to meet them. If this 
be not so, if it be declared that such men 
are competent who pass after so many 
failures, what then is the inference? Why, 
that a competent man, instead of passing 
the first or second time, as he ought, has 
to keep at it until he is lucky enough to 
get through—which proves something 
radically wrong with the examination. So 
it is either the one thing or the other— 
either an incompetent man is honored, 
or a competent one abused. 


What Determines Competency. 


Let us see in detail if this reasoning is 
fallacious. First, what determines com- 
petency, anyway? Trained pharmaceuti- 
cal faculties. Ability to think pharma- 
ceutically—if I may so express it. To 
make this possible, knowledge must be 
absorbed by, and form an integral part 
of the personality, so that it becomes a 
part of oneself instead of remaining ex- 
traneous, and therefore valueless. That 
is to say, between knowledge and person- 
ality there must be chemical union instead 
of physical contact. Such a transmuta- 
tion of knowledge (and experience) can 
only result when it has been received sys- 
tematically—received in a manner calcu- 
lated to show the relation of similar parts, 
and the bond of unity that runs through 
and connects all. Knowledge heterogen- 
eously gathered will not usually be re- 
tained long, for it is extraneous to the 
reasoning faculties; but even if retain- 
ed, it is not in a usable form. The 
mind which holds it is in the condi- 
tion of a box crammed full of all sorts of 
scrap-book clippings. The particular one 
needed can scarcely ever be found, but 
when found is generally useless because 
incomplete, and because of the absence of 
related parts. The scraps are valueless 
until they are hauled over, sorted, like 
put to like, and some system and order 
reached so far as possible. And even 
then, they would represent incomplete- 
ness, for there would be huge crevices be- 
tween many of them that must be filled 


before anything like a successful whole 
could be formed. But while these inani- 
mate scraps can first be gathered chaotic- 
aliy and afterwards systematized and giv- 
en value, knowledge thus gained by the 
mind is subject to no such saving pro- 
cess. It must go in right in the first 
place, for as it goes in so it stays. 


The Competent Pharmacist. 


If this reasoning be correct, a pharma- 
cist, to be really competent as such, must 
have followed a more or less systematic 
course of study, starting with the elements 
and building up. He must have con- 
structed a _ treatise of pharmaceutical 
knowledge all his own, peculiarly his 
own, and be such master of it, as an in- 
tegral part of himself, that a fact here and 
a fact there may be welded together by 
his reasoning, and applied to purpose. 
Having done this, he should pass an ex- 
amination the first time. There may be, 
however, one or two chapters of his treat- 
ise incomplete or missing, one or two 
flaws in his creation, and these may, more 
or less justly, cause his defeat. But these 
would certainly be remedied by the time 
he took his second examination. If still 
he fail, and still again upon the third trial, 
then the examination is a perversion. It 
requires of him something not material 
to his competency. It demands of him 
odds and ends of memorizable facts, 
which, through lack of use, he has forgot- 
ten; or, perhaps, it sacrifices the sense of 
proportion in laying undue stress upon 
some weak point; or it is guilty of some 
other kind of injustice. 


The “Crammer” for Exams. 


But suppose the competent pharmacist 
does pass upon his first or second trial. 
What now is the inference? That those 
who pass in later trials are incompetent— 
allowing for a few exceptions, of course. 
The only point that can be brought 
against this deduction is that such men 
are not competent on their early trials, 
but become so later. Now, this is not 
reasonable in many cases. As I have 
tried to show in detail, there is, in the 
main, only one right road to preparation. 
The man who does not travel this can 
enter grace by no other way. His only 
remedy is to go back and get on the right 
road. How many do this? Very, very 
few, as I know from considerable corres- 
pondence and acquaintance with appli- 
cants. In nine cases out of ten the appli- 
cant will travel the road he began on, 
until it brings him somewhere. If he be- 
gan as a memorizer of isolated facts, so 
he continues. If he does not pass his 
first, or even his second examination, he 
pays closer attention to the character of 
the examination and bends all his efforts 
to preparing especially for it. He lets pre- 
paration for the practice of pharmacy go. 
The examination is his game. He con- 
fers with hi3 friends who have been ex- 
amined, and reaps the benefit of their fail- 
ures. He memorizes the species of facts 
that the examination deals in. He smells 
and tastes of the crude drugs that the ex- 
amination usually comprises. If he fails 
now, he is not daunted. He lays to his 
task with greater zeal. He crams and 
tastes and smells with renewed vigor, un- 
til finally his path leads him to the mossy 
bank of success after perhaps the fifth, 
perhaps the fifteenth, examination. Then 
he proceeds to forget what he has memor- 
ized at such a cost of scheming effort. Is 
such a man fit for the practice of phar- 
macy? Is the public ever to estimate 
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pharmacy in its true importance if such 
men are sent forth by our boards as com- 
petent pharmacists? 


Not Every Applicant Who Fails Is 
Incompetent. 


Now, ty way of explanation, I do not 
mean to say that every applicant is in- 
competent who passes an efficient board 


examination after having failed three 
times. But I do mean to_say that 
the great majority are. There will 


be exceptions, of course. Occasionally an 
applicant will go back and begin a syste- 
matic course of study when he finds that 
it offers him his only chance of gaining 
competency. And a few, too, who began 
their preparation right, but lacked the 
perseverance and the energy to continue, 
will renew their activities after two or 
three failures have taught them the neces- 
sity of doing so. But these few cases are 
out of all proportion to the number given 
in Mr. Whitney’s statistics. For instance, 
of the 110 men who passed his board last 
year, only eighteen passed on their first 
trial, and only twenty-eight on their first 
and ‘second trials. And after three trials, 
when certainly almost every competent 
man should have been passed, 50 per cent 
of the whole yet remained to pass on 
later examinations. 


. Third Time and Out. 


It is a matter of some conjecture which 
supposition explains so many men pass- 
ing after repeated failures—whether the 
competent men are abused, or the incom- 
petent ones honored. But it is evident that 
neither perversion would exist if the ex- 
amination were positively determining of 
competency, for then a man competent 
would pass early on proving his compe- 
tency, and a man incompetent would “al- 
ways and eternally” fail on proving his in- 
competency. However, while there is a 
vast need for improvement in the exam- 
inations—and I am not speaking personal- 
ly of the Massachusetts Board, having usel 
Mr. Whitney’s paper only as a general 
text—it is asking too much of them to ex- 
pect that they will inevitably ‘ ‘pluck’ the 
scheming. “crammer” who sets himself 
to learning their ways. Not only, then, 
should there be made the vital improve- 
ments in examinations that are recognized 
as so necessary, but no applicant should 
be allowed more than, say, three examina- 
tions, as Dr. Kremers suggested last year 
in the discussion of Mr. Whitney’s paper. 


Materia Medica Animalis.* 


By J. C. MCWALTER, L.R.C.SI., 
L,A.08.D., MBS. 


Prostata Siccata Pulvis. 


The prostate gland is situated at the 
neck of the bladder, and, being peculiar- 
ly liable to become hypertrophied in old 
people, is a fruitful source of trouble by 
causing strangury, ischuria, etc. The 
condition was ordinarily supposed to be 
but little amenable to medical treatment, 
and the surgical methods employed are 
always risky, and not invariably success- 
ful. At the International Congress of 
Medicine, held at Munich, Dr. Reinert 
reported that he had tried the effect of 
the chopped prostate gland of a bull 
on a patient suffering from hypertrophy 
of that organ. He administered a quar- 
ter of a gland, finely chopped in bread 


* Read at the British Pharmaceutical Confer- 
ence, held at Belfast, August, 1898. 
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and butter, two or three times a week. 
After a few weeks the organ had grown 
considerably smaller, the patient im- 
proved in general health, the difficulty of 
micturition was lessened, there was an 
absence of sugar and albumin. Failing 
fresh prostates, an extract should be made 
by macerating the still warm organ from 
the animal in a saline glycerin solution, 
according to the tormula published by 
the “Archives of Physiology,” that is to 
say: 


RUM ININ 555 5 vidvageienousmcaawawinwis 
ERNE, MU CESIO cigs ddinins Siasesdne'sees 
Saline solution (50 per cent).......... 1 

Macerate for forty-eight hours, and filter fre- 
quently until clear. 

Tablets are also made containing two 
grains of dried prostatic substance. These 
are taken in doses of five daily. It does 
not seem to be the best form of adminis- 
tration, as much of the tissue of the 
gland is of an interstitial character, and 
probably inert, while the parenchymatous 
tissue, which is probably the active part, 
must be more or less changed in the dry- 
ing process. The disrepute into which 
this remedy seems to have fallen is prob- 
ably due to the bad pharmacy displayed 
in the preparations offered in commerce. 


Thyroidinum Siccatum. 


As this preparation is the best known 
of the animal remedies, and has received 
the imprimatur of the Pharmacopoeia, it 
is unnecessary to refer further to it. As 
a result of Hotkin’s studies the aormal 
thyroid gland is found tv contain two 
physiologically active bodies: thyropro- 
teid, a metabolic product, which is an ac- 
tive poison, and the thyroidin, a specific 
product of the thyroid cells, which acts 


as a ferment. 
Hepar. 


If the liver be removed from an animal, 
death quickly follows. A partial abla- 
tion of the gland may, however, be 
effected without an immediately fatal re- 
sult, but if the quantity removed be con- 
siderable, the animal dies in from eight 
to twelve hours. When an extract pre- 
pared with glycerin from the fresh liver 
tissue is injected into the animal it sur- 
vives for several days. 

This fact proves that the liver secretes 
a substance which, when introduced into 
the veins, neutralizes the toxic effects 
of the bile present in the blood, and pre- 
vents the formation of tox albumins. 
It also shows that the necessary sub- 
stance can be procured from liver tissue 
by a simple pharmaceutical process. It 
becomes at once obviously important to 
supply, in presence of the morbid con- 
ditions of the liver existing with jaundice, 
the secretion which is absent or insuff- 
cient by the injections of a hepatic liquid 
which will contain the necessary ele- 
ments of such secretion. 

This hepatic juice appears useful in all 
cases of intoxication by the bile salts or 
by the coloring matter of the bile. It 
should also be of extreme value in cases 
of microbial and alkaloidal intoxication. 
Thus, Kotlior has demonstrated that 
when fresh hepatic juice is mixed with 
hyoscyamine, the latter loses its prop- 
erty of dilation of the pupil. This phe- 
nomenon does not take place if we use, 
instead of the fresh juice, the cooked 
liver. The hepatic juice has also the 
property of destroying those ptomaines 
which are the products of putrefaction, 
and which give rise to enteric disease, if 
not neutralized by the hepatic secretions. 


Some French investigators have at- 
tempted to isolate the active principles of 
the liver and have extracted from it sev- 
eral albuminoids having a coagulating 
action on the blood. They have also 
demonstrated the presence of soluble tox- 
ins belonging to the group of soluble fer- 
ments. Mairet and Vires have arrived at 
the conclusion that the introduction of 
an extract of liver into a healthy person 
causes the temperature to fall, whilst it 
increases the amount of urine passed. 
The secretion of urea and the total excre- 
tion of phosphoric acid are also increased, 
whilst the evacuations are rendered more 
copious and fluid. 

Considering the important function 
which the liver plays in the formation of 
sugar, the hepatic extract has naturally 
been tried in cases of diabetes. It suc- 
ceeded when used hypodermically in ma- 
terially decreasing the quantity of sugar, 
although no change had been made in 
the diet. In cirrhosis of the liver it has 
been used with marked benefit, and in 
this disease the hypodermic injection, and 
the administration per os were attended 
with the like results, particularly as re- 
garded the marked increase of diuresis. 
The dose given should be rather large; 
as much as three or four ounces of the 
fresh liver in the day. When the liver is 
dried under aseptic precautions one part 
of the preparation (hepar siccatum) is 
equivalent to five parts of the fresh gland, 
and about five drachms daily is the dose. 
The aqueous extract is very active, but 
must be made freshly for each applica- 
tion. The glycerin extract is perhaps the 
most convenient preparation. It can be 
given in doses of four drachms daily. 

An interesting use of this remedy is for 
hemorrhage. It has been proved that the 
liver contains a ferment which has the 
property of coagulating blood. Hepatic 
extract and powder have been tried in 
the cases of five phthisical patients, and 
have rapidly staunched the haemoptysis 
without the use of any other application. 
In other forms of bleeding. as epistaxis 
and metrorrhagia it has likewise been a 
success. 


The experiments of Claude Bernard 
proved long ago that post-mortem 
changes take place with immense rapidity 
in the liver, and whilst it is still apparently 
fresh and sweet. The importance, then, 


. cannot be exaggerated from the therapeu- 


tic point of view of endeavoring to fix 
and extract the characteristic ferments 
by impressing the gland in sterilized gly- 
cerin and salt solution while still hot 
from the animal, and thus preparing a 
stable glycerin extract. 


Lien Preparatus. 


The spleen is the principal organ of the 
body in which falls the duty of combat- 
ing infection. It appears to contain a 
specific substance which is not destroyed 
by boiling, and which, when subcutan- 
eously injected, produces a considerably 
increased proportion of haemoglobine in 
the blood, and greatly increases the num- 
ber of red corpuscles. Some observers 
believe that these effects may be due to 
the lecithine contained in the spleen. As 
splenic extract has also the power of in- 
creasing the number of white corpuscles, 
a nucleinic action is also ascribed to it. 
From the spleen a body containing iron 
and iodine, and named by its discoverers 
“linadine,” has been extracted, but the 
therapeutic properties of this extract have 
not yet been investigated. 


An aqueous splenic extract has been 
employed in the treatment of anaemia and 
chlorosis, and succeeded in improving 
the appetite, readjusting the menstrual ir- 
regularities, and increasing the weight of 
the body. In malarial cochexia accom- 
panied by hypertrophy of the spleen, 
splenic extract and bone marrow have 
been used with most gratifying results. 

Lien. 

There seems to be need of further elu- 
cidation of the pharmacy of the spleen, 
for Dr. Wood, who employed the extract 
successfully in Grave’s disease, found 
that when the requisite doses were em- 
ployed that it gave rise to dyspepsia and 
vomiting, whilst subcutaneous injection 
gave rise to local inflammation and sup- 
puration. Merck recommends a pow- 
der, prepared by drying aseptically the 
spleens of sheep or pigs (lien siccatus pul- 
verisatus), of which one just corresponds 
to five of the fresh organ. The dose is 
from four to twelve grains thrice daily 
in water, gelatin capsules, or tablets. 


Mammae. 

Dr. Robert Bell has obtained remark- 
able results by the use of preparations 
made from the mammary gland of the 
cow, in cases of uterine fibromata, men- 
orrhagia and metrorrhagia. He found 
that the tumor formation was reduced in 
a remarkably short time, the general con- 
ditions of the patient improved, and the 
pains subsided. The excessive uterine 
flow was also considerably checked, and 
in some cases disappeared entirely under 
the use of the mammary extract, in con- 
junction with the suitable local treat- 
ment. The effects are probably due to a 
secretion from the mammary gland, 
which, when absent or insufficient in 
quantity, results in hypertrophy or dis- 
ordered function of the uterus, and 
which, when supplied vicariously by 
means of preparations from the healthy 
glands of animals, can restore the uterus 
to its normal condition. The prepara- 
tion hitherto used has been the powder 
from the fresh gland, of which one part 
is equivalent to eight or nine parts in 
the recent state. Of this from five to ten 
grains are given thrice daily. Another 
preparation which is likely to be of more 
efficacy is made by treating the glands 
with saline solution, and is called opo- 
mamminum. Of this from one _ to 
drachms may be given daily: 


Pulmones. 

Prepared from the parenchymatous 
lung tissue of robust young sheep. Dr. 
Brunet having experimented on animals 
with extracts of lung tissue, and finding 
it to possess tonic properties in small 
doses and toxic effect in larger quan- 
tities, felt induced to employ the remedy 
in the human subject. In ten cases of 
chronic bronchitis, attended by emphy- 
sema, torpid and acute tuberculosis, 
phthisis of the lungs and larynx, the use 
of the remedy was followed by consider- 
able improvement. Brunet accordingly 
believes this treatment to be applicable 
to all chronic diseases of the lungs and 
pleura, pulmonary abscesses, etc. He 
gave subcutaneous injections of pulmon- 
ary juice in doses of about a drachm; or 
the juice with a little water on an empty 
stomach every morning. Dr. Grande 
treated a phthisical patient with the dried 
powder in doses of about a drachm daily, 
and effected an increase of the weight 
and dispelled the fever. 


(To be concluded.) 
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|| to make use of this column. 


Queries and Answers. 


We shall be glad, in this department, to respond to calls for information 
bearing on pharmacy or any of its allied topics, and cordially invite our friends 


The name and address of the inquirer must accompany the communica- 
tion, not for publication, but to assure attention, as we make it a rule to pay 
no regard to anonymous correspondence. 
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Tooth Powder Formulas.—H. M. F. 
writes: “I want access to all the informa- 
tion I can get relative to tooth powder 
formulas and the manufacture of tooth 
powder generally. What books do you 
recommend outside of the ‘Era Formu- 
lary, ‘The Standard’ and ‘Pharmaceu- 
tical Formulas’ ?” 

The files of the drug journals are mines 
of information where formulas are con- 
cerned. Formulas for toilet and many 
other preparations are first made public 
in the drug journals, and it is from the 
drug journals that the compilers of books 
of formulae get their best material. First, 
then, we would recommend you to make 
a careful search through the files of the 
leading drug journals, going back at least 
ten years, and commencing with the 
AMERICAN DRUGGIST AND PHARMACEU- 
TICAL REcoRD, which has always made a 
special feature of the publication of de- 
sirable formulas for working druggists. 
The formulas gleaned from this source 
might then be compared with the formu- 
las to be found in such works as Askin- 
son’s “Perfumes and Their Preparation” 
($2.50, American Druggist Publishing 
Co.), “The Scientific American Cyclopedia 
of Receipts, Notes and Queries” ($5.00, 
Munn & Co., New York), “The Manual 
of Formulae” (5s. The publisher, British 
and Colonial Druggist, London, Eng.), 
“Practical Perfumery” (ls. 6d., British 
and Colonial Druggist, London, England). 


Carbolic Soap.—We do not reply to 
queries unless the name and address of 
the inquirer accompanies the request. 


Witch-Hazel Jelly.—G. A.—A recent 
formula said to possess merit is the fol- 
lowing: 

WITCH-HAZEL JELLY. 


Gum tragacanth, in pieces ...... 4 ozs 
PTET <ccirlLcabasebssbehsnbue che 15 ozs 
DE cchesesbeupeeccbuEwesbesces 20 ozs 
Distilled extract of witch hazel .. 20 ozs. 


Soak the gum in 80 ounces of water for 
forty-eight hours, stirring frequently, add 
the rest of the ingredients, and make up 
to 10 pints with water; then press 
through cheese*cloth, and perfume with 
otto of rose, heliotropin, or any other 
scent. 

Put up in collapsible tubes, this makes 
a good selling specialty for use after shav- 
ing, and is a first-class remedy for chaps, 
sunburns, roughness of skin, etc. 

Syrup Hypophosphites Co.—J. F. L. 
—A formula for the compound named 
was printed in the June 10 number of this 
journal, page 316. 

Talcum Powder.—B. S. P.—The for- 
mula given in the National Formulary for 
salicylated powder of talcum is excellent 
for the purpose indicated, but if some- 


thing resembling the proprietary article 
is wanted, a modified formula is desirable. 
Try one of the following: 


I, 
NT MM cL Gebaunsakandesveces 3 parts. 
SVL GUNN. oxksseasesecngesenss 10 parts. 
BOOED hs sense cnesyencwavesees 87 parts. 


Mix them intimately, and perfume to 
suit the taste. 


II. 
RA NEED bei cekbbuciubacennence 1% ozs. 
DCM iscuustuhhdieaencesaee 2% ozs. 
MO Sib bas Seiko x05 send ens eses 4 ozs. 


Mix and rub well in a mortar before 
sifting. 





Carbolic acid 30 grs 
| errr 11% ozs 
REE cnchcvasneess. Shenewehout 14% ozs. 


Triturate the French chalk with the 
carbolic acid gradually added, then add 
the boric acid and mix thoroughly. 

rv. 
Borated talcum consists of: 


Talcum 
Boric acid 


Perfumed with: 





Powdered orris . 
EOE DOMED ccancdcsesccccecs 2 
Extract musk 


The two chief ingredients are used in a 
state of fine powder. 


Butter Coloring.—J. O.—The follow- 
ing is a recently published formula: 


PED Svincextenendsbandaxceasea % oz. 
Sodium bicarbonate .............. 414 ozs 
BR aS ee er 8 ozs. 
Pa: TOONS cunauscsnacuweun ek 8 ozs. 


Soften the annatto with about 2 ounces 
of water, using the heat of a water bath; 
stir in about 2 ounces of the sodium bi- 
carbonate, evaporate to dryness and mix 
with the remainder of the soda and the 
other ingredients. 


Auburn Hair Dye.—L.—A compound 
popular in Germany for coloring the hair 
a reddish brown is stated to contain 1 per 
cent metol, 0.3 per cent amidophenol hy- 
drochlorate, 0.6 per cent monamidophen- 
ylamin, 0.5 per cent sodium sulphite, and 
50 per cent alcohol. The hair is preliminar- 
ily deprived of fat with soda and soap 
solution. A mixture of equal parts of this 
solution and of a 3 per cent solution of 
hydrogen dioxide is then applied by 
moistening a fine comb and combing the 
hair with it until the hair takes on the de- 
sired hue. 


Bottle Capping Fluid.—_FE. C. H. 
writes: “Will you kindly publish a re- 
cipe in Queries and Answers column for 
a bottle capping solution, to answer the 
purpose of a metal cap; something to be 
applied hot, which on cooling will be 
white in color, and that will not chip off 
like ordinary sealing wax? The color 
would have to be white. The nearest we 
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have come to making same was by using 
gelatine and glycerin, with a little water, 
but we could not get the desired shade of 
white.” 

The following from an English source 
may answer your requirements: 


BOTTLE CAP VARNISH. 


perm BC CWE) 2.000 cn c0c0cccecee 10 ozs. 
SSUUIRDETCOD 22s esscssccecsssceioe 1 oz. 
Venice turpentine .....ccccccsscces 1 oz. 
Melt together, mixing well, and pour 


on a stone slab. When cold powder and 
macerate in: 


Alcohol 60 fl. ozs. 
Dissolve and strain through a pledget of 
cotton. If the color is not white enough 
to suit, a little powdered zinc oxide or 
carbonate may be added. 


aa. 


A formula credited to Dieterich calls 
for the following ingredients: 





Shellac .......seesececcessevees 3 ozs 
Venice turpentine ............. 1% ozs 
Sf” errr rT 72 grs 
Talcum .. 3 ozs. 
Ether ... 6 fil. drs. 
Alcohol 12% He ozs. 
Dissolve the shellac, turpentine and 


acid in the mixed alcohol and ether, and 
add the talcum. 

Zinc oxide or white flake may be sub- 
stituted for the talcum if a pronounced 
shade of white is desired. 


Coloring for Paraffin.—G. N., Jr.— 
Any of the spirit soluble aniline dyes 

may be used to impart color to paraffin. 
“Paraffin” is rather indefinite. If hard 
paraffin (paraffin wax) is intended, the 
coloring material (fuschin for red and 
methylene blue for blue) should be added 
to the hot melted wax dissolved in the 
smallest quantity of alcohol. If kerosene 
is meant, alkanet root will be. found 
equally useful with the anilines for im- 
parting a red color. The bruised root 
should be macerated in the oil until the 
latter takes on the required tint. 


Tasteless Syrup of Quinine.—W. A. 
L.—See reply to P. O. in preceding num- 
ber, page 203. 


Blennostasine.—A. D. M.—This is a 
proprietary salt of cinchonidine, supposed 
to be a bromosulphate, and recommended 
for use in the treatment of coryza, hay 
fever, grippe, etc. 


Peau d’Espagne.—“Apprentice with a 
Subscriber.”-—The basic constituent of 
this odor is a patented nitro-compoun4d 
known as miraldin, which has a character- 
istic odor somewhat allied to that of 
musk. In preparing the handkerchief ex- 
tract the “miraldin” is modified by the 
addition of oils of rose and of rose ger- 
anium. Some perfumers also add a trace 
of civet, and other modifications havc 
been suggested, the adoption of which is 
largely a matter of taste. 


Red Coloring for Soda Water.—H. N. 
W.—Hiss in “Manual of Beverages” rec- 
ommends the use of black cherry juice or 
black raspberry juice for coloring ragp- 
berry, red orange and Strawberry syrups. 
The ‘“cochineal color,” formula No. 216, 
of the National Formulary, is also an ex- 
cellent color for red syrups. For acid 
syrup the tincture of cudbear, a formula 
for which is given in the National For- 
mulary, affords a nice and harmless color. 
Caramel finds most favor as an addition 
to root beer, “pop,” etc. It is best em- 
ployed in the form of an aqueous solu- 
tion. 
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Correspondence. 




















Refilling Bottles. 


To the Editor: 

Sir—Enclosed please find an answer to 
circular letter and notice heretofore 
mailed you, which I beg to acknowledge 
through your valuable journal, and to ex- 
tend many thanks to Paul F.Metze, on be- 
half of our members for the upright po- 
sition he has taken. 

I also desire to point out that the fill- 
ing of one bottle with an oily substance 
will, when the bottle is eventually re- 
turned to the owner, destroy the contents 
of hundreds of bottles through contamin- 
ation in the wash-tanks—the beverage 
losing all of its sparkle and bead if the 
slightest taint is in the water. 

Hoping that you will be able to spare 
some of your valuable space to % this 
matter before our druggist friends, I beg 
to remain 

R. E. ScHODER, 
and Manufacturers’ Asso- 


Secretary Bottlers’ 
ciation, New York. 





(Copy of Letter.) 
Mr. R. E. Schoder, 

Dear Sir:—In reply to your circular letter 
which I received this p. m., I assure you of my 
heartiest co-operation, I have always been very 
strict in this respect and often have pointed out 
the danger to people, but I am sorry to state 
the public does not always — upon yy as 
seriously as we do, and the only reason why 
gists have sometimes violated this law adi 
believe in most cases ignorant of such a law) 
has been their anxiety not to lose a needed sale. 

I trust, however, that all druggists will take 
due notice of this circular letter of your Asso- 
ciation and by doing so both avoid troubles for 
themselves and shield the public from possible 
errors of their own. 

(Signed.) Paut F. Metze, 
N. E. Cor, 42d St. and 8th Ave. 
New York, Aug. 22, 1898. 





Poisonous Effect of Formaldehyde 
Applied Externally. 


To the Editor: 

Sir—In view of the great interest in 
the properties and possible applications 
of formaldehyde and of the extended 
use of that substance, I have thought 
that an incident coming under my notice 
recently might be of interest to your 
readers. 

One of my clients uses considerable 
formaldehyde in connection with his 
manufacturing work. He is tne owner of 
a fine, large Scotch collie, which is eight 
years old. One day he mentioned the 
dog to me, telling me that it was covered 
with fleas, and asking me if I thought a 
dilute solution of formaldehyde would kill 
them, and if it would hurt the dog to 
bathe him in such a solution. I told him 
that, not being a physician, I did not 
know. I said that I did not think any 
harm could come from trying a very 
weak solution, as I had often got it on 
my hands without noticing any ill ef- 
fects. Soon afterward he had the dog 
sponged off with a solution “of five tea- 
spoonfuls of the commercial 40-per-cent 
solution in three-fourths of a pailful of 
water” (I suppose about 5 gr. to a L.). 
Shortly afterward the dog was found on 
the ground unable to rise. His limbs 
were paralyzed and he was quite ner- 
vous, but he did not seem to be in ac- 


tual pain. He was not cross to the mem- 
bers of the family, but he bit the hand of 
a veterinary surgeon who was called in 
to see him. The case being an unusual 
one, the surgeon advised that the dog be 
clipped and nothing further done. In a 
few days he seemed to be gaining 
strength slowly, and he has continued to 
do so to the present time. His memor- 
able bath took place some five or six 
weeks ago. He can now stand up and 
walk around, but under no conditions 
can he be induced to run. He has not 
yet gained full control of his limbs, but 
otherwise seems all right. The fleas are 
flourishing. They not only withstood the 
formaldehyde, but have been dieting on 
tansy, carbolated lard and other like del- 
icacies since their host has been conva- 


lescing. 
It seems to me remarkable that such 
a dilute solution of the aldehyde 


should produce so powerful and long- 
continued an effect. Of course, I cannot 
vouch for the exact strength of the solu- 
tion used, but I think that the figures 
given above are approximately correct. 
R. W. CornELIson. 
Bloomfield, N.J., Sept. 23. 





For Seniors, Not Juniors. 


To the Editor: 

Sir—In looking over the last num- 
ber of the AMERICAN Druacatst I notice 
an error in the concluding paragraph of 
the article, “Outline of a Course in Or- 
ganic Chemistry.” The work outlined is 
not carried on by our junior classes, but 
by our senior class. I do not know how 
the mistake crept in; my copy clearly 
states “senior” class. 

FREDERICK J. WULLING. 

University of Minnesota, Minneapolis, Oct. 4, 1898. 


PRIZE WINNERS IN THE AD- 
VERTISEMENT READERS’ 
CONTEST. 


Won a Coblentz “Pharmacy.” 


It gives me pleasure to acknowledge 
the receipt of the copy of Coblentz’s 
“Handbook of Pharmacy,” which your 
committee awarded me as the second 
prize in the contest for advertisement 
readers. I beg, furthermore, to express 
my thanks to the AMERICAN DrRuGGIST 
for their liberality in opening a contest 
whereby I was able to win the honor 
which has been conferred upon me, and 
to add my testimony to its value to the 
retail druggist, as a progressive, up-to- 
date drug journal. 

Cuas. G. 





MapPuis. 





Pleased with His Prize. 


I am pleased to acknowledge the receipt 
of third prize in the advertisement read- 
ers’ contest. “Pharmaceutical Formulas” 
would have been my selection could I 
have had my choice. I am as pleased 
with my capture as I was agreeably sur- 
prised that my “List of Errors” should 
prove so near the top. I tender thanks 
to the AMERICAN Druccatst for placing 
in my hands so valuable an every-day 
companion. 

Cuas. A. MILLER. 

East Boston, Mass. 
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Won the Fifth Prize. 


I am in receipt of information regard- 
ing the award to me of the fifth prize in 
the advertisement readers’ contest. Please 
accept many thanks. 

From my experience in reading the dif- 
ferent drug journals, I have found none 
so interesting in sensible reading and 
cleanness of matter. 

Cuas. A. PAPANTI. 
Boston, Mass., Sept. 29, 1898. 
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PROCEEDINGS of the Twenty-eighth Annual Meet- 
ing of the New Jersey Pharmaceutical Asso- 
ciation, held in Summit, N. J., May 18 and 19, 
1898. Also the act of incorporation, constitu- 
tion and by-laws, roll of membership, list of 
registered pharmacists, pharmacy laws of New 
fersey. Frank C. Stutzlen, Secretary, Eliza- 
beth, N. J. 

We notice many improvements in this 
year’s publication. The volume is printed 
on better paper with new type, which 
makes it extremely readable, while the 
character of its contents also marks an 
advance. Among the papers of interest 
we notice one of especial value to Jersey 
pharmacists on the botany of New Jer- 
sey by Professor H. H. Rusby. A sum- 
mary of this paper was given in one re- 
port of the meeting of the Association 
early this year. A timely paper is “The 
Philippine Islands and Their Products,” 
by Profesor Clement B. Lowe. This pa- 
per was communicated by the author to 
the AMERICAN Druaoist, and has al- 
ready received a wide circulation. ‘Notes 
on Pharmaceutical Preparations,’ by 
Wm. C. Alpers, includes a description of 
what the author terms “an easy method 
of preparing syrup of tolu.” This con- 
sists of pouring either an alcoholic or an 
etherial solution of tolu into a bottle 
filled with small glass marbles. The sol- 
vent is allowed to evaporate, the evapora- 
tion beingaccelerated by placing the bottle 
in hot water. After the solvent has eva- 
porated, hot water is poured into the 
bottle and allowed to cool. By filtering 
this water, the author obtains a “con- 
centrated tolu water which may then be 
used to dissolve the sugar.” Rather a 
messy performance. A welcome innova- 
tion in this year’s “Proceedings” is a list 
of the new remedies introduced during 
the past Association year. The volume 
should prove a useful reference book to 
the members. 


BOOKS AND PAMPHLETS RECEIVED. 


Annual Announcement of the Kansas 
City College of Pharmacy and Natural 
Sciences, Kansas City, Mo. 1898-99. 


Price List of the Pharmaceutical and 
Biological Products of H. K. Mulford 
Co., Philadelphia. 

A conveniently arranged and handy 
reference catalogue and price list of the 
numerous chemical and pharmaceutical 
preparations manufactured and kept in 
stock by the H. K. Mulford Co. It is 
printed on good paper in very readable 
type and consists of some 230 pages. The 
list includes descriptions and prices of 
the annual extracts used in medicine, elix- 
irs, surgical dressings, and a most exten- 
sive line of compressed tablets and tritur- 
ates, plain and combinations. 1he price 
list will be found extremely useful for ref- 
erence. 
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| | The Department Editor will be pleased to criticise any advertisement 
submitted, and to suggest improvements. Questions 
answered and advice given. 


Business Hints. 


PRACTICAL DISCUSSION OF STORE METHODS AND | 
ADVERTISING. 


By Ulysses G. Manning. 























UNASSISTED ADVERTISING. 

HE following remarks are credited to 

iy Nathaniel C. Fowler, Jr. The point 

made is one that the average adver- 

tiser is apt to overlook. It is presented 

very forcibly here and should be remem- 
bered: 


Unassisted advertising never 
pays. Advertising must be made 
to pay. In the harmony of good 
management and good advertis- 
ing is good profit. 

The advertiser, more than the 
advertising, is the cause of un- 
profitable advertising. When the 
merchant expects advertising to 
bring business, and also to take 
care of it, he loads upon adver- 
tising a burden too great for it to 
carry. 


Advertising must be made to pay. It 
must be supported and assisted in every 
possible way. The best that advertising 

can do is to bring people to your store; 
the consummation of the advertising rests 
with you. The customer must find all 
that the advertising led him to believe he 
would find. The stock must be as ade- 
quate as promised, the attention as court- 
eous and the treatment as liberal as the 
buyer has been led to look for. 

The advertising and the business must 
be in thorough harmony if the adver- 
tising is to pay. See that the appearance 
of the store is right, that your goods are 
as represented, that your clerks are real 
salesmen and that your prices are right, 
and then give the public the facts just as 
they exist. When your advertising 
brings to you customers that you can 
hold, you are doing the right kind of ad- 
vertising. Don’t condemn advertising 
until you make sure that it is not the ad- 
vertiser who is at fault. 


st SF 
CRITICISM AND COMMENT. 


Mr. Hoagland’s perfume ad. is a very 
good one. It presents one of the best ar- 
guments that can be advanced in selling 
this line of goods. The ad. would have 
been strengthened had he included a short 
list of odors and their makers. It would 
have served to clinch the statements, 
would have prevented any doubt as to 
whether this was not merely talk. There 
are always plenty of people who make it 
their business to doubt; they wouldn’t 
take the word of one of the Apostles un- 
less it was backed up by the affidavits of 
the other eleven. 





PRIZE ADVERTISEMENT. 


The AMERICAN DRUGGIST 
offers a prize of One Dollar, each 
issue, for the best retail druggist’s ad- 

| vertisement. The prize is this time | 
| awarded to D. E. Hoagland, Coble- 
| skill, N.Y. | 

















A Druggist’s Monthly. 


Mr. Hoagland also sends a copy of a 
new monthly publication he has just 
started. It is similar in most respects to 
the little papers that have been reviewed 
from time to time in this department. 
Contains a railroad time-table, a physi- 
cian’s directory, some miscellaneous mat- 
ter, some household recipes and a num- 
ber of short talks on articles of stock, 
specialties, etc. 

The general arrangement is good, the 
matter is pretty well written, and the 
paper is well printed. If issued with reg- 
ularjty and thoroughly distributed, it will 
surely pay. The matter should be as 
timely and seasonable as possible, and the 
introduction of topics of purely local in- 
terest should help to enliven it. 


es F 


Better Typegraphy Needed. 


Eagle Hall Drug Store, Milford, N. H., 
submits a couple of ads. Both are fairly 
well written ads., but the setting is poor. 
It is evident that the paper uses old-style 
faces and that all the ads. in it are set after 
one general style. A border would help 
these ads., it would cut them out of the 
mass. Better still would be the plan of 
buying some new type for individual use. 

One of these ads. contains five different 
faces; two would have been better. One 
of the ads. has been adapted from one 
published in this department a short time 
since. Paraffine is the subject, and this 
word is misspelled in the headline and 
throughout the ad. Not apt to make 
much difference in this instance, but care- 
lessness in this regard at other times 
might hurt the advertising. 

The subject of the other ad. is headache 
cure, while the headline is “It’s impos- 
sible.” Anything for so specific a pur- 
pose as a cure for headache ought to be 
introduced by a heading that would ar- 
rest the attention of the afflicted class. 
The word “headache” merely would have 
answered better than the line used. 
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Too Much Brevity. 


A. R. W., Maine, asks that his small 
cardboard folder be criticised. It is neat- 
ly printed, and is good as far as it goes, 
but might easily have been made to hit 
harder. This advertiser believes that 
there is merit in brevity, and he goes to 
the extreme. The little ads. are neither 
complete nor conclusive. There is a 
wrong understanding of this matter of 
brevity, and I think that more advertisers 
make the mistake of saying too little than 
of saying too much. Say what there is to 
say as briefly as possible, but say it. Never 
cut the argument or stint the information 
through fear of making your ad. too long. 
The only brevity that advertising needs is 
conciseness. 

The statements in this little folder are 
too general. The folder will de some 
good; it will direct momentary attention 
to your business, but it would have done 
more good had specific information been 
given. 


se Ft 
A Neat Announcement. 


H. B. Rowe & Co., Paris, Ill., direct at- 
tention to the opening of their new store 
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About 


Perfumes. 


We have made our stock 


of perfumes embrace the 
best odors .of the _ best 
makers. 


For instance, the violet ex- 
tract made by a certain firm 
surpasses, in our judgment, 
that of any other make. At 
the same time the rose odor 
made by the same firm may 
not be quite so good as that 
of another perfumer. Hence 
we select one brand of vio- 
Jet, another of white rose, 
etc., thus giving our patrons 
a selection of the best to be 
had.without having to pay 
any fancy prices. 


We can meet the most ex- 
acting demand for delicate 
and lasting odors. 

wt 
In Packages and Bulk, 
40 Cents an Ounce..... 
wt 


D. E. HOAGLAND. 
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Prize Advertisement. 


by means of a neat folder. It is simply a 
formal announcement printed on heavy 
cardboard with an embossed design on 
front page. The announcement is grace- 
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fully written and will produce a good im- 
pression. 


ee 
J. H., New Jersey, writes as follows: 


I have been located in this city for two years; 
have done pretty well in the line of general 
trade, but don’t think I get my share of the pre- 
scription business. This is a pretty good pre- 
scription town, but one store seems to_have a 
cinch on the prescription business. Some of 
the people who buy drugs and sundries of me 
take prescriptions to the other store. This other 
store is an old one, and the proprietor is well 
known and popular, having been a public official, 
but the service given is certainly no better than 
mine and I doubt if it is as good. was for 
three years head prescription clerk for 
& Co., of New York, where I got good training, 
of course, in addition to a. 4 a graduate of 
a good college of pharmacy. = up nearly 
all prescriptions myself, use standardized drugs 
for making tinctures, etc., and try to give the 
best service at fair prices, but I have not made 
much headway in this branch. I enclose one of 
my recent ads. What do you think I had better 
do? Please do not mention my name in ans- 
wering. My clerk is registered. 


The ad. sent with this letter is as fol- 
lows: 











The Best. 





None but the best drugs 
are good enough for pre- 
scriptions. 

We use the best and we 
compound them with skill; 


that is why we hold our cus- 


their number. 

It costs more money to 
use the best medicines, but 
we don’t charge any more on 
that account. 

Our prices are reasonable. 

We will give good service 
and are anxious for your 
trade. 
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This is not much of an ad. It doesn’t 
fit the business at all. It sounds as 
though it had been copied, and probably 
was. What this advertiser should do is 
to put before the public the information 
he has given me in his letter. He may have 
done this, but he had better do it again 
and ring changes on it until he has beat- 
en it into people. If the advertising done 
has been no better than the sample sub- 
mitted, the trouble probably lies right 
there. With the experience he has had, 
I believe he can present other arguments 
just as strong as those conveyed in the 
letter. He should gather all these facts 
together and put them into a neat little 
booklet and distribute it thoroughly; 
twice, perhaps. He should present the 


same matter in his newspaper advertis- 
ing. Care should be taken not to fall into 
an egotistical strain; just present the 
facts in a simple, straightforward manner 
and let the people draw their own conclu- 
sions. The influence of the doctors may 
be against him. This should be looked 
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up and corrected. The unusual popular- 
ity of the other store needs more ex- 
planation than is given in the letter. I 
think there is something back of it not 
yet revealed. Find out just what it is, 
and something may be found that will 
help solve the problem. 














Drug-Store Yarns. | 


TOLD AFTER BUSINESS HOURS— NEW PRESCRIPTIONS | 
FOR WEARY DRUGGISTS. 


Anecdotes of the Comic, Humorous or Pathetic Side of Drug-Store Life Are 
Solicited for This Column—For Accepted Articles Payment Will be Made. 


























THE DRUGGIST WHO 
COULDN'T RISE SUPERIOR. 
By M. Quap. 


I had my doubts about Mr. Green, 
druggist, from the day I saw him in- 
specting the empty store on the corner. 
I don’t pretend to any inside knowledge 
of the drug business, but having studied 
human nature for fifty years, I think I 
know a drug-store man from a plumber 
afar off. I am also conceited enough to 
think I know a druggist who is “‘fitten” 
from one who will let circumstances 
down him. The drug-store man who 
would make a success of it in our neigh- 
borhood must be endowed with peculiar 
characteristics. After a brief study of 
Mr. Green I felt that he was lacking 
where he should have been strong. It 
wasn’t my business to warn him, how- 
ever, and I kept quiet while he went ahead 
and rented and opened the store. On the 
very first morning, as I could have told 
him would be the case, old Pat Saunders 
entered the store and said to him in a 
fatherly way: 

“The last druggist here made several 
bad mistakes, and you should avoid them 
if you want to prosper. You keep a 
good brand of whisky, of course? When- 
ever I come in here just set it out for me, 
and never mind about chalking down any 
account.” 

“But 1 keep whisky to sell,” protested 
Mr. Green. 

“And you'll begrudge me a drink now 
and then? Well, that settles it. We are 
a liberal-spirited people in this neighbor- 
hood, and the man who can’t meet us 
half way won’t last three months in busi- 
ness.” 

Following close upon the footsteps of 
Mr. Saunders was Mr. Baker. He nod- 
ded to the druggist and sat down at the 
telephone and called up two or three dif- 
ferent parties. When through with his 
business he said he was much obliged, 
and added: 

“Glad you have opened shop here, as 
it’s handy to have a telephone in the neigh- 
borhood. I presume I shall run in five 
or six times a day.” 

“Tt—it is ten cents!” stammered Mr. 
Green. 

“Oh, it is? Then you propose to make 
a charge for such trifles? Well, here’s 
your ten cents, and I'll say that my drug- 
store purchases last year amounted to 
$746.25. I wish you good-morning, sir!” 


The next man to turn up was Deacon 
Strothers. Experience had taught him 
that he could buy as much copperas for 
nine cents as for ten, and he had nine 
cents to invest. Before doing so, how- 
ever, he thought best to throw out a 
feeler, and he began: 

“Our Sunday School has a picnic a 
week from to-day.” 

“Yes,” replied Mr. Green. 

“There will be 600 children.” 

wes.” 

“All our business men are giving some. 
thing, and it has occurred to me to ask il 
you don’t want to contribute two dozen 
bottles of vichy water.” 

“Why, I’m not interested, you know,” 
replied Green. 

“Not interested in our Sunday School 
picnic? Well, well; but if that’s the case I 
must inform you that I’m not interested 
in seeing you get along here! I did wam 
some copperas, but—good day, sir!” 

Mr. Green’s fourth caller was a woman. 
She had bought a bottle of cholera rem- 
edy the year before, but having found no 
use for it she had come around to ex- 
change it for a bottle of liver invigorator. 

“But we don’t do business that way,” 
protested the druggist when she had 
made her point clear. 

“But this is a sure cure for cholera,” 
she persisted. 

“That doesn’t alter the case. I have 
goods to sell—not to exchange.” 

“You mean you don’t care to do mea 
favor? Very well, I run three clubs and 
four societies in this neighborhood,’and 1 
sha’n’t go about drumming up trade for 
you!” 

The druggist who knew his business 
would have sized the old man Hooper up 
at*once and given him rope, but Mr. 
Green seemed bound to put his foot in 
it at every turn. The old man owns 
twenty-four houses to rent, and is the 
only person for a mile around who 
dares to talk back to a_ police- 
man. He looked around the new 
store for a few minutes and then helped 
himself to a stick of gum from the jar and 
was walking out when the druggist calm- 
ly said: 

“The family almanacs are free, but the 
gum is five cents a stick.” 

“But my name’s Hooper.” 

“T can’t help that.” 

“Oh! You can’t? Want five cents, eh? 
Well, here it is, and I’ll give you about 
a month to shut up shop!” 
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A druggist with his head screwed on 
the right way could have seen at a glance 
that Mrs. Jason Jones was a woman to be 
catered to. She was tall and massive and 
commanding. She had the odor of an or- 
phan asylum about her. It was plain that 
whenever she recommended a cough 
medicine or a corn-cure a rush of trade 
would follow. She entered the new drug 
store and asked for a postage stamp. 
After she had licked it on she concluded 
to take four more. She had them in her 
portmonnaie and was going out with a 
thank you when the impolitic Mr. Green 
remarked: 

“Madam, you forgot the ten cents.” 

“Ten cents for what?” 

“For the stamps.” 

“Why, do you mean that you charge 
for postage stamps?” 

“T certainly do.” 

The tall and massive and commanding 
Mrs. Jason Jones laid down two rusty and 
battered old pennies and the four extra 
stamps, and swelling up until she seemed 
to weigh a ton more she said: 

“Sir, our orphan asylum consumes 238 
gallons of castor oil per year, to say noth- 
ing of two barrels of squills and 200 bot- 
tles of Jamaica ginger. I am the presi- 
dent and purchasing agent, and I pay 
cash down. I have the honor, sir, to wish 
you good-day!” 

There was yet another bad case. A 
workman was killed by a fall from a 
building, and the wife’s brother gave her 
an old horse to raffle off. The horse was 
worth about $25, but she got out 300 
tickets at a dollar apiece. The president 
of the Plumbers’ Union called to see how 
many tickets Mr. Green would take, and 
Mr. Green replied: 

“I don’t want any. In fact, I don’t be- 
lieve in raffles.” 

“But this is to help a widow.” 

“Yes, but you must excuse me.” 

a take even one?” 

“Well the Plumbers’ Union numbers 
670 men, the Carpenters’ Union 720, the 
Painters’ Union 810, and the Bricklayers’ 
Union 905. We are interested in this 
thing, and we buy 15,525 boxes of pills 
every year. No tickets—no pills! I’ll see 
the druggist two blocks below!” 

I thought Mr. Green might hold out 
six weeks, but the Sheriff shut him up in 
about four. It was a needless sacrifice of 
a splendid opportunity. It simply needed 
a man who could rise superior to circum- 
stances and start a boom, but nature 
hadn’t fitted Mr. Green for the place. 
The store awaits a tenant again, and 1 
make no charges for the pointers above 
given. 





Is This “Ethpharmal ?” 


The retail druggists of the country 
who handle Ripans’ Tabules will be in- 
terested in the style of advertising pop- 
ular with the makers. The advertise- 
ment is taken from the New York Sun: 

-I-P-A-N-S, 10 for 5 cents at druggists, gro- 

cers, restaurants, saloons, news stands, gen- 
eral stores and barber shops. They banish =. 
induce sleep, prolong life. One ives relie 

“Druggists, saloons, stores 
and barber shops” is rich. 


general 





An Inexhaustible Supply. 


Her father was a druggist, 

She was cashier in his store; 
And the other girls all envied 
The ccmplexion that she wore. 


Pu.C. 


He came in the store the other evening 
about 8 o’clock, dragging a fox terrier 
dog behind him by a string. He was evi- 
dently a foreigner and wore a scared look 
on his face. 

“Parles vous Francais?” asked he, as 
he came to the counter; “Non, monsieur,” 
answered I in my finest Latin-American. 

“Well, Ize vant you to von poisong 
dees leetle dog, eh?” said my visitor, as 
he jerked the animal’s head nearly ‘off, 
and shrugged his shoulders way up to the 
rim of his silk hat. 

“Oui, Oui, monsieur; certainly, if you 
will bring him down into the cellar I'll 
fix the poor fellow all right,’ answered I, 
seeing an easily-earned half-dollar in view. 

“But cannot zee dog I leave with you? 
I pay you, and, pouff, it is done and 
trouble I have no more, eh?” he asked 
in his broken English ‘and with more 
shoulder work. 

“Why, no, sir; what should I do with a 
dead dog? We don’t keep a private ceme- 
tery here; if I destroy the dog you must 
take it away; why certainly,” I exclaimed, 
seeing the man was a stranger to our cus- 
tom of losing our dead animals in the 
dark. 

After some arguments as to who should 
take charge of the funeral arrangements 
of the superfluous canine, I put the elec- 
tric bell on the door, took up a vial of 
prussic acid, and, asking my visitor to 
follow, we proceeded to the region below, 
bent upon our deadly errand. 

With due regard to my own safety, I 
told the Frenchman to sit upon a box 
handy, and take the dog between his 
knees and gently open the brute’s mouth, 
at which the Frenchman turned the color 
of the chalk that bears his country’s name. 

“Vat, mees zee dog’s mouth open; la 
diable, he with hydrophobia might me 
bite,” cried he, alarmed at such an idea. 
I politely, but firmly explained that 
though I was only a pharmacist, I was 
someone too, and if anyone felt inclined 
to take any chances on that score, it cer- 
tainly was not me. At last the French- 
man sat down and took the animal on his 
knees as a preliminary, and the electric 
bell ringing above just then, I hesitated 
no longer, but seized the dog suddenly, 
poured some acid down his throat, and 
hastily telling the man he might let him 
go now, I rushed upstairs, supplied a girl 
with two stamps and a postal card, and 
then returned below. 

To my astonishment, the Frenchman 
was jumping all over the place, holding 
the wretched cur tightly with both hands 
round its neck and looking the picture 
of terror. Holding the dog out at arm’s 
length, he shouted, “Zee dog will bite; he 
kick, and try to bite; sacre! killed am I.” 
He had mistaken its last kick for a feroc- 
ious attempt to bite him, and seized the 
dog, being afraid to drop it. Whether he 
had strangled the dog to death or the 
poison had sent it to the happy hunting 
grounds, I could not say; anyway, he 
calmed down when he saw the dog was 
dead, and I hunted up a small sack into 
which I dumped the remains and hand- 
ed the parcel to him, remarking the 
charge was fifty cents, which he paid. 

I noticed as he went out of the store 
he did not take kindly to the queer-look- 
ing parcel, but thought no more of it 
until a couple of elderly ladies entered in 
a great state of agitation; one dropped in 
a chair and fainted, while the other asked 
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me indignantly what I meant by having a 
horrid dead dog in my doorway. On 
going out, sure enough the Frenchman 
had scored one on me by emptying the 
dead dog out of the sack just outside the 
door, and left the last sad rites to me! 


Co-operative Manufacturing in 
Canada. 


At the Baltimore meeting of the Amer- 
ican Pharmaceutical Association, John A. 
Clarke, of Hamilton, Ont., gave a brief 
statement of the organization of a co- 
operative manufacturing company, com- 
posed of retail pharmacists doing busi- 
ness in Hamilton. The promoters of the 
plan printed a prospectus which set forth 
the fact that, “Owing to the demand, 
which has continued for a very long time 
by the public, for simple household rem- 
edies for the cure of the minor diseases, 
it is felt by the druggists that the time 
has arrived when these remedies should 
be prepared with greater care, under the 
supervision of competent pharmacists, 
who, having selected the formulas with 
great care, would have them prepared by 
a qualified chemist, under the control of 
a board of directors, composed of intel- 
jigent druggists.” 

Application was made and a charter 
granted, authorizing the formation of a 
joint stock company with a capital of 
$100,000. The company was formed with 
a board of directors, all druggists. A 
constitution and by-laws were adopted 
and executive officers appointed. The 
charter was obtained September, 1892. 
An issue of 200 shares of par stock was 
subscribed for and taken up. 

Manufacturing was commenced and a 
line of preparations put on the market, all 
proprietary, under the name and trade- 
mark of the company. The selection of 
formulas, designing of wrappers and ad- 
vertising matter was a labor of love on 
the part of the committee of the directors. 

In 1895, the experimental stage of the 
company ‘being passed, an issue of one 
hundred shares of stock was made at a 
premium of $15 a share. These were all 
taken, and again this year another issue 
of shares was made at a premium of $15 
ashare. At the present time there are 358 
shares, being $35,800, and $15,000 paid in, 
and in addition there is a reserve fund 
of $9,500 made up from surplus profits, 
after paying dividends of 8 pe: cent per 
annum, and the premiums on the shares. 
Only 50 per cent can be paid in upon 
shares under a recent resolution, so this 
15 per cent is really a premium of 30 per 
cent. 

As the business of the company devel- 
oped the directors were compelled to re- 
move from the premises first occupied 
and they purchased a commodious ware- 
house for the use of the company. 

The laboratory and warehouse is in 
Hamilton, Ont., with depots holding 
stocks for supplying the trade in Toronto 
and London, Ontario, and Vancouver, 
British Columbia. In every way the en- 
terprise is in a flourishing condition. 


North Carolina Board of Pharmacy. 


The next meeting of the North Caro- 
lina Board of ‘Pharmacy will be held in 
the city of Raleigh, on October 25th, at 
9 o’clock a. m., for the purpose of exam- 
ining candidates for license to practice 
pharmacy. 

















U. S. Druggists’ Congress. 


A NEW NATIONAL ORGANIZATION FORMED 
IN OMAHA. 


Retailers to Dictate Terms to Proprietors. 


LARGE RESOLUTIONS; SMALL ATTENDANCE, 


“NATIONAL Retail Druggists’ Congress” was organ- 
ized at Omaha, Neb., on September 6th, in connection 


with the meeting of the 
Association and the Trans-Mississippi Exposition. 


Nebraska Pharmaceutical 


The ses- 


sions of the Congress extended over two days, and its ob- 
jects are fully set forth in the constitution and by-laws, 


which we print further on. 


There was some difference of 


opinion expressed among the members as to the name 


chosen for the new organization, the title 


“Trans-Missis- 


sippi Retail Druggists’ Association” finding favor with a few 
of the delegates, while the name originally decided upon 
was the National Retail Druggists’ Association, but ‘“Na- 
tional Retail Druggists’ Congress” was finally adopted. 


The proceedings were opened on Tues- 
day evening, September 6th, in the Del- 
lone Hotel, Omaha, at 8 o'clock, Chas. 
M. Ford, of Denver, being selected to 
act as temporary chairman. 


Opening Remarks of the Chairman. 


Mr. Ford called the assemblage to or- 
der and outlined the plan and scope of 
the proposed organization. He said, in 
part: 

“There is now a very urgent necessity 
for an association of druggists, organized 
and operated for the commercial inter- 
ests—that is, for the bread and butter 
interests of the drug trade. There is no 
one engaged in pharmacy who needs to 
be told that there is nothing scientific, 
there is nothing technical, there is noth- 
ing professional connected with phar- 
macy that can make one inch of progress 
until we have established ourselves in 
some commercial capacity; and that is, 
unless we can make money—unless we 
can first pay rent and support our fam- 
ilies—we cannot indulge in this luxury 
of study or research or professional ad- 
vancement. Therefore, first of all, it be- 
hooves us as professional men, as phar- 
macists, to see what we can do to ad- 
vance ourselves in a commercial way. 


ee 3 
THE EVASION OF THE STAMP TAX. 


“I have not come here prepared with 
any plan of organization, for I had no 
hope that we could at this time offer 
anything permanent in the way of organ- 
ization, but I thought that we might say 
something or do something that would 
make our interests felt, make our voices 
heard all over the United States on 
things that are live questions, and which 
concern us in a mercantile as well as in 
a professional way. I need not recite to 
you what the manufacturers have done 
in the past few months—I mean the 
eighty per cent of them, who have evaded 
the stamp tax. A part of this eighty per 
cent have increased the price beyond the 





tax, and they have done that at the ex- 
pense of the retailer and the jobber. 


THE EVIL OF THE REBATE PLAN. 


“T wish they would wipe out the rebate 
profit entirely, because nothing has con- 
tributed so much to the sale of drugs 
and patents in department stores as the 
rebate plan. I am probably the only man 
in the United States who thinks so—I 
am probably the only man who has given 
it a great deal of thought—but I am sure 
that ‘the rebate plan is the cause of all 
your trouble. It is the cause of this first 
trouble of the getting together of the 
jobber and the manufacturer. They never 
could get together in the same room if 
it were not for the rebate plan, and they 
never will get together with the retailer 
while the rebate plan exists. Now, that 
is one of the fruits of the rebate plan; 
that is what has alienated them from the 
retail druggists of the United States. 
The retail druggists of the United States 
are the support of the jobber, who is his 
natural friend and ally, and he belongs 
nowhere but with the retailer if he knew 
his business, and I predict that the next 
meeting of the National Wholesale 
Druggists’ Association is the last at 
which the proprietor will be the king 
bee. 

s ¢ @ 

“But the retailers will give in no long- 
er, and the next time the terms are 
agreed upon it will be the terms offered 
by the retailers, and they will be terms 
that will be offered to the proprietors, 
and they will accept them or not and 
take the penalty. The time has come 
when the proprietors are beginning to 
realize the power of the retail druggists 
of the United States. And what pleases 
me very much is that the jobber has got 
a bitter dose of it. He has had his profits 
cut down. Where he used to get ten 
and twelve and fifteen per cent on pro- 
prietaries he has had them cut down as 
low as two per cent. 


TROUBLES OF THE JOBBER. 
“The jobber has seen the department 
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store getting all the business independent 
of him; he has seen two or three retail- 
ers combine for a while and purchase 
the wholesale quantity—the jobber did 
not sell it, and here, after the stamp tax 
is passed, the manufacturers say we will 
sell twenty or thirty dollars’ worth of 
goods and give 5 per cent off. They 
have been hobnobbing with that outfit 
for years, drinking his wine and having 
a good time free and ignoring us; but the 
jobber at this time is ready to come back 
and join hands with us and be one of us.” 


The Election of a Secretary 


was taken up after Mr. Ford had con- 
cluded his remarks. F. Wall, of 
Windsor, Mo., was placed in nomination 
and consented to serve. 

A discussion was then entered into re- 
garding a plan for permanent organiza- 
tion and the appointment of permanent 
officers. A. H. Miles, of Des Moines, 
la., stated that the Iowa Association was 
favorable toward the formation of a na- 
tional association of retailers, such as 
was contemplated in the call for this 
meeting. : 


The St. Louis Meeting. 


E. J. Seykora, of South Omaha, called 
attention to the call for a meeting to be 
held in St. Louis in October, for the for- 
mation of a National Retail Druggists’ 
Association, and he asked if any plan had 
been adopted (for co-operation with this 
organization, supposedly). 

Chairman Ford said no such idea 
had been thought of. He_ con- 
sidered the St. Louis affair “a 
sell-out of the proprietors, because 
there is no body of retail druggists 
in the United States who would think of 
conferring or hobnobbing with the pro- 
prietors.” N. A. Kuhn stated that Mr. 
Ebert, of Chicago, was of the same opin- 
ion as their chairman regarding the St. 
Louis meeting—it was a mere play into 
the hands of the proprietors. 

A committee on credentials, consisting 
of M. E. Shultz, A. H. Miles and F. A. 
Snow, was then appointed. The appoint- 
ment of a committee of five on tempor- 
ary organization followed. 


Discussion on Tax-Free Alcohol. 


Dr. E. H. Squibb, of Brooklyn, was 
noticed in the hall, and the chairman 
asked for his views on the question of 
tax-free alcohol and the relation which 
the school of doctors to which Dr. 
a belonged bore to the question. 

. Squibb’s response, which is printed 
— "another page in this issue, was a 
characteristic contribution to the subject, 
in which the leading facts were outlined 
clearly without waste of words. 

An interesting discussion followed. Dr. 
Squibb had estimated the rebate on al- 
cohol in his contract with the Govern- 
ment to amount to $90,000, providing a 
rebate were allowed tohim. Thechairman 
expressed the hope that when Dr. Squibb 
got the $90,000 he would remember the 
Nebraska Association. 

Chas. S. Kline, of Denver, said that at 
the time he appeared before the Senate 
Commission on Tax-Free Alcohol in St. 
Louis, the question was placed on an en- 
tirely different basis from that put by Dr. 
Squibb. It was not on the question of 
rebating the tax, but of removing it, he 
said. In other words, of setting a watch 
to find out what alcohol was bought by 
manufacturers or retailers to be used in 
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the arts or in the factories, and allowing 
the drawback on that, and to have the 
tax applied to liquids intended for use as 
a beverage. He opposed tax-free alco- 
hol in the interest of the retailers whom 
he represented, for the reason that the 
public would not be benefited, since, in 
the first place, if the public wished al- 
cohol for burning purposes, wood alco- 
hol would answer, and on this there is 
no tax. 


Accredited Delegates to the Congress. 


The report of the Committee on Cre- 
dentials was next received. The only 
delegates properly accredited to the As- 
sociation hailed from Iowa, Nebraska 
and Colorado, the following being 
named: 

B. Bowne, Salida, Colo.; E. B. Malott, Abi- 
lene, Kan.; Belle C. Heilman, Sterling, Neb.; 
Henry R. Gerin Plattsmouth; C. W. Baldwin, 
wee | Kas. ; Char! les S. Kline, Denver, Col.; 

. A. Broadie, Waverly, Ia.; M. Baker, St 
Paul Neb.; George M. Pederson, Harlan, Ia.; 
w. S Shadburn, West Plains, Mo.; Dennis 
O’Brien, Plattsburg, Mo.; F. E. Sellers, Coun- 
cil gy Ia.; N. J. Bentley, -——e Ia.; 
Norman A. Kuhn, Omaha, V. Stout, 
O'Neill, Neb; J. G, Walker, Debi bbon, Neb.; 
Je Seykora, South Omaha, Neb.; Barn- 
ard, Cozad, Ne b.; F. A. Reaver, 5 Ww. A. | Ia.; 
a. H. Schmidt, Omaha, Neb.; c 2. Sherman, 
Om aha, Neb.; M. W. Porterfield, Silver City, 


N. M.; Will E. Miller Springfield, Neb.; Max 
Becht, "Omaha, Neb.; n J. Teten, Nebraska 
City, Neb.; E. E. Hit, ‘Sterling, Neb.; B. 
Lillie, Guthrie, O. T.; T. A. Davis, Paynee 
City, Neb.; J. F. W all, Windsor, Mo.; rles 


M. Ford, “Denver, Col. 
Delegates were appointed by the Com- 
mittee on Credentials as follows: 


From Oklahoma—J. A. Hill, of Enid; George 
W. Johnson, Mangum; a Remington, Shaw- 


nee; John N. Wal ace, 752. William R. Mc- 
George, Stillwater; T. L. Neal, Medford; 
Wickmuller, Kingfisher; W. T. Ma field, Nor- 
mens L. E. Garnett, Perry; L. J. Hard, Ponca 
City; N. E. Wallace, Okarehee; Oscar R. —— 
74 Edmond; John Wand, Okiahoma Cit . 

J. Sonnbart, El Reno; C. A. Dow, Pond Pad 

M. McElhenny, Chandler. Kansas—F. A. 


By Topeka; ice, Fort Scott; Mrs. M. 

O. Miner, Hiawatha. Nebraska—Belle C. Heil- 

man, Sterli = H. 4 —— Plattsmouth; E. M. 
a 


Baker, ul Kuhn, Omaha; a We 
Stout, Ry Neill: }. ro W Valker, Gibbon; E. J. Sey- 
kors, South Omaha; A. Barnard, Cozad; j. 


H. Schmidt, 
Will E, 


Omaha; 2 Sherman, Omaha; 
Miller, Springfield; Max Becht, Omaha; 
John I: Teten, Nebraska City; E. E. Hill, Ster- 
ling; T. A, Davis, Pawnee City; i C. Woempe- 
ner, Lincoln; George W. Parr, Nebraska City; 
M. E. Schultz, Beatrice. Colorado—Charles E. 
Ward, Denver; H. Reynolds, Greeley; C. M. 
Ford, Denver; Charles D. Barnes, Denver; H. 
Tamm, Colorado Springs; D. Y. Wheeler, Den- 
ver; B. W. oe a Pueblo. Iowa—A. H. 
Miles, Des Moines; Bentley, Oskaloosa; 
F. E. Sellers, ness luffs; D. G. Morgan, 
couned Bluffs; B. A. Morgan, Marshalltown; 

Broadie, Wi erly; J. L. Etzel, Clear Lake; 
W. An Tarbert ubuque. 

The report was accepted, and it was 
agreed that all delegates present be rec- 
ognized as lawful delegates to the Con- 
dapat ; ; : 

On motion of Mr. Kline, a committee 
was appointed consisting of one mem- 
ber from each State selected by the pres- 
ident, whose duty it would be to form 
a permanent organization from names 
selected from the list of delegates in at- 
tendance. The Committee on Permanent 
Organization was announced shortly after 
as follows: 

xz. J. ee of South Omada, oo M. W. 
Porterfield, f Silver oy = a x Bentley, 
of ool Ia. C. W Baldwin, Osborne, 
Kan.; F. R. Lillie, of Guthrie, O. T.; James 
Lewis, of South Dakota; Dennis O’Brien, of 
Plattsburg, Mo., and Charles S. Kline, of Den- 
ver, Col. 

A Committee on Resolutions was next 
appointed, consisting of C. R. Sherman, 
F. B. Lillie, Belle C. Heilman and A. A. 
Broadie. This committee was instructed 
by Chairman Ford to meet “anywhere 
except in a bar-room.” 

The session then adjourned to meet on 





the following morning, Wednesday, Sep- 
tember 7th, at 9 o’clock. 





SECOND SESSION. 


The convention assembled at 9 a. m. 
with C. M. Ford in the chair. 


Resolutions Adopted by the Congress. 


Belle C. Heilman, secretary of the 
Committee on Resolutions, read the fol- 
lowing resolutions in behalf of the com- 
mittee: 


Whereas, Many causes have combined to make 
the business of the retail pharmacist unremun- 
erative and more laborious, and 

Whereas, Owing to the rebate plan and the 
close relations that it produces between jobber 
and proprietor, the number of proprietaries kept 
in stock by retailers is vastly increased while 
the profit is gradually decreased, and the sale 
of these so-called ‘“‘patents” has become an ab- 
normally large proportion of our business, and, 

Whereas, The sale of these proprietaries has 
been permitted, encouraged and continued in 
other than legitimate channels, by the aid and 
consent of manufacturers, with the passive co- 
operation of the jobber, and, 

Whereas, We positively know that it is now 
and always has been within the power and prov- 








NORMAN A, KUHN, 
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ince of the manufacturer to absolutely control 
the distribution of his goods and the prices at 
which they shall be retailed; therefore, be it 

Resolved, That in view of the fact that a large 
proportion of the proprietary manufacturers of 
this country have taken steps to evade the pay- 
ment of the war tax imposed upon them by 
Congress, and not only this, but they have gone 
further and advanced the cost of their sstuies 
beyond the regular price in addition to the said 
tax, thus making a profit out of the amount of 
money invested in stamps. We therefore protest 
against this unjust and unpatriotic action of 
these manufacturers. We also protest against 
the sale of patents in any quantities, large or 
small, to others than recognized jobbers, this 
— a discrimination against druggists with 
small capitals. And we therefore demand an im- 
mediate restoration of prices to those in force 
prior to July 1, 1898. 

We urge all druggists of the United States not 
to distribute advertising matter, and in every 
possible way to discourage the sale of all pro- 
prietary goods that do not yield a reasonable 
profit to the retailer. 


Discussion on the Resolutions. 


A long discussion followed on the 
reading of the resolutions, the several 
sections and paragraphs being taken up 
in their order -and disposed of. 
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Relation of the Rebate Plan to the Increased 
Production of Patents. 


Some discussion arose over a certain 
ambiguity in the reference to the effect 
of the operation of the rebate plan on 
the increased production of proprietary 
medicines. Many of the members un- 
derstood the committee to mean chat the 
jobber was in a measure responsible for 
the rapid increase in number of proprie- 
tary articles. Mr. Snow asked if it was 
the intent of the resolution to stop the 
operation of the rebate plan, and Mrs. 
Heilman replied that it did not mean 
that exactly, but was intended more to 
emphasize the fact that the rebate plan 
was responsible for an increase in the 
production of these articles. 

Chairman Ford attempted to explain 
the resolution in this way. He said: 

“The clause tries to state that the re- 
bate plan is the cause of the close re- 
lations between the jobber and the pro- 
prietor. The rebate plan is also the 
cause of the distribution of so 
many patents throughout the coun- 
try. There are a lot of things on 
the rebate plan that should never 
be on—that would never get there 
but for the rebate plan. It is a clause 
that leaves plenty of room for discus 
sion. It has never been discussed. There 
has never been a body of retailers that 
has discussed the merits or demerits of 
the rebate plan, because they got no ben- 
efits out of it. The rebate plan is making 
the proprietor more powerful, and at the 
same time his intimacy with the jobber 
more close, and it is a thing that ought 
to be considered by us. If it is a good 
thing for us we ought to help it out, and 
if it is a bad thing we ought to discuss 
it and understand it.” 

M. O. Ryerson, of Denver, said he 
would like to hear Mr. Ford state his 
reasons for thinking that the rebate plan 
was responsible for the introduction of 
patent medicines throughout the back- 
woods section of the country. He did 
not exactly understand it. 


Purpose of the Rebate Plan. 


Mr. Ford said he considered the pur- 
pose of the rebate plan was sufficiently 
obvious. The price of the article, he 
said, may be the same in Lowell, Mass., 
as it js in Denver, that is, eight dollars a 
dozen, or whatever it might be. Now, if 
the price for that were eight dollars a 
dozen at the town where it is made, and 
the prices increased as you got away 
from that town, it would not travel near 
as far as if you paid the freight right 
from the town where it starts. He con- 
tinued: 

“We have not been sufficiently familiar 
with the rebate plan to know whether it 
is a good thing for us or not. There 
never has been a body of retailers that 
has discussed the rebate plan as it is out- 
lined at present. The rebate plan, as 
commonly understood by the retailers, 
would have been a sort of commutation 
plan, that would have helped us all out, 
but the retailer has been: let out of the 
consideration entirely, as far as any re- 
bate plan goes, and it is only fair for him 
to discuss it as it is now, as to the effect 
it has on him, whether it is a good 
thing for him or not.” 

Mr. Ryerson asked if it was not a fact 
that the rebate plan enables a retail drug- 
gist in California to get an article that 
he may have a call for that is manufac- 
tured in New York City at the same 
price as his brother retailer in New York 
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City without the additional freight? 
Was it not a fact that he received a ben- 
efit in that way from the rebate plan? 

Mr. Ford admitted that the rebate plan 
had some good points, but they were 
very few. 

The section was finally disposed of as 
read. 

The reading of that section of the reso- 
lutions dealing with the action of certain 
proprietary medicine manufacturers in 
advancing the cost of their articles be- 
yond the regular price provoked some 
discussion, but the section was finally 
adopted. 


Pharmacist or Druggist. 


Mrs. Heilman asked the Association for 
information in respect to the use of the 
words pharmacist and druggist. She 
wanted to know if the Congress pre- 
ferred the word “pharmacist” to the 
word “druggist” in the first clause of the 
resolution. The chairman gave it as his 
opinion that anybody who sells drugs is 
a druggist. He is a man who has the 
care and control of drugs. A pharmacist, 
on the other hand, not only sells drugs, 
but compounds them. 


Reasons for Organizing. 


The report of the Committee on Per- 
manent Organization was then presented 
by E. J. Seykora, of South Omaha. He 
introduced the report with the statement 
that the task imposed upon them was 
one of considerable magnitude, and one 
that required considerable thought and 
care, and one, also, in which the com- 
mittee soon found that they could not 
do ample justice to in the time allotted 
to them. 

The committee then submitted the fol- 
lowing: 


Report of Committee on Organization. 


Preamble: Whereas, It has become evident 
that the commercial interests of the retail drug- 
gists of the United States have never been up- 
held and protected by adequate organization, and 
as evidenced by the constantly increasing diffi- 
culty of obtaining legitimate profits from the re- 
tail drug business honorably conducted because 
of numerous unfavorable business conditions pre- 
vailing and because of the unjust action of the 
proprietors of patent medicines in unduly ad- 
vancing their prices and shifting the burden of 
the stamp tax wholly upon the shoulders of the 
retailers. We believe that by organization and 
concerted action these untoward conditions can 
be greatly ameliorated, if not wholly overcome, 
and believing further that it is only through 
proper organization, concert of action and com- 
parison of ideas that commercial advancement 
and the propagation of improved business meth- 
ods yielding just and legitimate profits can 
come and that such results can best be accom- 
plished by a national retail druggists’ associa- 
tion; therefore, be it resolved that we, the re- 
tail druggists of the United ‘states, in convention 
now assembled in the city of Omaha, Neb., do 
hereby organize ourselves into a permanent or- 
ganization under the name and title of the Na- 
tional Retail Druggists’ Association [afterwards 
changed to National Retail Druggists’ Congress] 
for the purpose of accomplishing such results, 
and that we adopt the following 


Constitution and By-Laws: 


Constitution. Article 1. Name. This Associa- 
tion shall be called the National Retail Drug- 
gists’ Congress. 

Article 2. Objects. The aim of this Congress 
shall be to unite all the retail druggists of the 
United States in the adoption of correct and 
uniform business methods, for mutual assistance, 


encouragement and improvement, to develop 
commercial talent, to elevate the standard of 
commercial thought, to vigorously combat all 


legislation inimical to and to favor all legislation 
friendly to our interests, and to in every way in 
our power protect and promote the interests of 
the retail druggists of the United States. 

Article 3, i 
sociation shall consist of active and honorary 
members, 

Section 2. Honorary members shall be con- 
strued to mean all retail druggists of good moral 


embership. Section 1. This As-. 


and professional standing and actively engaged 
in the retail drug business. Such members will 
have the privilege of participating in all debates, 
but shall be debarred from voting on any ques- 
tion before the Association. 

Section 83. Honorary members, before they can 
be received into membership, must pay the in- 
itiation fee provided in the by-laws and must 
furnish a_ certificate, to be renewed annually, 
from the Secretary of the Board of Pharmacy of 
the States or Territories having State laws, or 
from the vice-presidents of States or Territories 
not having State laws, in the following form: 
“To the National Retail Druggists’ Congress, 
You are respectfully informed that ........ Bere 
is actively engaged in the retail drug business at 
sre tlebie sane wamisie , and is hereby recommended to 
a seat in the National Retail Druggists’ Con- 
gress. Fraternally yours, 
Secretary. (Seal.)” 

Section The active members of this  or- 
ganization shall consist of duly accredited dele- 
gates from State Associations, who shall be 
elected by such associations in the proportion 
of two delegates for each one hundred members 
or fractional part thereof, provided that the 
delegation from any one State shall not exceed 
twenty. In States or Territories having no as- 
sociations the vice-president shall appoint two 
delegates who shall be entitled to seats in the 
Congress as active members. Active members 
may participate in all discussions, vote for the 
election of officers, and on all questions that 
may come before the Congress. They must fur- 
nish the Congress a certificate in the following 
form: “To the National Retail Druggists’ Con- 
gress: You are hereby respectfully informed that 
sake scaaien .. has been elected a delegate to 
the National Retail Druggists’ Congress from 
wistslaisie' sie aveieisieie . State Pharmaceutical Association, 
and he is hereby recommended to a seat in the 


National Retail Druggists’ Congress. Frater- 
RAUY FOU. oes coscsiasescieces Secretary. (Seal.)”’ 
Article 4. Officers. Section 1. The officers of 


this Congress shall be a president, secretary, an 
assistant or local secretary to be selected from 
place of next meeting, a treasurer, and a_vice- 
president from each State or Territorial Drug- 
gists’ Association. The president of each State 
or Territorial Association shall by virtue of his 
office be a vice-president of this Congress, In 
States and Territories having no organizations 
it shall be the duty of the president of this Con- 
gress to appoint such vice-presidents. 

Section 2. The president, secretary and treas- 
urer shall be elected annually, by ballot, and 
shall hold office until the election of their suc- 
cessors. 

Article 5. Duties of Officers. Section 1. It 
shall be the duty of the president to preside at 
all meetings of the Congress at which he may be 
present; to call special meetings at the written 
request of members; he shall present at 
each annual meeting a report of the operations 
of the Congress; to point out any trade conditions 
that threaten or are inimical to the interests of 
retail druggists; to suggest all other subjects he 
may deem worthy of mention and to perform all 
such other duties as pertain to his office. 

Section 2. The secretary shall keep a record of 
all proceedings of the Congress. He shall keep 
a roll of the names of the members, with their 
residence, date of admission, and any subsequent 
changes, notify all members sixty days in ad- 
vance of each annual meeting; notify members of 
their election, and members of committees of 
their appointment and election, and pay over 
all money to the treasurer, and perform all such 
duties as the Congress may direct pertaining to 
his office. 

Section 3. The treasurer shall have charge of 
all funds of the Congress, for which he shall 
give a sufficient bond to be approved by the Ex- 
ecutive Committee. He shall pay out money 
only on orders drawn by the secretary and coun- 
tersigned by the president. He shall render a 
full report of his transactions at each annual 
meeting, and report the state of the treasury 
when called upon by the Executive Committee 
or secretary. 

Section 4. It shall be the duty of the secretary 
and treasurer to turn over to their successors, 
without any unnecessary delay, all papers and 
property of the Congress committed to their care. 

Article 6. Standing Commitees. Section 1. 
The resident shall, before the close of each an- 
nual meeting appoint the following committees, 
each to consist of three membets, except the Ex- 
ecutive Committee, which shall consist of five 
members: 

1st. Committee on Credentials, 

2d. Committee on Trade Interests. 

3d. Committee on Legislation. 

4th. Executive Committee. 


Section 2. The committee on credentials shall 
examine and report without delay to the Con- 
gress on the regularity of the credentials and 
eligibility of members. 

Section 3. The committee on trade interests 
shall report at each annual meeting such ob- 
servations and information upon that subject as 
may seem to them of interest to the Congress. 

Section 4. The committee on legislation shall 
keep a record of and compile for reference the 
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enactments of different States regulating the prac- 
tice of pharmacy. They shall report at each an- 
nual meeting of the Congress what legislation on 
these subjects has occurred during the year. 

Section 5. Executive Committee. It shall be 

the duty of the executive committee to audit all 
bills and to have charge of all business interests 
of the Congress, also to provide ways and means 
of procuring necessary funds for the purpose of 
executing the aims and objects of the Congress. 
This committee shall meet as often as the presi- 
dent may deem necessary and at such times and 
places as he may direct. 
_ Article 7. Time of Meeting. The annual meet- 
ing of this Congress shall be held at such time 
and place, date and hour as the Congress shall 
previously select. 

Article 8. Special Meetings. Special meetings 
may be called by the president upon the request 
of a majority of the vice-presidents. The notice 
shall state the object of the meeting, and no 
other business shall be transacted at the meet- 
ing. The secretary shall give twenty days’ no- 
tice of such meeting. 

_Article 9. By-Laws. The Congress may estab- 
lish for its future government and regulation 
such by-laws as do not conflict with this con- 
—_—* that may be deemed proper ‘and desir- 
able. 


_The report of the committee was 
signed by all the members of the commit- 
tee, to wit: E. J. Seykora, South Omaha; 
M. W. Porterfield, Silver City, N. M.; 
Dennis O’Brien, Plattsburg, Mo.; F. B. 
Lillie, Guthrie, O. T.; N. J. Bentley, Os- 
kaloosa, Ia., and Chas. S. Kline, Denver, 
Colo. 

The discussion on the adoption of the 
constitution and by-laws was not over 
before the second session adjourned, and 
it was taken up at the 


THIRD SESSION, 


which convened in the afternoon at 3 
o'clock. Considerable time was con- 
sumed in discussing the report by sec- 
tions, and several minor changes and 
amendments were made, after which the 
constitution and by-laws were adopted 
as a whole. It was then moved and sec- 
onded that the first annual meeting of 
the newly formed organization be held 
on the fourth Tuesday in January, 1899, 
at St. Louis, Mo. 


Officers Elected. 


The election of officers was then 


taken up, and resulted as follows: 
President, N. A. Kuhn, Omaha, Neb. 
Vice-presidents, the presidents of the 
several State associations throughout 
the country. 
Secretary, N. J. Bentley, Oskaloosa. 
Treasurer, C. S. Kline, Denver, Col. 
After the transaction of sundry routine 
business, including the collection of 
funds in defray the expenses of the meet- 
the 


ing, Congress was declared ad- 
journed. > 
Notes on New Remedies. 

The latest issue of “Notes on New 


Remedies” contains a review of the pro- 
gress of pharmacy and therapeutics, with 
which the publishers begin a series of 
articles on professional topics. 

While the present report deals mainly 
with the newer remedies, their chemical 
relution ena action and their chances for 
success, it is not the intention of the pub- 
lishers to confine themselves to this sub- 
ject alone. Succeeding reports will also 
deal with the results obtained in the phar- 
maceutical laboratory, discussions of im- 
provements in the manufacture and test- 
ing of pharmaceutical preparations, to- 
gether with the advances of a general 
nature in the field of pharmacy. Copies 
can be-obtained free by addressing Lehn 
& Fink, 128 William street, New York 
City. 
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ON TO ST. LOUIS, 


Retailers to Form a National Organization for Commercial 
Purposes. 


STATE AND LOCAL ASSOCIATIONS ACTIVELY INTERESTED IN 
THE NEW MOVEMENT. 


HE prospects for a largely attended 
meeting of delegates from retail 
druggists’ associations at the pro- 

posed delegate convention, to be held in 
St. Louis on October 17th, grow brighter 
every day. In response to the request 
contained in the editorial notice of the 
forthcoming meeting in the preceding 
issue, the AMERICAN Drucoist has been 
favored with reports from a number of 
pharmaceutical associations, giving par- 
ticulars of the action taken by them in the 
matter of representation in the conven- 
tion. 

As was to be expected, the deepest in- 
terest in the proposed convention is being 
manifested in the Western States, particu- 
larly in Illinois, where the movement had 
its inception. In a communication re- 
ceived two days ago from the secretary 
of the Illinois Association, the number of 
delegates appointed by associations out- 
side of Cook County number thirty. The 
delegates from Cook County have not yet 
been appointed, according to Secretary 
Fleury, but it is expected that the list will 
be complete by October 8th, the time 
limit set for the naming of delegates by 
the Committee on Organization. 

The Eastern States will be adequately 
represented, it is understood, and the act- 
ion of the local associations in New York 
and adjoining States has proved very en- 


couraging to those connected with the 
new movement. The communication from 
the veteran pharmacist, J. W. Colcord, of 
Lynn, Mass., who was one of the leaders 
in the old national organization of re- 
tail druggists, shows how New England 
stands in the matter, and a feeling of 
equal confidence in the success of the St. 
Louis convention is felt in other parts 
of the country. 

The present movement bears so many 
remarkable points of resemblance to the 
movement engineered in 1883 and which 
led to the organization of the National 
Retail Druggists’ Association, afterwards 
merged into a Commercial Section of the 
American Pharmaceutical Association, as 
to excite comment. The AMERICAN 
Drucaist has obtained a statement from 
a gentleman now engaged in the whole- 
sale trade, who served as chairman of the 
Executive Committee of the old National 
Retail Druggists’ Association for a period 
of two years, from 1883 to 1885, who was 
also president of the Association during 
the third year of its existence. The 
expression of his views is there- 
entitled to the greatest con- 
sideration. The author of the state- 
ment is Edward A. Sayre, former 
president of the New Jersey Pharmaceu- 
tical Association and the Kings County 
(N. Y.) Pharmaceutical Society. 


fore 





Advice and Warning from Active 
Workers. 


BEGINNING OF THE ORGANIZATION 
IN 3883. 


By E. A. SAYRE, 
New York City. 

Prior to 1883, for a number of years, 
the members of the A. Ph. A., who were 
depending on their daily sales for a liv- 
ing, labored in vain to obtain a recog- 
nition (that was theirs by right) at the 
annual meetings of the Association, 
everything not strictly of a scientific na- 
ture being tabooed by their more pros- 
perous scientific associates. 

In 1883, under the leadership of J. W. 
Colcord, a new organization came into 
existence at the city of Washington, 
known as the National Retail Druggists’ 
Association, having for its objects a bet- 
ter understanding among the retail drug- 
gists of the country and the betterment of 
the financial side of the drug business. 
Its officers worked early and late to do 
what they could. The membership be- 
came in a short time double that of the 
parent association and for four years the 
material side of pharmacy had more at- 


tention than ever before. All manner of 
legislation was looked after, the N. W. D. 
A. and the Proprietary Association were 
importuned to aid us in getting better 
prices and in other ways to assist us. But 
every advance made brought out the fact 
that we could only claim to represent 
about 10 per cent of the druggists of the 
country and we were put off with the plea 
that when we could show that we repre- 
sented a majority of the druggists we 
could have what we wanted and not be- 
fore. 
Merged’ into the A. Ph. A. 

For four years the work went on and 
finally the council of the A. Ph. A. de- 
cided that it was time that something 
should be done and they proposed the 
dividing of the meeting into sections as at 
present constituted. The N. R. D. A,, 
through a committee, accepted the propo- 
sition, and feeling that the need for two 
associations had passed, they adjourned 
sine die, and the new system commenced. 

“At first ample time was allotted for the 
work of the Commercial Section, and all 


* place. 
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seemed well, but the results looked for 
did not come, the membership increased 
but slowly and to-day the retail druggists 
are in no better position to approach the 
proprietors or jobbers than they were in 
1887; in fact, so far as numbers go, they 
are worse off. 

In the meantime those whose duty it 
is to allot the time for the different sec- 
tions have crowded the Commercial down 
until at the meeting recently held in the 
city of Baltimore one session was all that 
was put at their disposal, but this did not 
suit the men who must have bread earned 
in the drug store to live; they are getting 
desperate and they took the bit in their 
teeth, decided they would have more time 
and had it. Two strong sessions were 
held, probably the best in the history of 
the Association. 

Sees Another Failure. 

Retailers throughout the country are 
chafing at the lack of action on the part 
of this, the only National organization, 
and are again clamoring for a special as- 
sociation, a delegated body, to meet at 
the same time and place as the N. W. 
D. A. and the Proprietors’ Association, 
the avowed purpose being to beard the 
lion in his den and demand that justice 
which the promoters of this scheme be- 
lieve belongs to the retail druggists. I 
am in favor of this or any scheme which 
can be successfully worked to bring about 
a better condition of things, but I can see 
nothing but another failure ahead. Whom 
do these delegates (all good and true men 
so far as I have seen their names) repre- 
sent? A local association here and there 
throughout the country. All combined 
probably will not represent a constituency 
anywhere near as large as the N. R. D.A., 

yhich did not accomplish its work for 
want of numbers, and the new body bids 
fair to get the same greeting as their pre- 
decessors did. When you can show that 
you represent a majority of the retailers 
in the country in your organization we 
will be forced to do as you wish, but not 
before. Until such is the case we do not 
know that what you ask is what the ma- 
jority wants. 


Baltimore Resolutions Criticised. 


Local, county and State organizations. 
which, represent at least 50 per cent of 
the dealers in their respective sections, 
must be had before proper representation 
can be had, and this must be from the en- 
tire country. At the late meeting a reso- 
lution was favored which was prepared by 
those who have no retail drug interests, 
commending the proposed association; 
this was something of a surprise 
to me. What can the American 
Pharmaceutical Association profit by 
the formation of a retail associa- 
tion to meet in connection with the 
N. W. D. A.? To me the success of the 
new means a great falling off in the mem- 
bership of the old association, for as few 
retailers can spare either the time or 
money to attend one meeting, how can 
they be expected to attend two? No, the 
success of the new bodes no good to the 
old and I am at a loss to understand the 
move. It seems to me that our scientific 
friends would have served the A. Ph. A. 
better had they come in with a plan that 
would have enlarged the scope of the 
Commercial Section so as to keep as far 
as possible the retail interests in one 
I have worked hard for organiza- 
tion in different parts of the country, 
spending both time and money to accom- 
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plish it, and I say to readers of the AMER- 
ican Drueaist that this is the only way 
to command respect. Organize system- 
atically, secure a working majority of the 
retailers and you will get what you want, 
but you have a hard job before you and 
many will fall by the wayside before you 
succeed. 


Local Organizations the Thing. 


The pharmaceutical press can do no 
better work than harp on local organiza- 
tions continuously until every hamlet in 
the land has its organization—then if the 
Commercial Section cannot be remodeled 
to meet the wants of the delegates it will 
be time enough to advocate an indepen- 
dent organization. Of one thing I feel 
sure, and that is the members of the A. 
Ph. A. cannot afford to advocate an or- 
ganization of retailers’ meeting at differ- 
ent time and place from their annual 
meeting. 


VIEWS OF A VETERAN. 


By J. W. CoLcorD, 
Lynn, Mass. 

J. W. Colcord, of Lynn, Mass., who 
served as secretary of the National Retail 
Druggists’ Association, organized in 
Washington in 1883, and merged in with 
the A. Ph. A. at the Commercial Section 
of that organization in 1887, gives the fol- 
lowing expression of his views on the 
new movement: 


“T have never lost faith in the idea of 
a combination of the retail trade of the 
country for self-protection in all the var- 
ious needs of the profession, nor have I 
lost the hope and trust that the day would 
yet arrive when success would attend 
our efforts in organizing and maintaining 
such an association. It is greatly to be 
regretted that early efforts in this direc- 
tion were not appreciated in certain sec- 
tions, although conditions are vastly dif- 
ferent now, as at that time there was but 
little trouble outside the Eastern section 
of the country. As the saying goes in the 
South, ‘It’s the longest pole that knocks 
the persimmons,’ and with 40,000 retail 
druggists, there should be no trouble in 
getting a pole at least one-third that 
length. 

“It is as true now as when uttered 
nineteen centuries ago: ‘To him that 
knocketh it shall be opened.’ Not the 
beggar with hat in hand, but the fighter 
with mailed hand who makes a demand 
and enforces it, is the one that secures 
the prizes of life. Again it needs not that 
any one should call attention to the fact 
that reaping cometh not without first 
there be sowing. The retail trade must 
realize that it will require both time and 
money if the benefits that we all desire 
at present are to be forthcoming. If all 
will contribute but a mite of both, espec- 
ially of money, the dividends cannot fail 
to return to each and all, to some thirty, 
to some sixty, and to the majority many 
hundred fold. 

“Tt seems strange that, cohesiveness be- 
ing one of the principal pillars in the 
pharmaceutic edifice, the pharmacist 
should so far forget the need of the 
same in connection with his brother co- 
worker. My best wishes for the com- 
plete success of the movement.” 


THE PROPOSED NEW ORGANIZA- 


TION IN THE LIGHT OF THE OLD. 


By LEO ELIEL, 
South Bend, Ind. 


Leo Eliel, of South Bend, Ind., chair- 
man of the A. Ph. A. Committee on Re- 
vision of the United States Pharmaco- 
poeia, was one of the most active sup- 
porters of the old National Retail Drug- 
gists’ Association, and his views of the 
present movement gain added interest on 
this account. He has prepared the fol- 
lowing statement at the request of the 
editor of the AMERICAN DruGGIsT: 


Rise and Fall of the N. R. D. A. 


“Tn response to a fervid call, issued by 
the New England retail drug trade, there 
assembled at the National Museum, in 
Washington, D. C., September 10, 1883, 
the largest and possibly most enthusiastic 
gathering of retail druggists in the his- 
tory of this country. The outcome of this 
great gathering was the ‘National Retail 
Druggists’ Association.’ Within six 
months from its birth its paid-up mem- 
bership reached over 4,000, and _ three 
years from that date its membership had 
faded out of sight. 


Early Mistakes. 


“The disturbed conditions which led to 
the organization of so powerful an as- 
sociation still prevail, only in a more ag- 
gravated form, for then they were con- 
fined mainly to the far East, while now 
demoralized prices are the rule nearly 
everywhere. Shortly after the organiza- 
tion of the N A. it seemed as 
though success would perch upon its ban- 
ner, but the organic weakness and make- 
up ‘of the Association doomed it on the 
day it was born. The first mistake (and 
it was fatal) was in the adoption of a plan 
to ‘regulate the evil of cutting prices. This 
was the ‘Compion plan’ which with its 
‘Tripartite Committee’ proved an expen- 
sive failure. I was very much opposed to 
this proposition, and in fact to anything 
in the nature of any proposition of this 
kind; but New England was too strong 
for us. The second mistake was in hold- 
ing its meetings at the same time and 
place as that of the A. Ph. A., thus plac- 
ing it under the influence of this Associa. 
tion, where its remains now figure as the 
Commercial Section. 


The Present Proposition 


is, as I understand it, to organize a Na- 
tional retail druggists’ union, and 
the call is to meet at the same 
time with the Wholesale Drug- 
gists’ and Proprietary associations. 
This call is for a delegate convention. I 
believe this is a step in the right 
direction. If we are to have a representa- 
tive organization, it must, in order to be 
powerful, represent all the State and local 
associations. And if (and there’s the rub) 
that organization can and will act in a 
cohesive manner, its power for correction 
of the various grievances will be great. 
In fact it would be irresistible so long as 
its demands are right and just. 


Make the Organization Strong. 


“And right here is one of the dangers 
of powerful associations. They are prone 
to ask for more than is fair or just to the 
other side. But let us be right and just 
in our demands, and success will be ours. 
This organization should first of all be 
sure of its own strength and cohesiveness. 


It should be thoroughly representative of 
all the various sections of the country. It 
should Jay down a simple platform upon 
which we can all stand and which we 
can adhere to in our business transac- 
tions. And that I would impress upon 
those in attendance at this meeting. Make 
the Association strong and the fight is 
won without any demands on our part. 


There Should Be No Dictation. 


“Tt should not attempt to dictate to the 
P roprietary Association at any time, nor 
should it under any circumstances advo- 
cate any plan, nor commit itself to any 
scheme to regulate prices. If the Associa- 
tion is strong and cohesive the proprie- 
tors will furnish a plan that will work 
and do it quick. Let me explain what I 
mean by cohesion. For instance, if a pro- 
prietor allows his goods to be sold at a 
cut price in New York, we here in South 
Bend, Ind., after being notified that the 
proprietor has failed after proper notice 
to remedy the matter, will frown down 
and discourage the sale and use of the 
article, and so all over the country. If a 
wholesale house will supply a cutter after 
due notice has been given, the same co- 
hesiveness will cause all others to place 
their orders elsewhere, and does anyone 
doubt that such action would not bring 
speedy reform? 


Strength Is Power; in Union There Is 
Strength. 


“T have always contended, and believe 
justly, that if we are to succeed in our 
just demands, we must have a powerful 
organization, and that with this success- 
fully accomplished, ali else will be easy. 
Strength is power, and in union there is 
strength. Let there be no expensive or 
high-priced office-holders who will hold 
the bag and bag the contributions. Let 
there be no repetitions of the N. R. D. A. 
foolishness, and let us not attempt any- 
thing at this meeting excepting to perfect 
the organization and lay down the plat- 
form which will make it strong.” 





ASSOCIATIONS THAT WILL BE 
REPRESENTED. 





New York State Association. 


President Muir, of the New York State Phar- 
maceutical Association has appointed Thomas 
Stoddart and Frank L. Hewitt, of Buffalo, with 
himself as chairman, to represent the Associa- 
tion at the delegate convention in St. Louis. 


Kings County, N. Y. 


The delegates appointed ‘by this A’ssociation 
ral Adrian Paradis, Wm. Muir and W. C. An- 
erson. 


N. Y. Deutsche Apotheker Verein. 


At a regular meeting of the New York Ger- 
man Apothecaries’ Society, held October 6th, 
these delegates were appointed to the St. Louis 
convention: George Gregorious (substitute, 
Henry Imhoff) and Felix Hirseman, 


Erie County Interested. 


The Erie County Pharmaceutical Association 
met in Buffalo on October 5th, and after con- 
siderable discussion endorsed the action of the 
Chicago Retail Druggists’ Association, and ap- 
sointed two delegates to the St. Louis meeting. 
Re K. Smither, ex-president of the New York 
State Pharmaceutical Association, and George 
Rieman, president of the Erie County Associa- 
tion, were named the delegates. 


New Jersey to Be Represented. 


The delegates appointed by *s New Jers 
Association are E. A. Sayre, T. F. Main, e F 
Dare and Chas. Holzhauer. These are the ac- 
credited delegates of the New Jersey Association 
to the meeting of the N. W. A. 
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Pennsylvania Sends Five Delegates. 


M. M. Kline, the president of the Pennsy]l- 
vania Pharmaceutical Association, has appointed 
the following members to represent this State 
at the convention: C. L. Hay, Du Bois; L. 
Emanuel, Pittsburg; A. J. Kaercher, Pittsburg; 
Wm, McIntyre, Philadelphia, and J. H. Redseck- 
er, Lebanon. It is understood the latter has 
refused to serve. 

Outside of these, it is believed that there will 
be very few retail ea of this State who 
will go to St. Louis. Many of the wholesalers 
will attend. Dr. Mattison, of Keasby & Matti- 
son, who has just returned from Europe, will 
represent this house at the meeting in St. 
Louis. Mr. Kline naturally will also be there, 
as will also President Shoemaker, of the Phila- 
delphia Drug Exchange, of the firm of Shoe- 
maker & Busch; H. M. Sharpe, Mr. Aschen- 
bach, Frank H. Rosengarten and Mr. Sailer, of 
W yeth & Bro. There are a number of other 
prominent druggists in the city who will also 
attend, but at the present time of writing they 
have not fully decided. 


Two Delegates from Maryland. 


The Baltimore Retail Druggists’ Association 
effected a permanent organization at a meeting 
held at Eck’s Hall, 138 East Fayette street, on 
October 5th. The officers elected are: President, 


4 Corning; first vice-president, Louis 
Schu ze; second vice-president, Henry P. Hyn- 
son; secretary, Charles L. Meyer; treasurer, 
John G. Beck; board of trustees, who, with the 
officers, are to constitute the executive board, 
John H. Blass, Charles Morgan, August Schro- 
~ J. Webb Foster, H. F. Lindeman and J. 
Brown. 


i: was decided to send two delegates to the 
St. Louis convention. Louis Schulze and Henry 
J. "Hynson were elected delegates, with Messrs. 
A, J. Corning and J. G. Beck alternates. It was 
decided that the delegates should go unin- 
structed. 


Virginia to the Fore. 


The Virginia. Pharmaceutical Association 
comes out strongly in support of the resolutions 
adopted by the Chicago Retail Druggists’ Asso- 
and the following delegates have been 
represent Virginia in the con- 
Church, Falls Church, Va., and 

Newport News, Va. 


ciation, 
appointed to 
vention: M. E. 
W. G. Burgess, 


Massachusetts Holds Back. 


Boston, Oct. 5.—Circulars have been received 
by local dealers relative to the coming meeting 
of retailers in St. Louis, but so far no action 
has been taken by the trade in this section, and 
it seems unlikely that anything will be done in 
relation to the subject. Some of the local drug- 
gists who have considered the matter seem to 
think that a good deal of snap is being put into 
the movement and are well pleased with the 
Committee on Organization. The fundamental 
principle, to hold meetings at the time of the 
convention of proprietors, is also approved. There 
is much sympathy for the Westerners, who, it is 
thought, are going at this idea in a business-like 
way. The matter of organization has, however, 
been pretty well sifted here in New England, and 
it is not thought possible to create any interest 
at the present time. The difficulty of getting 
druggists together 1s known here trom the ex- 
perience of past efforts, and there is much apathy 
over the subject of organization from the feeling 
that the cause is hopeless. In the matter of dele- 
gates nothing has taken place, for there seemed 
no way by which it could be done unless the 
expense was borne by individuals, and this it 
was thought was not warranted by the present 
state of business. Despite the predictions of 
ultimate failure, if the issue should be carried 
through successfully, local druggists would be 
glad to give their support. 


Columbus, Ohio, Well Represented. 


Fred W. Herbst, John Byrne and George 
Matson were chosen to represent the Columbus 
Retail Druggists’ Association at the convention 
in St. Louis on October 17th, this action being 
taken at a special meeting held October 3d. 
The State Association will be represented at the 
St. Louis convention, being entitled to twenty- 
five delegates. 


Interest Keen in Illinois. 


Secretary Fleury states that the Illinois Phar- 
maceutical Association has appointed delegates, 
and so far as the State Association is concerned 
will use every effort to induce local associations 
to do the same. He writes: 

“I can say to you, that there is a deeply felt 
interest in the national organization for busi- 
ness undoubtedly brought about by the unfair 
adjustment of the war tax by the Proprietary 
Association of America, upon the retail druggists, 
and can say further, that the proprietors who 
have advanced their prices will feel the work of 
the retailers before they are done with it, be- 
cause they are bucking them, and doing it 
strong. 





“I cannot at this time give you the names 
of all the delegates, but will do so as soon as 
I learn the names appointed from Chicago to 
represent the State Association. I have the 
names of thirty delegates appointed by the presi- 
dent of the Association outside of Cook county, 
and am awaiting those appointed from Cook 
County and at large.” 


Indiana Will Represent Several Other States. 


The Indiana Association has delegated F. H. 
Burton, Evansville, Ind., and A. Timberlake, 
Indianapolis, Ind., to represent them at St. 
Louis. These delegates will also represent sev- 
eral other States, having been duly accredited 
for this purpose by the several officers of 
State associations. 


Wiscoasin Will Send E. B. Heimstreet. 


E. B. Heimstreet, Secretary of the State As- 
sociation for sixteen years, and secretary of 
the Pharmacy Board fourteen years, has been ap- 
pointed a delegate to the St. Louis Convention 
to represent the druggists of Wisconsin. 


Iowa Will Be Represented. 


The matter of sending a delegate to St. Louis 
on the 17th inst. is just at this moment under 
discussion amongst the officers of the Lowa Phar- 
maceutical Association, with a fair prospect that 

a delegate will be appointed. I cannot decide now 
as to the name or names. I think that you can 
state that we will be represented. 

A. Mites, Secretary. 


Enthusiasm in Minnesota. 


After adopting strong resolutions in support 
of the stand taken by the Chicago Retail Drug- 
gists’ Association and the Indiana Pharmaceu- 
tical Association, the druggists of Minnesota re- 
solved to be represented at the meeting in 
St. Louis through delegates appointed by the 
State Pharmaceutical Association, and the fol- 
lowing were named: WwW Jannah, Minne- 
apolis; Wm. Gansewitz, of Owatomma, and A. 
J. Eckstein, of New Ulm. 


Missouri Delegates. 


T. A, Moseley, president of the Missouri Phar- 
maceutical Association, has not yet completed 
his list of delegates. He will endeavor to ap- 
point pharmacists from outside St. Louis, and 
men who will be certain to attend the meeting 
and do credit to the Association. Thus far, he 
has named as delegates A. T. Fleischmann, Se- 
dalia; A. Branden erect, Ry new] City; Wm. 
Mittelbach, Boonville; C. Wright, Webb City. 
There will be about lative’ in all, when the list 
is completed. 

The pharmacists of St. Louis, as well as the 
entire State, are not manifesting very much in- 
terest in the approaching meeting. It is really 
discouraging to the few local pharmacists who 
have been endeavoring to arouse enthusiasm. H. 
F, Hassebrock, secretary of the St, Louis 
Apothecaries’ Society, has heard of but one 
outsider, other than the delegates, who will at- 
tend, and that is Dr. W Stephenson, of 
Kirksville, Mo. 


LOCAL ARRANGEMENTS FOR RE- 
CEPTION OF RETAIL DRUGGISTS, 


St. Louis, Oct. 3.—The local arrangements for 
the delegate convention of retail druggists to be 
held in this city on October 17th are now com- 
pleted. The executive board of the St. Louis 
Apothecaries’ Society held a meeting last Tues- 
day and appointed Thos. Layton and H. F. .Has- 
sebrock as a committee on arrangements. The 
Lindell Hotel,* Sixth street and Washington ave- 
nue, has been selected as headquarters for the 
harmacists. The meetings will be held in the 

adies’ Ordinary, on the second floor of the 
hotel. A rate i $2.50 per day, European plan, 
or $1 per day, American plan, has been secured 
at this hotel. 

No entertainment. will be offered visitors by 
the local druggists, because it is understood that 
this meeting will be for business purposes only. 
and the local organization has been informed 
that it is preferred they do not meet the delegates 
“with a band and banquet.” J. H. Allen, presi- 
dent of the local organization, has appointed 
following delegates to the convention: J. 
Good, Thos. Layton, J. H. Allen and H. ¥. 
Hassebrock, with the following alternates: Chas. 
—— H. O. Kattelmann, H. Fischer and Sol 

oehm. 


A Hot Time in a Staid Old Town. 


We note a disposition in the drug trade 
to anticipate ‘“‘a hot time in the old town” 
when the wholesale druggists, patent 
medicine proprietors and retail drug men 
gather at St. Louis on the 17th, 18th and 


© Late advices are to the effect that the St. 
Nicholas Hotel, Eighth and Locust streets. St. 
Louis, has been selected as headquarters.—Ep. 
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19th of October. The advent of a 
large section of these three branches of 
the trade in one town at the same time 
is in itself a novelty, but there is little in 
this to suggest any spectacular display of 
mental fireworks. 

The fact that we ave had a war, and‘ 
with that war came the usual war appen- 
dages in the form of stamp taxes, caus- 
ing an aggravation of that ever-present 
discussion as to “who pays the tax,” 
makes the situation more than novel. 
This is not surprising, for haven’t we 
been twenty years trying to convince 
some few obstinate people that in the mat- 
ter of tariff duties the “foreigner pays 
the tax’—not a cent of it coming from 
the American people, and the total 
amount received from this source being 
the equivalent of “finding” so much 
money; and we haven’t succeeded, either; 
and in the present tax affair, we fear that 
it will take an equal length of time ‘to 
convince (or not to convince, as the case 
may be) the retail druggist that he isn’t 
paying the big end of the new-established 
proprietary stamp tax. For some weeks 
past he has been fired with “righteous in- 
dignation’”—mental barium nitrate or 
smokeless gunpowder—and has been bom- 
barding the proprietors in a way which 
signified that unconditional surrender was 
the thing he wanted, and nothing else. 
The following are among those who have 
surrendered, i. e., have reduced the prices 
of their preparations to the ante-war level: 


Dr. Miles Medicine Co., Munyon’s Homeo. 
Remedy Co., W. B. Eddy & Co., | con 9 In- 
dian Med. Co., Dr. Kilmer & Co. Swam Root), 
Drs. Mixer, Dr. Jayne (‘ we” only), Bar- 
Ben Remedy Co., Wilcox Med. Co. (Tansy Pills), 
Carl Damschinsky (Hair Dyes) Swanson’ s Five- 
Drop Goods, Pabst_ Brewing Co.’s Best Tonic, 
Phenique Chemical Co., Paris Medicine Co., Rob- 
inson-Pettit Co., F. W. Goodwin & Co., R. T. 
Booth & Co. (Hyomei), T. B. Dunn Co. Se 
Sen), Scott & Bowne (C. L. Oil, small), O. P. 
Brown’s Goods, Rhinehart Med. Go., Rn H. 
Kline, M.D. 


And there are more to follow. But the 
retailers do not expect to do the Shafter- 
Schley act until they reach St. Louis 
3,000 strong, when the General Toral of 
the proprietary interests is expected to put 
an end to hostilities by accepting the 
terms proposed, and evacuating the po- 
sition the said intersts have occupied since 
the new tax law became operative, viz. 
that the retailer, as an ideal  tax- 
payer, is just simply “out of sight’”—for 
he isn’t. The N. W. D. A. people can 
do little more than witness the engage- 
ment. 

Among the proprietors are those whose 
patriotism is of a kind that has caused the 
retailer—and wholesaler, too—to bubble 
over with enthusiastic approval. These 
proprietors have paid the war tax out of 
their own private exchequers without a 
whimper. The price to-day is the same 
as it was “befo’ de wah,” and has been as 
constant during the trying ordeal through 
which our country has passed as true love 
and as stable as Mark Hanna’s gold dol- 
lar. Among such are: 


Maltine Mfg. Co., Cali- 
fornia Fig Syrup Co., Fairchild Bros. & Foster, 
G. G. Greene & Co., Athlophoros Co., 
Leeming & Co.. N. K. Brown Co., Caldwell 
Syrup of Pepsin Co., Peacock Chemicai Co., Mof- 
fit-West Drug Co., Norman Lichty Mig. Co., 
Dr. N. C. Davis Co., Dixon Tonic & Tablet Co., 
U. S. Medicine Go. Fink Bros., Giles Liniment 
Sibu Gross & Delbridge, Strack Medicine Co., 
*W. H. Hill, Oriental Medicine Co., Kohler 
Medieine ~~ Lambert Pharmacal Co., wrayne 
& Son, Prof. Hubert, Dr. J. A. McGi iM & C 
J. S.. Merrell ‘iene Co.. Needham & Son, Gre. 
gon Indian Med. Co., Palmer Skin Success Co., 
Pasteurine Co., Peckham Remedy Co., Heber 
Walshe Co., Phenyo-Caffein Co., Foltz’s Presto 


Pond’s Extract Co., 
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Co. “Dr. S.A; Rich- 
Frederick A. Stearns 
“That” Liniment Co. . 


Goods, Sherman Primley 
mond, Sawyer Medical Co., 
Co., Standard Remedy Co., 
Viburnal Chemical Co., C. D. Warner Co., Will- 
son Co. (Carbolated C. Ts. Dr. Harter Med. 
Co., Piso Cure Company, Sonich, Kline & French 
Co., we in Stuart Co., Gilman Bros. Co., Den- 
nison om Botanic Nerve Bitters Co., Sul- 
tana . Centaur Co., Clark Medicine Co., 
Coonley Mcaical Co., Dana Sarsaparilla Co., 
Wells, Richardson Co., Armour & Co., H art 
tag Co., Flander’s Goods, Prof. Going, Dr. 
W. Hair & Co., Hilton’s Specifics, Dr. Hum- 
hae Homeo. Med. Co., Koenigs’ Medicine Co., 
Kolafra Medicine Co., E. A. Lange & Co., J. & 
C. Maguire, J. B. Horner, Merchant’s Gargling 
Oil Co., Micajah Co., orton Remedy Co., 
Some Specific Co., Reed & Carnrick, Topliff & 
Phenalgin Co., Zadoc Porter’s Goods, Prick- 
- a Bitters Co. \ D. T. W. Wood, Salva-Cea 
Co., Seven Sister Co., F. G. Stewart & Co. 
Swift’s Specific Co., Dr. Hartung, J. R. Wat: 
kins Med. Co., White Beaver Co., Wilbor Co. 
(Cod Liver Oil), Arthur Peter & Co. 


Whether the retailer is going to real- 
ize his fullest expectations at St. Louis 
or not, we are not prepared to say; but 
as regards the anticipation of the trade 
with reference to the atmospheric con- 
ditions of that staid old town during the 
dates above named, our prophecy will 
have to be of an affirmative nature. By 
way of suggestion, however, it may be 
said that if by any hook or crook the re- 
tailers should weaken and the programme 
turn out tame, the jobbers can call the 
proprietors to account for selling goods 
to advertised cutters and department 
stores,and thus the needed spice will be sup- 
plied; or the Missouri River jobbers may 
exhume the  extra-charge-for-box-and- 
cartage corpse and thus cause the big 
Chicago and St. Louis jobbers to dance 
with anger because of such sacrilege.— 
Paint, Oil and Drug Review, Chicago. 





Drug Business in the Klondike. 


R. M. Burden, of 312 Hanover street, 

3oston, is back from the Klondike reg- 
ion. He went away last February and re- 
turned only recently. He reports a pleas- 
ant trip and no inconvenience from the 
severeclimate; in fact, he found the tramp- 
ing and sleeping in the open rather to his 
liking. He would like to make the jour- 
ney again, and says for a vacation trip for 
one who is willing to rough it, that it is 
ideal. He did not fancy the mining oper- 
ations as far as personal contact was con- 
cerned. He saw, however, some remark- 
ably rich finds. 


Pharmacy Law in Dawson City. 


He says that no one who did not learn 
the drug business in Canada has any right 
to practice in Dawson City, and that any- 
one who sells drugs without authority is 
subject to arrest. There are three or four 
drug stores in Dawson City, and there is 
much sickness. Mr. Burden will enter 
the Massachusetts College of Pharmacy 
this fall. 


Ordering in Small Quantities, 


The manufacturer of a successful spec- 
ialty in reply to a question as to the state 
of business. answered in substance that it 
was only fair and that the general bulk 
had been reduced by the tendency to 
order small lots. Retailers who formerly 
bought in dozen and gross lots were only 
ordering in one-third, one-quarter and 
even one-twelfth dozen lots. 


Walter N. Douglass, one of the New York 
City salesmen of McKesson & Robbins, is 
mourning the loss of his mother, who died on 
Saturday, September 3, and was buried from her 
late home in this city, on Monday, September 5. 


STAMP TAX RULINGS. 
POSSESSIVE CASE CA\ CAUSES TROUBLE. 


First hous Under the Law. 


We present below in abstract a number 
of rulings of greater or less importance 
which affect the drug trade. In response 
to a protest from Victor Koechl & Co., 
of New York, taking exception to a rul- 
ing holding antipyrine to be taxable and 
stating that the patent on antipyrine had 
expired, and that they are putting up the 
preparation in the same manner as before, 
but without any trade-mark, claim or pat- 
ent right. 

The Commissioner answered that the 
general appearance of a package of anti- 
pyrine is that of a patented, trade-marked, 
medicinal, proprietary preparation, and 
therefore it is held to be taxable. He 
said: 

This office holds that where the patent or reg- 
istered trade-mark of a preparation for any rea- 
son ceases to exist, the liability to the stamp 
tax of that preparation is not lessened, if the 
preparation is still put up in a manner similar 
to that of patent, trade-marked or proprietary 
medicines in general, even though the claim that 
the preparation is patented or trade-marked is 
withdrawn from the package. This ruling ap- 
plies to all patented, trade-marked proprietary 
medicinal preparations, 

While taxable features may be eliminated by 
pasting white labels over them on the cartons, 
in this case the same features are advertised in 
an enclosed circular, which makes the prepara- 
tions as taxable as ‘though the features on the 
label were not eliminated. Strychnia pills, un- 
less the carton contains a circular with taxable 
features in it, are not taxable, if the taxable 
features on the carton are eliminated. 

Phenacetine-Bayer is taxable under Schedulc 
B as a patent, proprietary, medicinal prepara- 
tion. Pills composed of phenacetine-Bayer are 
taxable, and must bear a proper adhesive stamp. 


Where Pears soap is sold under labels 
bearing the words: “Matchless for the 
Complexion” it is subject to stamp. These 
words are being omitted from all new 
wrappers and labels, but those now in 
stock and bearing these words are sub- 
ject to seizure. The following rulings 
have been announced by a local collector, 
presumably on authority: 


It is a general proposition that preparations 
which in themselves are not taxable, when sup- 
lied with a proprietary name and recommended 
or special cases, do become taxable. For in- 
stance, seidlitz powders are not taxable, but 
the same goods marked Jones’ Seidlitz Powder 
would be taxable. 


The following are taxable: 


Churchill’s Syrup Hoy pophosphites Compound, 
because the name “Churchill” indicates that it 
is proprietary. 

Beef, Wine and Iron, recommended as a 
blood-maker, indicated in exhaustive diseases, 
loss of blood or debility. 

Essence Jamaica Ginger, recommended for dys- 


pepsia, —— and colic. 

Poothache Jrops, name indicates for what pur- 
pose it is used. 

Number Six, name indicates it to be a pro- 
prietary preparation (?). 

Hydronaphthol Tooth Wash. 

Sun Cholera Mixture, recommended for chol- 
era morbus, diarrhoea, dysentery, etc. 

Lime Water, when recommended for 
stomach, etc. 

‘ough Drops, recommended for colds, hoarse- 
ness, etc. 

Bay Rum, taxable under Schedule B, as a toi- 
let was . 

Perfumed Hair Oil, 
as a hair-dressing. 

Witch Hazel, recommended for 
flamed eyes, bruises, etc. 


The following are not taxable: 


Ammonia, used for toilet and laundry pur- 
poses, is not taxable. 

The commissioner has reversed his ruling tax- 
ing cold pressed castor oil and spirits of cam- 
phor. Neither of these drugs require a stamp 
unless they are recommended on the label or 
otherwise as a remedy in specific cases, 

Dewee’s Carminative, Cox’s Hive Syrup and 
like preparations, put up in this manner, are not 
liable to tax unless recommended for specific 
cases. 


sick 


taxable under Schedule B, 


burns, _ in- 
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The First Arrest. 


The first warrant under the new war 
tax stamp law was issued last week, by 
United States Commissioner Gray, 
against A. H. Coussens, a druggist at 
Sixth and Market streets, St. Louis. The 
warrant was issued on information fur- 
ninshed by Revenue Agent Smith, who 
charges the druggist with failing to place 
stamps on proprietary medicines as re- 
quired by law. This is the first case of 
its kind in St. Louis, and as the Gov- 
ernment officers are actively at work, 
other arrests, it is said, will soon follow. 


ARGUMENT FOR TAX-FREE 
ALCOHOL, 


Address by Dr. E. H. Squibb, of 
Brooklyn, at the National Retail 
Druggists’ Congress. 





In discussing the subject of tax-free 
alcohol at the initial meeting of the 
National Retail Druggists’ Congress, at 
Omaha, Neb., on September 7th, Dr. 
E. H. Squibb, of Brooklyn, expressed 
himself as follows: 

“The subject of free alcohol has much 
the same effect upon me as a red rag 
upon a bull. The position of this coun- 
try in every branch of technical and 
chemical industry by reason of this ab- 
surd tax—that was put on for some en- 
tirely different purpose—is most ludic 
rous. It makes us entirely absurd in the 
eyes of every nation on the globe. No 
nation does the things that we do. We 
put a tax on alcohol thirty or forty years 
ago to raise a revenue for war. We 
keep it on in spite of the fact that we are 
constantly importing chemicals; con- 
stantly doing a great many things sup- 
posed to be philanthropic and advantage- 
ous to this country. Yet, in spite of that 
tax, during the past year we were called 
upon to make sulphuric ether to make 
smokeless powder for use in this war. 
The Government furnisnes us the alco- 
hol. We become an illicit distillery. The 
alcohol is put down at our place, a car- 
load at a time, without any inspector, no- 
body attached to the premises at all, ex- 
cept that we have given our word to the 
Government that for every 147 pounds of 
alcohol furnished there will be delivered 
100 pounds of sulphuric ether, subject to 
their inspection. Well, you cannot de- 
compose alcohol completely. There is 
always some alcohol that is not decom- 
posed, and it does not make mach dif- 
ference whether the manufacturer takes 
it and puts it in his pocket or it goes 
into the ether, it is an illicit distillery 
from the beginning. The cost of ether- 
ization of the alcohol to the Government 


is six and a half cents—the price of 
the alcohol (Government price). Of 
course, the Government gets it free 
from tax, which is about sixteen 


cents or seventeen cents—so you can see 
where we would be if the alcohol was 
untaxed in the manufacture of ether. It 
runs about one dollar a pound. We may 
get a profit of twenty-five cents—the off- 
set by the ether is certainly equally great. 
Yet whenever any political party or any- 
body undertakes to discuss or use that as 
a plank in their platform the cry of free 
whisky is always raised, and it is chiefly 
developed on the part of the clergy of 
the country. You know that it is one 
of those absurd things. There is no ar- 
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gument whatever in the discussion. It is 
simply an absurdity on its face. 

“This goes all the way through the 
whole line of extracts, because you can- 
not use a solvent like alcohol without 
one-fourth of it getting away from you 
before you get through with it. In no 
other country under the sun, even in 
countries we consider unenlightened, do 
they do these things—throw down and 
destroy various branches of industry so 
as to raise a little money for the Govern- 
ment that could be raised in many other 
ways—so that I am sorry to see this 
country take the position it does on 
alcohol. You remember what a_ fuss 
there was when Senator Hoar very un- 
fortunately introduced an amendment to 
remove the tax from alcohol? The Gov- 
ernment is now discussing the question. 
It wil! come before the Supreme Court 
very shortly, whether all the people who 
use alcohol in the arts these days are 
entitled to a rebate on the alcohol they 
consume. Their consumption is, of 
course, represented by the stamps turned 
in. And under the arrangement that we 
had made with the Government—in the 
consumption of alcohol sufficient for 
seventy-five thousand pounds of ether— 
I think the thing runs to about ninety 
thousand dollars. Think of the absurdity. 
Think of the tax to make that into ninety 
thousand dollars. Well, these things are 
dreadful. That is not enlightenment. 
There is no common sense about that.” 


Naval Pharmacists Promoted. 


In pursuance of the recent act estab- 

lishing a hospital corps in the navy, 
twenty-five of the apothecaries in the ser- 
vice have been promoted to the rank of 
pharmacist and have thus become warrant 
officers with a corresponding increase in 
their pay and privileges. Below we give 
the names of those promoted to the rank 
of pharmacist together with the stations 
to which they have been assigned: 
_. N. Guies, to naval hospital, Philadelphia; 
Ss. W. Douglass, to the naval hospital, Ports 
mouth, N, H.; E. Waggener, to the naval hos- 
pital, Pensacola; J. D. Milligan, to the Mianto- 
nomoh; I. N. Hurd, to the naval hospital, Ports- 
mouth, N. H.; E. T. Morse, to the navy yard, 
Soston; nn St. John, to the naval hospital, 
Mare Island; A. Hammar, to the Olympia; F. 
Wood, to the navy yard, Washington; J. W 
Wood, to the naval hospital, Newport; J. C. 
Martin, to the naval dispensary, Washington; 
C. O’Leary, to the torpedo station; A. Prosperi, 
to the Naval Academy; S. Leuckart, to the Sup- 
piy; J. F. Oursler, to the Naval Academy; L. G. 
Louis, to the navy yard, New York; G. H. 
Klock, to the Fern; Joseph McMahon, to the 
Solace; J. H. McGuigan, to the naval dispen- 
sary, Washington; Samuel Englander, to the 
navy yard, Mare Island; J. H. Graham, to the 
naval hospital, Chelsea; J. Cowan, to the naval 
hospital, New York; R. P. Neville, to the Texas; 
\W. H. Huntington, to the Constitution; C. FE 
Reynolds, to the Vermont. 

All of these officers except one have 
been in the service from ten to thirty years 
and will consequently receive the maxi 
mum pay of the grade, which is $1,810 
per annum. The distinguished exception 
is Alrik Hammar, pharmacist on Admiral 
Dewey’s flagship Olympia, who is ac 
corded special recognition in view of dis- 
tinguished service, by being promoted to 
the rank of warrant officer, though he has 
been only a few years in the service. 











Wonderful Discovery. 


A correspondent sends us the following 
useful piece of intelligence: The plague 
of rabbits (in the Antipodes), so long a 
puzzle, has at length been conquered by 
free applications of Ross’s Solution for 
the Removal of Superfluous Hairs.—A. D. 
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News of the Trade in and About Manhattan Island—Notes of Personal 
Interest—Changes and New Stores—Trade Gossip. 


Items of Personal Interest. 


J. B. Kunath, has given up his retail drug 
store at Fort Wadsworth, Staten Island. 


A new drug store has just been opened at the 
corner of Eighth avenue and Forty-seventh 
street, New York City. 


R. B. Wils»n, retail druggist, at Woodhaven, 
Long Island, is mourning the loss of his little 
daughter, who died a few days ago. 


Jacob H. Laubenheimer, retail druggist of 
Upper Montclair, N. J., has engaged a new clerk, 
William Harry Ruf, of Manasquan, N. J. 


J. J. Williams, retail druggist at 120 Myrtle ave- 
nue, Brooklyn, is keeping up to the times, by 
having his pharmacy fitted with a metal ceiling. 


William Petersen, a retail druggist of 143 Smith 
street, Brooklyn, has purchased the pharmacy of 
E. H. Wells, at 536 Fifth avenue, in the same 
borough. 


A. J. Davis, N. Y. C. P., ’98, who has_been 
with Dr. J. J. Reed, druggist at Seabright, N. J., 
during the summer season, has gone to his home 
in Port Jervis, N. Y 


J. H. Boniface, lately a member of the United 
States Hospital Corps, on the U. S. S. Relief, 
is now employed with H. C. Roy, retail drug- 
gist at Morristown, N. J 


Fhrich Fuchs. who recently sold out his retail 
drug store at 2086 Third avenue, has purchased 
the pharmacy at 2908 Third avenue, formerly 
owned by Richard H. Roth. 


Max Sachs, who kept a retail drug store at the 
corner of Third avenue and _ Seventy-seventh 
street, Manhattan, died very suddenly on Mon- 
day, September 26th, of heart failure. 


F. J. Schwarz, who was until recently a clerk 
with Duryea & Conover, retail druggists in Free- 
hold, N. J., has accepted a clerkship at George 
L. Brown’s pharmacy, at 321 Tenth avenue, Man- 
hattan. 


L. Maisch, Jr., N. Y. C. P., ’98, formerly in 
the employ of Louis Roediger, retail druggist at 
63 Division street, is now clerking at Bernard G. 
Kraft’s pharmacy, at the corner of Lenox avenue 
and 125th street, Manhattan. 


Herbert J. Geenan, for the past three years 
in the employ of Fraser & Co., at 262 Fifth ave- 
nue, Manhattan, is now clerking at Van Horn 
& Ellison’s pharmacy, at the corner of Fifth ave- 
nue and Fifty-eighth street. 


G. F. Willard, N. Y. C. P., ’84, formerly in 
the employ of P. B. Knapp & Son, 364 Hudson 
street, New York, and more recently clerk, with 
Oliver & Drake, Elizabeth, N. J., has resigned 
his position owing to an attack of rheumatism. 

Gilbert J. Healy, has accepted a position at 
Crowell’s pharmacy, at the corner of Washington 
avenue and 177th street, New York City. Mr. 
Wealy was until recently in the employ of 
Reeves Brothers, retail druggists, at Cambridge, 
Mass. 

Dr. Harold Fries, of Fries Bros., sails for 
Europe next Wednesday for a stay of one month. 

hile abroad he will visit a number of the large 
chemical establishments and laboratories for 
which his firm are agents in this country and 
Carada. 


Warren B. White, who was for two years the 
manager of Mendel Zagat’s pharmacy, at the 
corner of Ninth avenue and Seventeenth street, 
and more recently with Tarrant & Co., in their 
retail department, has just returned from a va- 
cation trip of a month to Newport, R. 


William F. Mayer, who formerly clerked for 
August Drescher, retail druggist at 108 Bowery 
street, Newark, N. J., has accepted a positon as 
head clerk with Max Hollander, pharmacist, at 
121 Palisade avenue, corner of Blum street, Union 
Hill, N. J., where he succeeds Albert Hildner. 
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I. M. Quiros, formerly in the employ of J. G. 
Diaz, retail druggist at the corner of Lexing- 
ton avenue and i; -seventh street, as also 
with his successor, A. E. Bailey, at the same ad- 
dress, is now clerking at George L. Brown’s 
pareeer at No. 321 Tenth avenue, New York 
ty. 


James Foulke, the druggist of Jersey City 
Heights, has adopted the plan of closing his 
store Sunday afternoons during the dull sum- 
mer season from 1 to 6.30 o’clock. He _ has 
found the result satisfactory with very little, 
if any, loss to him or inconvenience to his pat- 
rons. 


A. E. Schaeffer, an alumnus of the New York 
College of Pharmacy, class of ’84, and one of 
the partners of The Houston Drug Company, of 
Houston, Tex., has recently come to this city 
to take a special course in analytical chemistry 
at the institution at which he graduated fourteen 
years ago. 


James M. Slattery, N. Y. C. P., 97, until re- 
cently in the employ of Spangenberg & Boyd, 
retail druggists at the corner of Columbus ave- 
nue and Eighty-second street, Manhattan, has 
just accepted a position with Professor William 
C. Anderson, pharmacist at 320 Lafayette avenue, 
Brooklyn. 


Aibert E. Colcord, who came to this city re- 
cently to attend the junior lectures at the New 
York College of Pharmacy from Portland, Me., 
where he had been for a number of years in the 
employ of H. H. Hay & Son, has taken a posi- 
tion with Davidson & Bulkley, 84 Montague 
street, Brooklyn. 


L. L. Pope, of Cleveland, whom everybody 
knows and who has been missed from New 
York for nearly six months, was seen on the 
street during the past week by one of our 
representatives. Mr. Pope is as tall as ever, and 
equally as jolly. His friends are always glad to 
see him. 


Armin Richter, N. Y. C. P., ’88, one of the 
proprietors of the Tscheppe & Schurr pharmacy, 
at the corner of Third avenue and Sixtieth 
street, New York City, was made happy on 
Wednesday, September 14, when his wife pre- 
sented him with a baby boy. Mother and child 
are doing nicely. 


Walter Zinn has accepted a position with Dr. 
L. J. Levine, retail druggist at 255 Stanton street. 
He was tormerly an assistant at N. Kruskal’s 
pharmacy, at the corner of Allen and Delancey 
streets, New York City. Mr. Zinn will be one of 
the junior students at the New York College of 
Pharmacy, this fall. 


Charles Atkinson, who formerly clerked at E. 
Fendler’s pharmacy, at the corner of Broadway 
and Forty-second street, and more recently in 
the employ of F. K. James, pharmacist, at 700 
Eighth avenue, Manhattan, has been sick for the 
past sixteen weeks with typhoid fever, but is 
slowly recovering now. 


Mr. Alvord, formerly in the employ of Dix’s 
pharmacy, at 993 Sixth avenue, and more pr d 
in charge of the prescription department of Will- 
iam Wilson’s new store, at 154 Broadway, New 
York Citv, has sent in his resignation, he having 
concluded to take a much needed rest, as his 
health has not been satisfactory of late. 


Edward M. Ellis, a graduate of the New York 
College of Pharmacy, class of ’86, for the past 
eight years a retail druggist in his native town 
of West Point. Miss., has been here for the 
past week, visiting his numerous friends and 
purchasing goods for his fall and_winter_busi- 
ness. He reports trade very good in the South. 


W. A. Hover, of Denver, arrived in New York 
September 27th and spent a few days calling upon 
the trade. He went from here to Boston and 
thence to Canada, where he expects to spend 
the time intervening between the convention of 
the National Wholesale Druggists’ Association 
and the Proprietary Association in St. Louis, 
which he will attend. 
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Charles F, Tompkins, an alumnus of the Uni- 
versity of Wisconsin, class of ’92, who recently 
returned to this city from San Francisco, Cal., 
where he had been in the employ of S. A. Mc- 
Donnell, 110 Grant avenue, has accepted a _posi- 
tion as prescriptionist at the drug store of Hege- 
man & Co., at 196 Broadway, where he clerked 
before going West last fall. 


Charles F. J. Dyna, N. Y. C. P., ’97, one of 
the prescriptionists at the pharmacy of Bendiner 
& Schlesinger, at the corner of Third avenue and 
Tenth street, New York City, was married on 
Saturday evening, September 10, to Miss Evelyn 
Edwards, at the home of the bride, jn Brooklyn. 
Mr. and Mrs. Dyna spent their honeymoon at 
Niagara Falls, and will reside in New York City. 


G. W. McLaren, of Morden, Manitoba, was a 
visitor to New York a week ago. He called on 
a number of local jobbers and importers in com- 

any with the city reporter of the AMERICAN 

RUGGIST and made some heavy purchases. This 
was his first experience of metropolitan bustle, 
barring a recent visit to Chicago. Chicago is a 
busier city than New York in Mr. McLaren’s 
opinion, 


J. F. Paisley, who clerked for E. R. Petty, 
harmacist at 925 Broad street, Newark, N. J., 
or the past three years, has resigned his position 
to attend the lectures at the New York College 
of Pharmacy, where he is a junior student. 
Mr. Paisley has accepted a position as clerk at 
the M. J. Breitenbach pharmacy, at the corner 
of Madison avenue and Fifty-seventh street, 
Manhattan. 


John Rooney, who was one of the graduates of 
last year’s class at the New York College of Phar- 
macy, and who clerked until recently at J. E. 
Branigan’s pharmacy, corner of Amsterdam ave- 
nue and Sixty-seventh street, has resigned his 
position at the latter store and accepted a clerk- 
ship with J. J. Redmond, retail druggist at the 
corner of Fifth avenue and 114th street, New 
York City. 


A. Potts, an alumnus of the Ontario College 
of Pharmacy, class of ’98, formerly in the em- 
ploy of F. Wilson, at Goodrich, Ontario, 
Canada, and more recently clerking at Prit- 
ting’s pharmacy, at the corner of Eighth avenue 
and Forty-fifth street, New York City, has re- 
signed his position at the last-named store, and 
accepted a position in the buying department at 
Lanman & Kemp’s. 


M. Metzger, who was until recently with ,H. 
Syvarth, and also with his successor, M. K, 
Poulsea, at the corner of Seventh avenue and 
Ninth street, is now a prescriptionist in the 
pharmacy of Heydenreich Brothers, at the cor- 
ner of Atlantic avenue and Clinton strect, 
Brooklyn, where he has taken the place of David 
Westheimer, N. Y. C. P., ’96, who resigned in 
order to attend the lectures of the post-graduate 
class, at the New York College of Pharmacy. 

MAGNUS & LAUER INCORPORATED. 

P. C. Magnus and Monroe J. Lauer have 
formed an incorporated company under the New 
York State laws with a paid-up capital of $40,000, 
for the manufacture and sale of essential oils and 
perfumery products. Mr. Magnus was for a 
number of years manager of the business of the 
Frank Hill Co., essential oils. He and Mr. 
Lauer have purchased the entire stock of the 
Frank Ifill Co., as well as their plant at 
Bloomfield, which they will continue to operate. 
Magnus & Lauer have secured the United States 
and Canadian agency for EK. Sachsse & Co., of 
Leipsic, Germany. They also have in contem- 
plation arrangements with several other foreign 
concerns, reference to which will be made later. 
The address of the new firm is 4 Cedar street, 
New York. 





The “Shorter Hours” Campaign. 


The promoters of the so-called ‘Druggists’ 
League for Shorter Hours” in this city, are pur- 
suing a dastardly course of action, one charac- 
terized by all manner of slander, misstatement 
and untruth. They have thoroughly disgusted 
every decent pharmacist, and have called down 
the condemnation of every local association of 
pharmacists in this vicinity, of the New York 
State Pharmaceutical Association, and of various 
speakers at the recent meeting of the A. Ph. 
Something should be done to choke off the loud- 
mouthed agitator who is working the newspa- 
pers in his attempt to earn his salary. He defi- 
nitely attacks the whole pharmaceutical profes- 
sion with charges of dishonesty, of vicious lives, 
of the violation of all moral and civil law, and 
would make the druggist appear in the eyes of 
the public as the lowest of the low, rather than 
what he really is, a member of an honorable and 
honored calling. 

The League, in its various assertions, would 
seem to endeavor to convey the impression that 


the modern drug store is as wide open a gate 
to mental and physical degradation as the lowest 
groggery of the slums; that it sells without hesi- 
tation poisons, narcotics, intoxicants and nerve- 
destroying stimulants, either under their proper 
names or under the guise of tonics or temper- 
ance drinks at the fountain. This charge is a 
lie pure and simple. There may be, in fact we 
know there are, some two or three drug stores in 
this city which sell liquor as a beverage, but 
those stores possess regular liquor licenses and 
pay for the privilege. Besides these two or 
three, there may be a very few disreputable drug- 
gists who will sell liquor illegally and secretly. 
But outside of this almost undiscoverable minor- 
ity, the League cannot point out a single member 
of the pharmaceutical profession to whom its 
slanderous assertions can be applied. We hazard 
the opinion that the agitator referred to and 
his ill-advised and narrow minded backers will, 
before very long, run up against an opposition 
which will so completely overwhelm and sink 
them that their heads will not even appear above 
the surface for a single moment for a breath of 
air. Slander, misstatement and falsehood are not 
weapons which will bring respect and success, 
and the sooner the Druggists’ League goes out 
of this sort of business the better.—Pharmaceutical 


Era 


A great deal of nonsense is being written con- 
cerning what is termed the overworked drug- 
gist. We are inclined to consider this theme 
more overworked than the druggist in question, 
and would suggest that a league be founded to 
keep the Shorter Hours League from_overtax- 
ing the patience of a long suffering public.—Drug 
Topics. 


Edward Thimme, who was appointed by him- 
self to inquire into the “many cases of suicide 
and insanity that have occurred of late among 
drug clerks,” has just issued his report. He 
finds that during the past six months out of 
over 40,000 druggists seven have committed sui- 
cide, seven have died of pulmonary disease, and 
three have become insane. From this fright- 
ful mortality he deduces the strange results, 
that consumption is a frequent cause of death 
among druggists, and that this disease, to- 
gether with suicides, is induced by the long 
hours which druggists have to work. He further 
incites the daily press to agitate against the sale 
of calisaya and other tonics at the soda fountain, 
as these products break down the health both of 
the drug clerk and the general public who con- 
sume them. To our way of thinking it is about 
time the trade ‘‘sat down” heavily on this out- 
side interference on the part of labor agitators, 
walking delegates, associations for improving 
this, that and the other thing, etc. o Mr. 
Thimme we would say, that while there may be 
some excuse for being sensational, there is none 
for being a common, ordinary liar.—IJbid. 


“THREE TAILORS OF 
STREET’? OUTDONE. 


The opposition of pharmacists and drug-trade 
journals is directed rather against the men who 
are engineering the movement, and their ques- 
tionable methods, than the bill itself. Pharma- 
cists resent the interference of men connected 
with labor unions who make a living as profes- 
sional agitators and have nothing to do with the 
business, who have taken up the drug clerk as 
a fresh addition to their stock agitations from 
which they manage to make money. I attended 
a League meeting on Sunday evening, August 
28th. From the accounts given in the evening 

apers of the yellow type, I expected to see a 
arge gathering of drug clerks and the majority 
suffering from consumption, insanity, and cirr- 
hosis of the liver, with a sprinkling of “‘drug- 
eaters” amongst them. After waiting*nearly two 
hours the proceedings were opened with six 
members present. The secretary, who did most 
of the talking, stated that the German Apothe- 
caries’ Society was opposed to the bill, but what 
was to be expected from people who would not 
take the trouble to even learn the English 
language, and who held themselves aloof from 
anything having American origin? But he ad- 
mitted that the German opposition was serious, 
as, out of the 1,§ ‘i 
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pharmacists in Greater New 
York, one-half are Germans. He cited nine cases 
of suicide by drug clerks and six of insanity dur- 
ing the last three months. He also read a state- 
ment from a city pharmacist who said mistakes 
happened every day, the result of overworking 
drug clerks. In reply to the antagonism of the 
New York druggists, the League has determined 
to show up the frauds practiced, the mistakes 
made, the evasions of the poison and liquor laws, 
and all the faults of pharmacists. Whether these 
tactics will answer remains to be seen, but it is 
probable the League will only be in evidence so 
long as money is furnished by supporters suffi- 
cient to suit its promoters, and perhaps a poli- 
tician who might get some advertising by cham- 
pioning the bill—New York Correspondence Chem- 
tst and Druggist. 
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The College Year Begins. 
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Bowlers Organize. 


BuFFALO, Oct. 5.—The College of 
Pharmacy of the University of Buffalo 
opens October 4th with a good entering 
class. The general address is given by 
Dr. T. P. Carpenter, assistant city bac- 
teriologist. The trouble has already be- 
gun before all the branches of the Univer- 
sity are in session. It was feared some- 
time ago that the football team would 
have to be dropped from the “curricu- 
lum” this year, but at the last moment 
college patriotism blazed up and the team 
again flourishes. 


Dr. Wende’s Nursing Bottle War in Canada. 


Health Commissioner Wende scored 
another victory on his nursing bottle 
theory the other day. He attended the 
meeting of the American Public Health 
Association in Toronto and brought the 
subject up. Some of the speakers were 
inclined to sit on the idea and said that 
people were so well educated over there 
that they did not use the long-necked bot- 
tle. The Doctor quietly walked out into 
the street and made some inquiries. He 
found that in four of the leading city 
pharmacies this bottle was the best seller. 
He then went back and reported and the 
Association voted to condemn it. 


Buffalo Bowlers. 


The Buffalo Druggists’ Bowling Club 
was re-organized last week for the season 
and the following officers were elected: 
President, P. M. Lockie; vice-president, 
John Tilma; second vice-president, Fred 
Sizer; secretary and treasurer, J. Edward 
Smith; captain, J. A. Lockie; lieutenant, 
J. L. Perkins; marshal, Herman C. Dedo. 
The club will patronize Schieferle’s alleys 
on Broadway for the present. A match 
has been arranged with the Rochester 
Club for the Christmas holidays and it is 
expected that the clubs of New York, 
Baltimore and Chicago will be brought 
here again this coming winter. The local 
club is in good working condition and 
has a bigger chip on its shoulder than 
usual. 


BUFFALO ITEMS. 


Frank Clark, of Clark Brothers, Jamestown 
druggists, for some time out of health, is back 
to business again, much improved. .« 

F. L. Bargar, the Pennsylvania street druggist, 
was badly hurt lately by the breaking down of 
his bicycle. He is much better now. 

Alderman Stein, of the drug firm of Stein & 
Duffy, Niagara Falls, was a delegate to the 
Republican State Convention at Saratoga. 

The drug store of Dr. Coon, of Olean, who 
died some time ago, has been bought by Fred 
Brothers & Co. Mr. Brothers was for some time 
clerk in the Palmer drug store in that city. 

H. P. Monroe, a popular druggist of Dun- 
kirk, has gone to. Cambridge Springs for a 
short outing. On his return his son, Harry, will 
come to Buffalo to attend the College of Phar- 


macy. 
Charles G. Hierger, who opened a new drug 
store on Elmwood avenue, Buffalo, and then 


sold it, had a good reason for the sudden change. 
He was chemist at Pierce’s World’s Dispensary, 
and was offered an advance of salary to stay. 

The Erie County Board of Pharmacy, which 
has held its meetings at the Niagara University 
so long, is now obliged to move on account of 
the uniting of the institution with the Univer- 
sity of Buffalo. There were no licenses granted 
at the last meeting, and no new place of meeting 
was found. 
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COMPETITION AND CUTTING IN 
THE FLOWER CITY. 


Trade Conditions in Rochester. 


RocueEsTER, Oct. 3.—To the retail drug 


dealers, the result of the summer's soda 
water trade has been very gratifying. 
The long-continued hot spell brought out 
an unprecedented demand for cooling 
draughts of soda of all flavors, and 
though the profits were small, the large 
turn-over made the season very profitable. 
The outlook for the fall and winter trade, 
though unquestionably better than a year 
ago, is still far from satisfactory. Among 
the city retailers considerable complain 
ing is heard. Never has competition been 
keener or cut raters more active. The cut- 
ters are compelled to keep prices down, 
notwithstanding that a year ago they 
showed a disposition to gradu: illy increase 
them. At that time a price committee of 
the Druggists’ Association and the cut- 
rate people agreed upon a schedule and 
established uniform prices throughout the 
city. The result kas been increased sales 
jor pharmacists in their res pective terri 
tories, while the cut-rate people, not being 
able to sell at lower prices, found their 
trade slowly, yet steadily, diminishing. 
Consequently, they are now unwilling to 
enter into any ironclad agreement in 
which increased prices are a_ feature. 
They wish to fix prices on some articles 
in little demand and to have all other ar- 
ticles on an exception list which they may 
advertise at any price. This proposition 
does not meet with the complete approval 
of the Druggists’ Association. <A few 
members have accepted it, while others 
have refused to have anything to do with 
it. At present everything is quiet and 
seemingly harmonious; but how long 
these relations will last, or what the out- 
come will be, it is hard to predict. With 
jobbers, business seems to be on the in- 
crease. Reports from the smaller towns 
adjoining Rochester are encouraging. It 
is noted that orders are larger and money 
is flowing more easily. 


ROCHESTER NEWS. 


I. C. Emery has resigned his position with 
George Gillespie to take charge of a store in 
Chicago. 


O. J. Weeks, formerly with Druggist Vander- 
berg, is now on the traveling staff of the Ameri 
can Glucose Company. 


W. E. Bowen, one of the most popular secigecs 
= sts in the city, has given up his position wi 
B. M. Hyde Drug Co., and has entered Cer 
il University, and will study medicine. 


Alvin H. Dewey, who has spent a good part of 
the summer at Afbany, has returned and is again 
courting the physicians’ trade. Mr. Dewey is 
a wide-awake druggist and is enjoying a good 
patronage, 


George G. King, until recently with FE. H. De- 
vis & a but now connected with the Paine 
Drug Co., is enjoying a much needed vacation. 
George is a hard. worke r and spends his time, 
when not engaged in pharmaceuti cal work, in 
studying chemistry. 


Frank F. Andrews was recently the recipient 
of the second annual report of the Commissioners 
of Fisheries, Game and Forests. The report is 
quite an elaborate one, and is distributed only 
to the chosen few. Mr. Andrews is quite proud 
of it, and takes delight in showing it to his many 
friends. 


Willet E. Post, on Sunday last, entertained 
a party of his drug friends on_his sailing yacht 
“Ruth.” at Ir ndequoit Bay. The party came to- 
gether about ss o’clock in the afternoon, and 
from then till twilight enjoyed a fine sail up 
and down the, bay. On their return to the cot- 
tage at the “Sea Breeze,”’ a generous luncheon 
awaited the hungry guests, and one and all 
hailed Mr. Post as a right royal entertainer. 





Russell’s Slayer Arrested in Chicago. 


A DRUGGIST NOMINATED FOR THE 
LEGISLATURE. 


A Literary Druggist. 


Boston, Oct. 5.—Arthur Hagan or 
O'Hagan was arrested in Chicago on the 
Ist inst. He is supposed to have fi‘ed the 
fatal shot that caused the death of Chas. 
L. Russell, in the store of William A. 
Chapin last April. Hagan’s arrest was 
brought about by the confession of his 
accomplice, who has been in jail several 
months. It now looks as though the case 
would come to trial at an early date. 


A Druggist for the Legislature. 
William D. Wheeler, Ph.G., after a 
lively contest in the Brighton district, 
succeeded in winning the nomination for 
the Legislature. 


The Watertown Licenses. 


The interest in the Watertown license 
issue is not allowed to flag. The latest 
move was made in the Supreme Court, 
where H. L. Coe, a prominent dealer of 
that town, brought a bill in equity to se- 
cure an injunction against the selectmen, 
restraining them from interfering with 
his business until the legality of their 
action in revoking his license has been 
decided. 


A Writer in the Drug Trade. 


H. P. Whitmarsh, who represents 
Dodge & Olcott in this city, is out with a 
pew book by the Century Co. It is found 
ed on Australian life, with which the au- 
thor is perfectly familiar. The title is 
‘The World’s Rough Hand.” Mr. Whit- 
marsh is the chief literary light of the 
Hub’s drug trade and he well deserves 
the laurels which have come to him. Mr. 
Whitmarsh is a frequent contributor to 
the Atlantic Monthly and the Century, a 
short story by him, entitled “A Storm at 
Sea,” appearing in the October number 
of the latter magazine. 


BOSTON NEWS NOTES. 


Miner L. H. Leavitt, Ph.G., president of the 
Massachusetts College of Pharmacy, was in New 
York last week. 


Nathaniel J. Rust, of the Rust, Richardson 
Drug Company, has been appointed a sinking 
fund commissioner by the Mayor. 


The new firm on Bromfield street, Finneran ~ 
Pollard, formerly with . E. Woodward, wil 
carry on business under the name of the Bes- 
con Drug Company. 


C. P. Whittle is busily engaged in getting out 
the fittings for the new store of the Walker- 
Rintels Drug Co., to be located on Summer 
street, near the New South station. 


A novel feature has just been introduced at 
the Geneva avenue pharmacy, Dorchester dis- 
trict. A retired little writing desk has been com 
fortabiy fitted up for the accommodation of 
patrons. 


F. H. Chance, ajias Schultz, who was arrestea 
for the murder of drug clerk C. L. Russell last 
April, was arraigned in the Superior Court a 
few days ago, when he pleaded not guilty, and 
was held for trial without bail. 


The Ernest C. Marshall Company, doing busi 
ness in Charlestown district, has formed a cor- 
poration with a capital of $4, 000; value of each 
share, $100. FE. C. Marshall, mate ig and T. B. 
5 Colgan treasurer. Edith W. Marshall is a 
member of the company. 


The session of the Massachusetts College of 
Pharmacy opened last week most ——a- 
The attendance is excellent. The new Ph.C. 
course is meeting with favor, and it will be taken 
by several students. At the last annual meeting 


Charles H. Howard, of South Paris, Me., was 
elected to membership. 


The signs of the times point to a cold winter, 
or belief of retailers that their patrons are to 
be thirsty during the coming cold season. At all 
events, the trade is preparing to engage in the 
hot soda business extensively. The manufac- 
turers of apparatus feel the boom. James W. 
Tufts is receiving orders daily. 


Guiseppe Rizzo, of 25 Mechanics court, em- 
ployed by a Hanover street druggist, is in 
trouble. He was recently arrested on a warrant 
charging him with criminal libel. The complain- 
ant is a Narth End physician who alleges that 
Rizzo caused to be published in a Philadelphia 
paper certain scurrilous articles reflecting upon 
the physician's reputation. 


rhe C. A, Siegmund Company, Boston, has be- 
come incorporated with a capital of $2,000, di- 
vided into twenty shares. The president is W. F. 
Macy, and the treasurer C. A. Siegmund. Chas. 
A. Barton, Jr., is also a member of the concern. 
‘The company has absorbed the business of the 
Edgar Lewis firm, one store being located at the 
corner of W ashington and Brookline streets, and 
the other on Dartmouth street. It is said that the 
company intends to enlarge its field as oppor- 
tunities present themselves. 


W. C. Pope, president of the Armstrong Manu- 
facturing Company, has added one more Gaslases 
to his numerous occupations, namely, that of 
hotel proprietor. During the summer he de- 
voted his vacation to agg? 4 one of the Bay 
State’s largest shore hotels, that is, Turk’s Head 
Inn, at Rockport. Mr. Pope had as guests many 
Massachusetts people prominent in social and 
political circles. His clone was chiefly filled, 
however, by Western and Southern people, in- 
cluding many physicians. Richard Hudnut, of 
the Hudnut pharmacy, and C. O. Bigelow, both 
of New York, were among the guests. 


MASSACHUSETTS NOTES. 


Charles McArdle is the new owner of the Sul- 
livan pharmacy, Arlington. 





J. A. W. Bouvier was recently married to 
Miss Clairette Trotter, of Montreal. The groom 
is of the well-known firm of Bouvier Bros., of 
Fall River. 

James W. Tufts is having many orders for hot- 
soda apparatus from dealers in Boston and vicin- 
iy. Their silverware business is rushing, not- 
withste anding the new and enlarged facilities. On 
account of the rush, this concern reports some 
difficulty in supplying orders promptly. 


NEW ENGLAND NOTES. 
Kendrick & Co., of Zane, Vt., will open a new 
store soon. 


The fixtures for the new store of F. 
Whitford, East Greenwich, R. I., were made 
by Charles P. Whittle, of Boston. 


A. P. Preston, of Portsmouth, widely known 
as “Preston of New Hampshire,” is receiving 
considerable attention and congratulation on the 
subject of his new book. The title is “Snap- 
shots of Spanish Prisoners and Their Camp on 
Seavy’s Island,” and contains very interesting 
material, - fine illustrations of camera views. 


z 





North Dakota Association in 
Annual Meeting. 


The North Dakota Pharmaceutical As- 
sociation held its thirteenth annual meet- 
ing at Fargo, on August 9th, 10th and 
11th, and elected the following officers: 
President, C. J. Lee, Valley City; vice- 
presidents, L. A. Taubert, Casselton, and 

W. Porterfield, Fargo; secretary and 
treasurer, W. S. Parker, Lisbon; Execu- 
tive committee, C. N. Meredith, Cassel- 
ton; S. McDonald, Grand Forks, and J. 
M. S. Wilser, Fargo; local secretary, L. 
Christianson, Fargo. 

This was the largest and best meeting 
ever held in this State, fifty-six members 
being present. Twenty-three applications 
for membership were presented and ac- 
cepted. The session opened with the 
reading of President T. W. Kibbee’s an- 
nual address, which contained many sug- 
gestions, that, if acted upon, would im- 
prove pharmacy much in North Dakota. 
The reports of the secretary and treasurer 
were read, and showed the association 
and board to be in a prosperous condi- 
tion. At 7 o’clock Wednesday afternoon 
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the members of the association and ladies 
were tendered a carriage ride around the 
cities of Fargo and Moorehead by the 
traveling men. The excursion to De- 
troit Lake on Thursday was a grand 
success, about one hundred being in at- 
tendance, and all voted it the most en- 
joyable outing of the season. A vote of 
thanks was extended to mine host of the 
Minnesota House, who furnished two 
bountiful repasts. 


PENNSYLVANIA. 
The St. Louis Meeting. 


OPENING OF THE P. C. P. 


PHILADELPHIA, Oct. 5.—The meetings 
of the National Wholesale Druggists’ As- 
sociation, the Proprietary Association 
and the Retail Delegate convention, to be 
held in St. Louis the latter part of this 
month are being looked forward to by 
local druggists with considerable interest. 
When first proposed it was thought that 
the proposed new retail association would 
take the place of the American Pharma- 
ceutical Association, but it is believed that 
there is room for both associations, and 
at the present time no opposition is being 
displayed in regard to it. It is believed 
that the meeting of the retailers in St. 
Louis will be a large and representative 
one, as they have a number of subjects 
ready to be brought up in reference to 
the manner in which the business has 
been conducted by many of the promin- 
ent wholesale drug houses and manufac- 
turers. One of the leading subjects, of 
course, will be that relative to the pay- 
ment of the stamp tax. 


In M:-mory of Professor Trimble. 


The Philadelphia College of Pharmacy 
opened up its doors on October Ist for 
another term and the faculty feel highly 
pleased as the prospects for another pros- 
perous year are very bright. The new 
class is as large as last year and it is 
thought that by the time all have matricu- 
lated the number will be more than 
in 1897. There are seven ladies who have 
taken up the profession of pharmacy, and 
it is said this number will be increased 
before the month is out. 

At a meeting of the College on Sep- 
tember 26th, appropriate resolutions were 
passed and acted upon in reference to the 
death of Prof. Trimble, and E. T. Dob- 
bins, of the firm of John Wyeth & Bro., 
was nominated for election as a trustee 
to fill the vacancy caused by the death 
of the late Professor of Chemistry. Be- 
sides this the other trustees whose times 
have expired were re-nominated. 


PHILADELPHIA POINTERS. 


Charles Hilborn and family are at Ocean City 
for the season. 


_W. H. Gano and wife, who have been doing 
Europe, have returned. 


A. T. Pollard, Eleventh and Lombard streets, 
will spend a month in Maine. 


George E. Dahis, of Forty-ninth street and 
Woodland avenue, is at Sea Isle City. 


E, R. Gatchel, Tenth and Spring Garden 
streets, has returned from Atlantic City. 


A. Hoch, 583 East Thompson street, has re- 
cently spent a few days at Bethlehem, Pa. 


A. C. Schofield, Fifteenth street and Susque- 
hanna avenue, has gone to Mt. Pocono for a 
vacation. 


It is reported that within a few weeks a new 
drug store is to be opened at Fifty-seventh and 
Market streets. 


A, J. Tisdale, of Ackley C. Schuyler, bottlers 
of Congress water, is attending to the business 
of that firm in Philadelphia. 


Fred F. Fischer, with Mr. Vogelbach, at the 
York & Frankford street pharmacy, is doin 
Niagara Falls and Toronto, 


W. P. Bender, of Eighteenth and Morris 
streets, with his family, has returned from a 
trip to the interior of the State. 


Joseph Buckman, president of the Philadelphia 
Drug Co., has returned from a trip to Massa- 
chusetts and New Hampshire. 


Harry B. Terne has ago a new drug store 
at 5001 Market street. He lormerty conducted a 
drug store on Sixth street, below Morris. 


Robert McNeil, Kenstngton’s prominent drug- 
gist, has been spending several weeks with his 
family at Highland Dell, near Stroudsburg. 


Jesse W. Pechin, who has been making a tour 
of the Great Lakes, has returned, and is 
greatly pleased as well as benefited by the tour. 


J. W. Harrigan has bought the drug store at 
Twenty-second and Wharton streets, which he 
will conduct in conjunction with his other two 
stores, 


F. P. Riedenauer, of Chelton avenue and 
Main street, Germantown, has gone on a tour 
through Canada, from Niagara to Quebec and the 
Saguenay river. 


George English, who has been conducting a 
drug store at 2002 Tioga street for some time 
past, has, through the efforts of Frank E, Engle- 
man, disposed of it. 


David A. Over has sold his drug store at 
Gratz and Columbia streets to Curtis A. Har- 
bold, who was formerly a clerk for J. M. Rug 
enburg, 2621 Girard avenue. 


W. F. Steinmetz, of 2838 Girard avenue, is 
making extensive alterations to his store, be- 
sides making a number of changes which will 
place it among the modern drug stores of th 
section of the city. 


Clayton T, Shoemaker, Edward H. Hance and 
Mahlon N. Kline, have been appointed a com- 
mittee of the Philadelphia Drug Exchange to 
raise money for the Peace Jubilee which is to be 
held here this month. 


About the middle of September Dr. J. W. 
Harrigan opened a new drug store at the south- 
west corner of Twenty-second and Wharton 
streets. This is the fourth drug store conducted 
by this enterprising druggist. 


Charles W. Rynard has bought out the store 
formerly owned by R. P. Wilkinson, at Seven- 
teenth and Wharton streets, Mr. Wilkinson is 
taking his last year’s course in medicine, and he 
sold his store so that all his time could be de- 
voted to it. 


Nelson M. Wiegand, who passed his examina- 
tions with honors this year, and will receive the 
degree of Ph.M., in ’99, is located in Plainfield, 
N. J. He finds the instruction of the advancea 
course, particularly in milk, food and other 
analyses, bacteriology, etc., of direct practical 
value already in his new position. 


At the opening of the Medico-Chirurgical Col- 
lege on October 3d the Dean spoke in glowing 
terms of the new department—pharmacy—and 
stated that there had been quite a number to 
take up this course. At this writing the col- 
lege has not been opened long enough to allow 
the accurate number of students to be given. 


Dr. Henry Medd has sold his old drug stand 
at 2504 Kensington avenue to C. D, Rothermel, 
but he will continue to conduct the drug busi- 
ness at his store at Tulip and Huntingdon 
streets, where he is also engaged in the practice 
of medicine. He makes this change so that he 
can give more time to his large and increasing 
practice. 


I. J. Ottinger, who owns the drug store at 
Twentieth and Spruce streets is making exten- 
sive alterations to his building, and when com- 
pleted it will be one of the best equipped drug 
stores in this city. He will have new fixtures, 
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a large and new fountain, besides a room 
for physicians, where they can sit and do busi- 
ness without interference from the patrons of 
the store. 


George B. Evans has made another addition 
to his store by the purchase of the building, 110 
South Eleventh street, to which extensive altera- 
tions were made, and this new building is to be 
devoted exclusively to medicines. The lower 
floor is the prescription and drug department, 
and this is separated from all other departments 
in the store, so that it will be almost impossible 
to make a mistake in putting up prescriptions. 
The removal of this department has created 
more room in the main body of the store, and 
an extensive addition to the stationery and leath- 
er department has been made. The patent medi- 
cine department has also been increased and the 
store has been enlarged considerably. 


PENNSYLVANIA STATE NOTES. 


_W. H. Huss, of Ada, O., has accepted a posi- 
tion with B. J. Davidson, Canton, Pa. 

Roy Dentler, formerly with Frank W. Ely, 
Williamsport, has accepted a position in Phila- 
delphia. 

The druggists of Canton have signed an agree- 
ment to maintain full prices and find the plan 
working nicely. 


KE. S, Rider, formerly with Duble & Cowell, 
of Williamsport, succeeds to the business of the 
late Melton Huber. 


R. P. Blood, of Brookville, one of the oldest 
druggists in the State, is just getting about after 
an illness of several months. 


Thos. Gilmore, with R. P. Blackburn, Will- 
iamsport, Pa., enters Jefferson Medical College, 
with the idea of following the profession of medi- 
cine, 

A. L. Ballinger, of Meadville, and M. G. 
Miller, Blairsville, have been taking in the sights 
of Detroit, Mich. They were accompanied by 
Fred. Lord, of Parke, Davis & Co. 


OHIO. 


What a Retailer Thinks of the 
Stamp Tax. 


CincinnatI, O., Oct. 5, 1898.—The fol- 
lowing letter from a retail druggist, which 
was printed in a Cincinnati paper over 
the signature of “Indignant Druggist,” 
will doubtless be of more than usual in- 
terest: “The New York Commercial of 
July 22 gives considerable of its valuable 
editorial space in commenting upon the 
patriotic (?) circular issued by a St. 
Louis brewing company, in which the 
brewing company calls upon its custom- 
ers to pay the war tax on bottled beer, 
amounting to but five cents on a dozen 
bottles of pints. If such a modest request 
by a brewing company will bring out an 
editorial bristling with righteous indigna- 
tion on the part of the great New York 
Commercial, where would the paper be 
found which would hold the red-hot edi- 
torial one would expect to follow the 
action of the patent medicine proprietors? 
If the brewer is anything but patriotic for 
asking an increase on his beer, which is 
only the amount of the war tax, to what 
depths of human degradation, from a pat- 
riotic standpoint, has the patent medicine 
proprietor fallen who not only asks for 
the war tax, but two, three and four 
times as much? The circular of the brew- 
er was sent to the consumer and the con- 
sumer asked to pay the war tax, but the 
advance on patents is taken from the 
pockets of the retail druggists with a 
brazen effrontery that would put a West- 
ern road agent to blush. The patent 
medicine proprietor may think himself 
safe in his oft-repeated statement thai 
‘We create a demand for our goods by 
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advertising, and thus think that the re- 
tail druggist will have to keep his goods, 
no matter at what price, and be governed 
by past experiences for such actions; 
but there is a point beyond human en- 
durance that cannot be crowded—a point 
at which the worm will turn—and that 
point has been reached. Nearly every 
druggist has appointed himself a commit- 
tee of one to prevent the sale of patents 
that have been so unjustly and unpatriot- 
ically advanced. No resolutions have 
been adopted, no agreement entered into 
by the druggists, but each and all are de- 
termined to show the over- patriotic (?) 
patent medicine proprietor that the retail 
druggists are a factor in selling patents.” 


HEARD ABOUT TOWN. 
Edward Meyers, Jr., is in Alaska. 
Este Weatherhead is practicing medicine. 


Edward P. Dehner, representing Mulford’s tab- 
lets, was here yesterday. 


Leo Kusnick, brother of Louis Kusnick, is 
now doing considerabl e work as a relief clerk. 


Soda water business is on the wane, and most 
of the downtown stores are experiencing a big 
reduction in receipts. 


Food and Dairy Commissioner Blackburn was 
here the other day looking after matters per- 
taining to his department. 


The G. A. R. arch at Twelfth and Vine streets 
has been torn down, and Ed. Voss, the drug- 
gist, is accordingly happy. 


George Budde made a flying trip up the C. H. 
and D. the other day in the interest of Stein- 
Vogeler’s sundry department. 


Dr. Hefflebower, who recently umpired a game 
of baseball between rival nines of druggists, will 
not apply to Nick Young for a job. 


Edward Gray is negotiating for a large farm 
down in Kentucky, and when the deal is con- 
summated he will start a fish pond. 


Dr. A. C. Van Gilder, of Point Pleasant, W. 
Va., was in Cincinnati last week visiting friends 
and buying his fall stock of goods. 


Wilmot J. Hall has returned from his summer 
outing as brown as the proverbial berry. He 
made a tour of the northern watering places. 


M. Patton, of Cherry Fork, O., was in 
town last week buying goods for his thriving 
establishment. He reports business as picking 
up. 


R. Kemper, of Osgood, Ind., was in town 
last week buying goods and renewing acquaint- 
ances. Gid. is quite popular in this neck of the 
woods, 


William Howe, of the Doeller Drug Company, 
of Hamilton, O., was in Cincinnati recently, 
purchasing fixtures for a new pharmacy that they 
are going to open. 


A crusade is on against the dealers in_oleo- 
margarine. Dairy and Food Commissioner Black- 
burn is here in the interest of the movement. 
Sellers of this commodity must display signs. 
This has not been done in some cases. 


John Ulrich, of Aurora, Ind., is now almost a 
regular attendant at the baseball park. We have 
the pleasure of shaking hands with John quite 
often when the Reds are at home. He is a rooter 
of the first water for Ewing’s boys, and is dis- 
consolate over the fact that they were not able 


to land the pennant. ‘ 


Affairs at the Cincinnati College of Pharmacy 
are booming under the new management, of 
which Prof. Charles T. IP. Fennel is the leadin 
spirit. The college building has been renovate 
and refitted and the apparatus is all in the best 
condition. This session will no doubt be one 
of the most prosperous in the history of the in- 
stitution. 


The Kentucky Board of Pharmacy will meet 
in Frankfort next Tuesday to examine applicants 
for certificates as pharmacists and assistant phar- 
macists. It is said that a large class will be 
present to undergo the examination. In this 
connection it may be stated that a movement is 
said to be on foot to have a pharmacy law in 
Indiana, 





Agricultural Department on the 
Antitoxin Fight. 


Detroit, Mich., Oct. 5.—Business con- 
ditions in Michigan, according to Labor 
Commissioner J. L. Cox, have improved 
almost 50 per cent during the last six 
months. More men are employed and 
wages have increased. A canvass of the 
eighty-two counties in the State reveals 
the fact that hundreds of farm mortgages 
have been canceled, while mortgages 
upon city and village property have in- 
creased, indicating that merchants and 
manufacturers are ready to increase their 
risks in order to extend business or make 
new ventures. State factory inspectors 
report a large increase in the amounts in- 
vested in manufacturing business. One 
of the principal factors or causes is the 
bountiful crops and excellent prices re- 
ceived for the same by farmers. This 
class of individuals has been prosperous 
for a year and the laborers in the factories 
are just beginning to feel the stimulus. 
Business men here feel sure that the peo- 
ple of this State are on the eve of a period 
of industrial prosperity. Jobbers in 
staples report a more liberal tendency on 
the part of country customers to purchase, 
stocks being low in all lines. A canvass 
of the druggists shows the trade to be in 
a very satisfactory condition, business 
having been excellent all summer. 


The Antitoxin Patent Does Not Apply to 
American Methods. 


The Agricultural Department at Wash- 
ington has reached a decision in regard to 
the German and American patents on 
anti-diphtheritic serum or antitoxin, 
which is of unusual importance to the 
large éstablishment for the manufacture 
of this product managed by Parke, Davis 
& Co., of Detroit. A broadly general 
patent on anti-diphtheritic serum was re- 
cently given to German authorities by the 
Patent Office and the latter notified all 
American manufacturers that they were 
infringing on this patent, and that they 
would be sued if they continued to manu- 
facture it. Parke, Davis & Co. offered 
to protect all customers using their 
serum. The Government also manufac- 
tures large quantities of the serum and 
the officials have examined the processes 
of the Government. The chief of the Ag- 
ricultural Bureau has examined the plant 
here. He has decided that the Agricul- 
tural Department will pay no attention 
to the German patent. He also says that 
the methods employed by the Detroit 
concern differ widely from those used in 
Germany, and whether the patent is legal 
or not it does not apply to these cases. 
The Germans will no doubt oppose the 
decision. 


Enforcing the Stamp Tax. 


The internal revenue officers here have 
been going after retail druggists with a 
sharp stick. The pharmacists, or at least 
many of them, neglected to furnish a 
sworn statement of the list of taxable 
goods sold after July 1, being under the 
impression that Uncle Sam is a patient 
fellow and would wait. They have been 
notified that unless they comply with the 
law a fine equal to 50 per cent of the orig- 
inal tax would be levied. The conse- 
quence was a stampede for the revenue 
office. 


NEWS NOTES. 


W. A. Crabb is the successor of Kelly & Cald- 
well, at Carson City. 


C. Haynes has — his drug store at Da- 
ain to J. F. Smith 


A. Murray succeeds Dr. F. R. Bohn in the 
drug trade at Grand Marais. 


O. W. Halstead & fone, of Mason, have sold 
out to H. H. Beadle & Co. 


Magnuscu & Co. succeed Victor Roussin in 
the drug business at Otsego. 


G. R. Goodman has sold his drug store at 
Loomis, but still has one at Claire. 


Miss A. J. Darrow is the successor of F. R. 
Pulver, who recently absconded from Osseo. 


Wilbur Sylvester has bought the drug busi- 
ness of E. Brunnereaux & Co. at Port Hudson. 


Dr. i: F. W. James, of Palmyra, has bought 
a stock of drugs, and will run the business in 
connection with his medical practice. 


Clyde Goodrich, late of the firm of Goodrich 
& Nash, Marcelius, has started a new store. 
The old firm is succeeded by J. J. Nash & Co. 


The new drug store of George ®. Schettler, 
at 55 West Fort street, Detroit, was recently en- 
tered by burglars who stole $29 in cash and a 
quantity of goods. 


ILLINOIS. 
Proprietors and the Stamp Tax. 


VETERAN DRUGGISTS FORM AN 
ASSOCIATION. 


Interest in the St. Louis Meeting. 

Cuicaco, Oct. 5.—With the waning of 
August, the period of annual stagna- 
tion, which is felt in almost all branches 
of business, has come to an end. The 
buyers of the Chicago jobbers are appar- 
ently in better spirits, this being due, it 
is said, to the fact that many of the pro- 
prietors that have asked the wholesalers 
to pay their war tax have been beaten at 
their own game by a perceptible falling 
off in the purchase of these items. The 
retail druggists of Chicago are very 
strong in combination against the pro- 
prietors, and are hoping for a happy out- 
come following the meeting of the retail 
druggists, which takes place in St. Louis, 
October 17th, at which time a strenuous 
effort will be made to bring about a more 
healthy condition of affairs. 

A Note to Proprietors. 

Peter Van Schaack & Sons have issued 
a circulatory letter, asking the proprie- 
tors to revert to their former selling 
schedule before too late. The letter is 
receiving favorable comments from re- 
tailers generally. 

The National Wholesale Druggists’ As- 

sociation and the Proprietary Association 
of America meet in St. Louis at this time 
also, and proprietors and wholesalers will 
consider problems involved in adjusting 
the relations between retailers, whole- 
salers and manufacturers, with a view of 
determining the just and equitable share 
which each should have in the distribu- 
tion of proprietary goods. 


What the Retailers Will Do. 


The main object of the Retail Drug- 
gists’ Association is to take active meas- 
ures against the manufacturers, and to 
free themselves from the incubus of the 
stamp tax on proprietary articles unjustly 
imposed upon them. 

While the committee who shall go 
there from the ranks of the retailers may 
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not represent any definite organized con- 
stituency, the personnel of the delegations 
will be such that will command respect 
and support, which they will doubtless re- 
ceive. 


An Association of Veteran Druggists. 


Last week the members of the Veteran 
Druggists’ Association of Chicago were 
entertained by Henry Biroth, at his beau- 
tiful home in Blue Island, and the fifteen 
members, besides enjoying the hospitality 
of their genial host, discussed many topics 
of mutual interest, among them the ad- 
visability of raising the standard and 
grade of the apothecary in the army equal 
to that of the navy. The committee ap- 
pointed to take charge of the work is 
Wm. Bodeman, W. Borcherdt and Louis 
K. Waldron. 


The Bowlers to Reorganize. 


The annual meeting of the Bowling 
Club takes place October 7th. As the 
past success of the club has been so great, 
a clamor for admission is anticipated, and 
as the membership is limited to fifteen, 
there will doubtless be disappointment: 
somewhere. Many of the old members 
show decided evidence of the vacation 
they have enjoyed and if they have ac- 
cumulated muscle commensurate with 
their stock of color, some good work may 
be expected the coming season. 


CHICAGO NOTES. 


J. G. A. Hansen, of 1720 North Chicago avenue, 
has moved his stock of drugs to Leland, Ill. 


N. W.. Manderville, representing Johnson & 
Johnson in Wisconsin and Michigan, has re- 
turned from an unusually successful trip. 


Mr. Wexburg, the Indiana representative for 
Peter Van Schaack & Sons, returned to_Chi- 
cago last week after “doing” the State to a finish. 


A bewitching and altogether “fetching” young 
lady disports her charms in many drug_ store 
windows and proclaims the merits of the “Greater 
New York Cigar.” 


Mr. Remick, manager for W. R. Warner & Co., 
reports August trade good; September, better, 
and says he has every reason to anticipate an 
increase in fall trade. 


Mr. Paden, of Tague, Paden, Stackhouse & 
Co., of Belle Plaine, Ia., and H. Jenkins, of 
Preston, Ia., were visitors at Morrisson, Plum- 
mer & Co.’s last week. 


The retail store of Louis G. Volkmar, of 2246 
Wentworth avenue, was closed by mortgagee on 
September 24th. Mr. Volkmar hopes to resume 
business in the near future. 


The firm of Klein & Sawyer, of 323 West Madi- 
son street, has dissolved. The business will be 
conducted hereafter by Fred Klein, Mr. Sawyer 
not engaging in active business. 


A. A. Jones, of Elkhart, Ind., visited the me- 
tropolis last week, and judging from his happy 
exterior, he is at peace with all mankind gen- 
erally, and the drug trade especially. 


C. E. Fouck has sold his branch store located 
at Twenty-second and Albany streets, to F. 
Nattas, who will make numerous changes shortly. 
Mr. Nattas was for a number of years manager 
for L. W. Kalle. 


N. C. Scuphan, the State street and Wabash 
avenue druggist, says people are paying prices 
more cheerfully than formerly, and it is his opin- 
ion that much good will result from the gathering 
of representative retailers in St. Louis this 
month. 


Maj. Sandford, a veteran of the drug business 
and the Civil War, was in town recently. The 
Major’s brown butternut hat—a cross between a 
Mexican sombrero, a cowboy’s, and the orthodox 
army hat—is worn as a sort of compromise, he 
having no thirst for Spanish blood, yet willing 
to don the habiliments of war to this extent. 


MISSOURI. 


Arranging for the Meetings. 


LOCAL WHOLESALERS DINE, 

St. Louis, Oct. 5.—Full details con- 
cerning the arrangements for the ap- 
proaching meeting of the delegate con- 
vention of retail druggists, to be held in 
this city during the week of October 17th, 
are printed in full in another column in 
this issue. 

The winter session of the Alumni Asso- 
ciation will probably be opened on the 
night of October 18th, with a lecture and 
a banquet. The Committee on Arrange- 
ments are endeavoring to secure A. E. 
Ebert, of Chicago, to deliver the opening 
lecture. 

The St. Louis Apothecaries’ Society is 
exceedingly quiet. It has held no 
meetings recently, and, in fact, as for 
some time past, exists in name only. 

The officers of the Missouri Pharma- 
ceutical Association are busy collecting 
dues, getting in new members, and ar- 
ranging for the next meeting, to be held 
at Jefferson City. 


Local Wholesalers to Hold a Social Gathering. 


Theo. F. Meyer has arranged for a so- 
cial gathering at the Southern Hotel on 
the evening of October 11th. The object 
is to get the local wholesale druggists, 
jobbers, etc., acquainted with one an- 
other, and thus facilitate the entertain- 
ment of the visiting wholesalers, etc., 
when they come to the convention. 


Druggists’ Cocked-Hat League. 


On the evening of September 28th this 
organization held a meeting and com- 
pleted arrangements for the season. There 
are at present four teams and by the holi- 
days, if it is deemed advisable, the number 
will be increased to six. The rule passed 
at the first meeting to limit the member- 
ship to active retail pharmacists, except- 
ing those outsiders who bowled with the 
League last season, will stand. They will 
bowl sixty games before and sixty after 
the liolidays. Suitable prizes are being 
secured for the various winners. The 
personnel of the various teams is as fol- 
lows: 

Burdocks—Albert Nay, captain; C. W.  Wal- 
deck, Mike Arendes, O. F. Bausch, E. W. Stiehl, 
Chas. Lips, T. F. Hagenow. 

Catnips—W. F. Kahre, captain; F. Neu, H. C. 
Brenner, Leo J. Beele, T. Brueggemann, F. W: 
Stadhalter, Jacob Friez. 

Mustards—R. C. Reilly, captain; A. W. Biltz, 
Paul Schneider, E. Ernst, Dr. E. H. Frie- 
lingsdorf, F. C, Christman, Theo. Crusius, L. 
Seitz. 

Junipers—D. A. Enderle, captain; B. C. Nie- 
mann, H. C. Hornburg, H. D. Delkeskamp, Ollie 
Wurml, Wm. Pilkington, Otto Ude, Ed. Sasse. 


ST. LOUIS NEWS. 


Thos. aniots. Grand avenue and Olive street, 
has returned from Europe. 


FE. J. Hemm has embarked in the drug busi- 
ness at Ohio avenue and Osage street. 





Wm. C. Bolm has purchased the E. O. Smith 
pharmacy at Choteau avenue and Sarah street. 


C. A. Brockmiller has moved his drug store 
from Twelfth and Olive streets to King’s High- 
way and Olive Street road. 


The new drug store at Seventeenth street and 
Washington avenue is open for business under 
the name of Flemming & Hoch. 


Ed. Schall, in ag of the patent medicine 
department of the Meyer Bros. Drug Co., is 
spending a few weeks in New York City. 


John O’Kane, Ph.G., has been employed as 
prescription clerk at the Anti-Monopoly drug 
store, Sixth street and Washington avenue. 


A letter was recently received from H. B. 
Greensfelder, Ph.G., a former St. Louis drug 
clerk. He is now with the U. S. Hospital corps 
in Porto Rico. 


_Theo. F, Runge, Ph.G., has accepted the situa- 
tion as prescription clerk at G, L. Blum’s phar- 
macy, 3000 Olive street. For some time past he 
has been doing relief work. 


A. M. Soellner, Ph.G., a well-known local drug 
clerk, has been appointed pharmacist at the Cit 
Insane Asylum. He was recently chief cler 
at the Barnes Medical College drug store. 


Sol. Boehm, the druggist at Eighth and Mor 
gan streets, and E. Binschadler, secretary of the 
J. S. Merrell Drug Co., have returned from the 
National G. encampment at Cincinnati 
and report a very enjoyable time. 


Wm. H. Lamont and A. C. Smith, two well- 
known local pharmacists, are now spending sleep- 
less nights and endeavoring to wear pleasant 
smiles during the day, and especially when their 
friends ask about the welfare of the new arrival. 


Martin J. Noll, of the firm of Noll & Christ- 
man, Goodfellow avenue and Vernon street, has 
returned from his trip through the Eastern 
States, where he attended the Baltimore meeting 
and reports a very enjoyable and profitable time. 


Dr. Hugo Kohler, the well-known pharmacist 
at Seventh street and Lafayette avenue, was 
held up and robbed a few nights ago while pass- 
ing Chestnut street, on Jefferson avenue. The 
robbers secured a valuable diamond and some 
money. 


Dr. E. A. Medlin has embarked in the drug 
business once more. He has opened a very at- 
tractive little store at Sixteenth and Market 
streets. The Doctor was for many years owner 
and proprietor of the old Iron Meculain drug 
store on South Broadway. 


C. V. Clayton, formerly a pharmacist, of Paw- 
nee, IIl., is opening a business block in East 
St. Louis. A grocery and dry goods store, meat 
shop and a general drug department will be 
under his ownership. _ He will not at present 
have any prescription department in his store. 


J. W. Peeler has opened a drug store under 
the College of Physicians and Surgeons, Jeffer- 
son avenue and Gamble street. He purchased 
the stock of drugs in the dispensary of the col- 
lege, and will fill the prescriptions from the dis- 
pensary of that institution. 


John Gray, a prominent local drug clerk who 
enlisted in the First Missouri Volunteers, is 
home on a thirty-day furlough. He has been 
transferred to the hospital corps, and he seri- 
ously objects to the proposed plan of retaining 
the members of this corps as regulars. He lacks 
only one year of graduating in medicine, and de- 
sires to return to school this fall. 


A number of weddings are booked for St. 
Louis pharmacists in the near future. Among 
those who have announced their intentions of 
becoming benedicts are R. S. Vitt, Chas. Schroe- 
ter, T. A. Braeggemann, Chas. Seitz, A. M. 
Pachter and Chas. Hahn. Besides these there 
are quite a number who, although proclaiming 
their innocence, are on the suspicious list. 


Some one stole the cash register from the *Peo- 
ple’s Drug Store a few evenings ago while the 
clerk, R. W. Dexter, was behind the prescription 
counter at work. The register contained about 
four dollars in money and a few dollars in 
checks, stamps, etc. This neighborhood is a 
rendezvous for the smoothest thieves in the 
city, and such depredations are not at all un- 
common. 


W. W. Williams, the popular South Side city 
salesman for the Meyer Bros. Drug Co., has 
had some varied experiences during the past 
two weeks, and has come to look upon the day 
Monday with a little suspicion. He started out 
on the morning of the 5th inst. with the wrong 
harness on his horse, and did not discover his 
stableman’s mistake until a policeman arrested 
him for not having a license on his horse. He 
was locked up until J. H. Allen, the well-known 
druggist at 716 Olive street, could come down 
and bail him out. The following Monday he 
started over the same route, and while in the 
very same store where he had been arrested the 
week previous, a fire engine, hook and ladder 
truck, etc., came along at full speed, and his 
horse joined in the procession. The horse came 
out uninjured, but pieces of the buggy and har- 
ness are still being picked up. 
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MINNESOTA AND THE 
WEST. 


Business Outlook in the Northwest. 


MINNEAPOLIS, Oct. 2.—The drug busi- 
ness of the Northwest is flourishing 
in fine shape, and shows a much better 
and healthier condition now than it did 
a year ago. There were a large number 
of druggists in the Twin Cities Fair week, 
and the wholesalers report that their pur- 
chases were greater in every way than 
last year. And their general expression 
was for a good trade in their respective 
sections. The minor note of complaint 
was conspicuous by its almost universal 
absence. The concessions of many man- 
ufacturers of proprietary medicines in the 
matter of war revenue stamps have 
been very satisfactory, and they have so 
expressed themselves freely. The out- 
look is for a better business than usual 
this fall, and for better pay on the goods 
sold than usual. All around, the North- 
western druggist has less cause for com- 
plaint than usual. Collections are re- 
ported better than usual for this season 
by the wholesalers. 

“Trade is good and everything looks 
brilliant,” reported John F. Broderick, 
of the Ryan Drug Co., St. Paul, to the 
AMERICAN Drucoist. “There were a 
good many druggists in Fair week and 
they all bought more freely than in other 
years. And they talked very encourag- 
ingly as to prospects. Everybody seemed 
to be well pleased.” 


NEWS AND NOTES. 


Mr. Hunter has opened a pharmacy in Lake 
View, Ia. 


Lee Greiner has bought a drug business in 
Gowrie, Ia. 


B. L, Bentson has reurned to St. Paul, and is 
going on the road. 


Wm. Littau has returned to North Branch, 
Minn., temporarily. 


F. S. Stickles has bought the business ot 
Mann Bros., Mellette, S. D. 


’, A. Barmore has bought the drug stock oi 
H. F. Brown at Lake Park, Ia. 


L. E. Wasser has sold his drug business in 
Castana, Ia., to Dr. D. U. Surface. 


The Easton Drug Co. has opened a new store 
in the Union block at West Bend, Ia. 


A. Goldner has gone to Two Harbors, Minn., 
to take charge of a drug store there. 


Frank Wunderlich will take charge of the 
drug business at Alexander, Ia., recently bought 
by Ole Hansen. 


_ W._I. Kellam has bought the stock of drugs 
in Kinbrae, Minn., formerly owned by his 
father, Dr. Keilam. 


Frank G. Danielson has bought the interest of 
Wm. McCuaig in the McCuaig & Danielson drug 
store in Princeton, Minn. 


. R. Noyes, of Noyes Bros. & Cutler, St. 
Paul, has gone to New York on his usual busi- 
ness trip for this time of the year. 


Hufford Bros. have sold their business in Iowa 
Falis, Ia., to J. D. Cowan and C. W. Kent, 
who will continue as Cowan & Kent. 


B. Leubner has returned from Grand Rapids 
Minn., and will resume his work in the labora. 
tory of the pharmacy college at the State uni- 
versity for the coming term. 


_John Palmquist has been taking a short vaca- 
tion since he left Tracy, Minn. He will go to 
work at Little Falls, Minn., for C. H. Brown. 
The latter broke his collar bone a few days ago 
in a collision with a drove of horses in the street 
near his store. 











FRANK D. OTIS, 
Traveling Salesman for Orlando H. Jadwin, Wholesale Druggist, New 
York City. 


Mr. Otis, whose porfrait we publish in this issue, has an extensive 
acquaintance among the retail druggists of Connecticut, New York, 
Pennsylvania and Ohio. Born in Colchester, Conn., he learned the 
retail drug business in that ee with Dr. ¢. Rogers, who took 
Mr. Otis into partnership in 1876. In 1873 he engaged in retail drug 
business with his brother, Clark Q. Otis, at Binghamton, N. Y. On 
April 24, 1877, he commenced traveling for Hall & Ruckel, selling drug- 
gists’ sundries in New York, Pennsylvania and Ohio. In 1878 he en- 
gaged with David M. Stiger & Co., at 58 Barclay street, as salesman, 
and was with this firm until it merged with Fraser & Lee, under the 
name of Williams, Stiger & Co., and was made a partner of the firm. 
On Dec. 1, 1892, the firm was reorganized, and consisted of H. W. Will- 
iams, C. Graham Bacon, Jr., and Mr. Otis, under the name of H. W. 
Williams & Co. A year later Mr. Bacon bought out the interest of 
H. W. Williams, who is now manager of the sundry department of 
the Mattson Rubber Co., and the firm of C. G. Bacon & Co. was or- 
ganized, Mr. Otis still being a partner. The firm of C. G. Bacon & 
Co. went out of the jobbing drug business on June 1, 1897. Mr. Otis 
then transferred his interests to his present location. There are few 
traveling salesmen who have had such a large experience as has Mr. 
Otis; the information he has gained as a retailer, as a buyer and as 
a salesman makes him very familiar with the retailers’ troubles and es- 
pecially fitted to cater to their wants. He has many friends who have 
bought goods of him continually since he first started out on the road 


twenty-one years ago. 





THE KNIGHT OF THE GRIP. 


Many Men of Many Minds. 


Persistently, ever since I began to formulate 
and put in order my desultory impressions of the 
modern highwayman of trade, I have tried to se- 
lect some one salesman of my acquaintance whom 
I could use as a model, embodying in the great- 
est degree the good qualities of the commercial 
tourist; but I find it impossible to settle upon 
any one—not because of any lack of material, but 
because the dozen or so of men who come to my 
mind in this connection exhibit so many contra- 
dictory traits of character and temperament and 
such radical differences of method that all at- 
tempts to find a standard are rendered futile. 
The old Hoosier adage that “There is as much 
difference in folks as there is in anybody” finds 
exemplification here. 


METHODS AND MANNERS, 


Where one traveling salesman will seem to 
court the buyer’s objections that he may over- 
come them, another will wave them aside as 
airy nothings, and a third hardly gives him a 
chance to find out that he has any. One will 
come in with a don’t-let-me-disturb you air, and 
wait until his buyer is quite through with the 
man ahead of him before making his presence 
known, while another will walk in as though his 
foot were on his native heath, call out a cheery 
“Hello!” to the busy buyer and engage in ani- 
mated conversation any one whom he finds dis- 
engaged until the chair he is waiting for is va- 
cant. One will tell his tale in confidential ac- 
cents hardly audible to the buyer; another pro- 
claims his mission in a voice that attracts atten- 
tion thirty feet away. When one man comes in, 
his manner impels a talk of business and 
business only from the start; with an- 
other, social gossip or banter comes 
first and barter is seemingly given second 
place. One makes the buyer feel that an order 
is of the greatest personal importance to him; 
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another says by his manner, “Buy if you will, 
don’t if you won’t. I have stated the case fairly, 
and if you can’t see the extraordinary value | 
am offering it is no affair of mine. 

Men showing all these characteristics get orders 
in equal amount and seem to stand upon the 
same basis in the buyers’ favor—so who shall 
say that one is better than another, or select 
one type as setting forth the peculiar qualities 
that are to be looked for in a good salesman? 


IS THERE A DECADENCE? 


Are my perceptive faculties becoming dulled, 
or is it true that the salesmen of the newer gen- 
eration exhibit more of a dead level of mediocrity, 
and that one must look to the older men on the 
road for the distinguishing marks of special 
merit? Those who, to my mind, rise above the 
others are almost all among the "older ones, and 
the later comers seem to be cast in a different 
mold. They do not appear to make friends as 
the older ones did, nor to leave any lasting im- 
pression behind them. They come in, transact 
their business, vanish and are forgotten, and 
upon the twentieth call are upon the same foot- 
ing they were upon the first. Their faces are re- 
called with an effort and their names not at all 
except as they appear on the buyer’s note book. 
It is possible that their failure to make an im- 
pression is due to the fact that there are so 
many more men out than there used to be, or 
that the natural liking for “old books, old 
friends, old wine,’ creates a predilection in fa- 
vor of the older men, but I do not think this will 
account for it all. There is a tendency in these 
days of special hurry and everlasting bustle to 
reduce everything to routine, and it may be that 
the newer men who have had a routine business 
training at home carry the effect of it with 


them and show more of machine and less of 
individuality than the veterans; or that class of 
men that formerly took to the road now find 


a better paying field for their efforts in other di- 
rections. There is a greater percentage of sales- 
men stopping at the second-class hotels, under- 
dressed in appearance and smoking cheap cigars, 
while the autocrat of the road for whom noth- 
ing was too good and who has given to the 
craft all the glamour it possesses to the young 
boys entering upon their business career is, ac- 
cording to my observation, growing perceptibly 
searcer. Within a week I have heard a buyer 
complain of the large number of men on the road 
who were lacking in ability, and a recent article 
in a trade paper contained a similar complaint 
couched in most ungentle style. 


AS TIME FLIES. 

Not thatthe recruits are all unworthy, or that 
the older men are all of the best. There are 
good men among the newer ones who carry with 
them the marks of success, and perhaps a gen- 
eration later, when the present traveling force 
shall have been changed so that the better men 
among the present youngsters are the veterans 
and the poorer ones sifted out and replaced with 
the ever-shifting majority of new men, some other 
writer will find occasion to complain of = de- 
cadence of the craft as I do now. Still, I doubt 
very seriously whether many of the young men 
of the present day will ever find themselves upon 
the free-handed, liberal basis of the men who 
rule to-day.—Iron Age. 


NEWS AND NOTES. 


Geo. Moulton, traveling representative of 
Henry Allen, glassware, William street, New 
York, is back in the city after a successful three 
months’ trip West which took him as far as the 
Pacific Coast. The return trip was made 
through the Northwest Territory, and down by 
way of Colorado. Mr. Moulton was accom- 
panied by his wife, and he managed to combine 
a good deal of pleasure with business, as he 
stopped at many of the celebrated Western 
health resorts. 


Irving S. Wood, who has been the city repre- 

sentative of the Empire State Drug Company for 

some time, has just taken a posi- 

BUFFALO. tion with the G. F. Harvey Com- 

pany, manufacturing chemists of 

Saratoga Springs. He will cover Buffalo for 
the Company. 


Ned Winkler, who represents the soap and lye 
interests of C. Thomson & Co., of Philadel. 
phia, is located in Buffalo, and runs a wagon 
built as an advertising rig. "He kee psa stock of 
goods here, but when sales are made it is de- 
livered through the wholesale drug stores. 


C. L. Gleeson, with Parke, Davis & Co., of 
Detroit, was here a few days ago visiting the 
company’s loca) office and calling on customers 


in the regular trade. 


W. os, Case, who most acceptably repre- 
sents C. E. 3ochringer & Soehne, was in last 
week, taking orders, of which he usually car- 
ries off a goodly number. 


George H. Macy, whose name is sufficient to 
suggest anything in the line of goods handled 
by Dodge & Olcott, has again been the Buffalo 
round and gone on to other fields. 

H, Sanford Mead, who carries the specialties 
of the Upjohn Pill and Granule Company, was 
with us a few days ago. He is well and favorably 
known to the trade and is not phased because 
his card happens to be dated from Kalamazoo. 

The Smith, Kline & French Company, which 
handles Dr. Hand’s remedies, sends to us H. E. 
Smith, who ably looks after the interests of the 
company. He should call oftener hereafter. 


Chas. N 
tive of Gilpin 


ROCHESTER. 


Edwards, the well-known representa- 
Langdon & Co., was here last 
week. He, of course, suc- 
ceeded in disposing of a 
considerable quantity of 
fine drugs, both crude and prepared. 


D. M. Woodard recently called on many of 


the druggists here in the interest of enry 
oe & Co., of Boston, Mass. 
Ci Henry is in town putting in window dis- 


plz Lys te the Centaur Company, manufacturers of 
we 

J. Snow, of the firm of C. N. Snow & Co., 
Ps a large batch of orders away with him 
the past week. He is quiet and unassuming, but 
he gets there every time. 

Dr. M.H. Fuller is here visiting physicians and 
dentists, and incidentally distributing samples 
of Horlick’s Malted Milk. It is not too much to 
say that he is always heartily received. 


G. B. McLeod, of the Empire State Drug Co., 
Butfaio, made a flying trip here last week. 
Yhough his visit was short, he by no means 


went away empty-handed. George has a smile 
for everybody. 

L. E. Treat, the able representative of Johnson 
& Johnson, reports that there is a “better fee 
ing” in drug circles, and says he is looking for 
a very remunerative fall trade. He is a hustler 
among hustlers, and there is no doubt about his 
success, 

Twelve years have now passed since J. 5, 
Marvin made his advent here in the interests of 
Seabury & Johnson, and in that time he has 
made many firm and steadfast friends in this 
locality. His courteous, pleasing manner, to- 
gether with the deep interest he takes in all his 
customers, has won for him a place that many 
a traveling man might envy. 

E. T. Green has again paid us a visit. The 
only trouble we have to find with Mr. Green is 
that his visits are too far apart. None of the 
traveling fraternity 1s better liked here than 
he, nor. are any of his competitors better posted 
in chemical knowledge. It is safe to say that 
M: allinckrodt’s interests do not suffer when he 
is present. 

Geo. B. McLeod, the pleasant salesman of the 
Empire State Drug Co., came recently, received 
liberal patronage, and is gone again, 

E. M. Haswell, who is one of our most fre- 
quent callers, is here seeking trade for Walker & 
Gibson. He has a choice line of holiday goods 
added to his list of druggists’ sundries and fancy 
articles, 


CHICAGO. Mr. Taylor, representing Tay- 

lor Bros., of Anaconda, Mont., 
and N. E. Franklin, the genial “drummer” 
from far-off 


Deadwood, S. D., were in the city 
this week. 


The genial representative of Solon Palmer, of 
New York, ie. Pendleton, visited Chicago 
friends last week. 

Nothing new, except “good trade,” and an 
abiding taith in the future that promises “all 
things to those who wait,’ and an increase over 
last year’s sales. 

J. M. Walker, the Iowa representative of W. 
R. Warner & Co., is in from an extended trip, 
and though glad to touch native soil, sighs for 
more worlds to conquer, and will soon again 
join the ranks of the hustlers. 

Eugene Ross, Western representative for 
— & Johnson, returned the 29th and is 
happy over the results of an extensive Southern 
and Western trip. 


BOSTON. Essential oils have been pre- 
sented in a new light by another 
knight. This time it was Mr. Nichols, who 


booked for Leerburger Bros. 

W. S. Heineman was a recent visitor. He 
represented Bauer & Black, of Chicago, and was 
showing plasters and O. P. C. suspensories. 

W. H. Low has been around town placing 
goods for Fries Bros. 

William A. Hockemeyer is the general man- 
ager of the Crown Perfumery Co., and recently 
paid the trade here a business visit. 

Essential oils genie, Christian G. Euler, rep- 
resenting A. iris Co., was the expounder. 
He was accompanied by "Mr. Vallois, of the 
Grasse house of this concern. 
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E. M. Ardle, traveling for the Fairchild Chem- 
ical Co., of St. Louis, was interviewing the trade 
a short time ago. He was talking up Santal 
Antiseptic Mouth Wash. 

Keep Rudolph Wirth’s name in type all the 
time. Of course he has been here again in his 
merry round of business and pleasure. 

Dr. C. L. Lewis is again detailing this city 
and its suburbs for Schering & Glatz. 


PHILADELPHIA. Rudolph Wirth, of E. 

’ Fougera & Co., has arrived 
in Philadelphia. 

Samuel W. Lothrop, the representative for Lu- 


bin’s perfumes, has been in the city. 

F. P. Tarbell, who represents. Forbes, Hay- 
ward & Co., confectioners, of Boston, was in 
town, 

J. J. Burchenal, 
sentative, is here. 
Charles Rath, of the firm of the Rath Manu- 
facturing Co., Imperial Metal Polish, is paying 
his usual visit to this city. 

C, L, Gleeson, of Parke, Davis & Co., 
been visiting his customers here. 


Proctor & Gamble’s repre- 


has 


H. C, Hopler, for McCambridge Rubber Co., 
of Lancaster, Pa., was in Philadelphia a few 
days ago. 

©. C. Larrimer, of Lehn & Fink, of New York 


City, is visiting Philadelphia. 

Hl. C. McNamara, representing Haggard’s 
Specific Tablets, has arrived in the city. 

John Markins, who is ye sages Royal Glue, 
was recently here for a few days. 

'S. E. Palmer, of the firm of J. I, Olney, Cats- 
kill, N. Y., is in this city. 

Stanley Jordan, the New York broker in chem- 
ee recently made his usual tour of Philadel- 
phia 


CINCINNATI. A nice line of stationery 
was shown here last week 
by George A, Raisbeck, a clever representative 
of the P. H, Hake Manufacturing Company. 

W. M. Price, the hustling representative of 

Sates Brothers, ‘makers of pocket books, was here 
recently. 

W. M. Chatfield called on 
week with a nice line of the latest novelties in 
brushes. He represents A. Dupont & Cie. 

All the latest perfumes bearing the name of 

Ed. Pinaud were shown here the other day by 
James I. Gulick, representing Victor Klotz. 


local trade last 


George M. Smyth, a clever traveling man, was 
in town the past week, showing John M, Maris 
& Co.’s full line of ‘glassware ‘and druggists’ 


sundries. 

A recent commercial visitor was J. W. Blood, 
one of the well-known representatives of the 
Davidson Rubbes Company. Mr. Blood reports 
a nice business all along the line. 


E. Farrell Buckingham, who for 
past has been traveling for I, L. Lyons, of New 
Orleans, has entered the em- 
ST. LOUIS. ploy of the Meyer Bros. Drug 
Co. Mr, Buckingham will hustle 
for business in Texas. He already has a bright 
reputation, which he does not intend to let tar- 
nish in the Lone Star State. 

F, B, Amend, representing the Beeman Chem- 
ical Co., of Cleveland, is one of the hustlers who 
don’t let any grass grow under his feet while in 
this territory. 

Lester Pierce, representing the Phoenix Surgi- 
cal Dressing Co., of Milwaukee, at this point, is 
bestirring himself once more among the phar- 
macists and physicians, after a three-weeks' va- 
cation at his home in Wisconsin. Mr. Pierce 
expects in the near future to establish a supply 
station at this point. 

I. L. Lyons, of I. L. Lyons & Co., New Or- 
leans, is in this city, and it is generally sup- 
posed, although denied, that he is arranging to 
fill orders through some local jobber, during the 
yellow fever quarantine in the South. It may 
be remembered that this firm filled orders for 
nearly two months last season through one of 
our local wholesale drug houses. 

B. T. Van Allen, representing Ladd & Coffin, 
of New York City, is bestirring himself among 
their St. Louis customers. 

D, Riddel has been spending a few days in this 
city in the interest of Adolph Straun & Co., 
New York City. 

D. B. Chandler says Colgate & Co., of New 
York are doing their share of business at this 
point. 

C. F. Warren, representing the Florence Mfg. 
Co., of New Y ork, has been hustling for business 
at this point for the past few days. 

J. M. Davidson, representing the Frank Miller 
Co., is wearing a happy smile and seems to be 
getting his share of trade from this point. 

A. G, Auchn always places some large orders 
for ink when he strikes St. Louis. He represents 
the Carter Ink 


some time 
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Review of the Wholesale Drug Market. 


NEW YORK, OCTOBER 10, 1898. 


lt should be understood that the prices quoted in this report 
are strictly those current in the wholesale market, and that 
higher prices are paid for retail lots. The quality of 
goods trequently necessitates a wide range of prices. 


Condition of Trade. 
NCREASED activity has continued a 
feature of the market since our last. 
The volume of orders from interior 
points is more liberal, and the movement 
into channels of consumption is indicative 
of a better demand. The statistical posi- 
tion of the general line of botanic drugs 
continues favorable to the holding inter- 
est, the crop for the collecting season just 
closed having been light, and prices hav- 
ing ruled low for some time past. From 
present indications the current fall and 
winter season will close upon a firm mar- 
ket, since, coupled with the lessened 
production of many staple drugs, there is 
an absence on the part of holders of any 
pressure to realize or force stock. The 
important fluctuations during the interval 
include a decline in morphine and a slight 
advance in alcohol prices. Pilocarpine 
muriate is considerably lower on advices 
from foreign manufacturers. The follow- 
ing are the principal changes: 
HIGHER. LOWER. 

Alcohol, Citric acid. 

Brimstone, crude. Chlorate potash. 

Buchu leaves, short. Morphine. 

Cascara sagrada. Opium. 


Cinchonidine sulphate. Oil anise. 
Ipecac root. Oil spearmint. 


alap root. Oil tansy. 

Manna, small flake. Pilocarpine muriate. 

Nitrate soda. Poppy seed. ~ 

Senna, Tinnivelly. Rape seed. 

Valerian root, Belgian. Tonka beans. 
DRUGS. 


Alcohol has been advanced by the com- 
bination of distillers to the extent of lc. 
per gallon, the new prices and terms be- 
ing $2.42 for lots of 10 bbls., 30 days’ 
time, with 2c. per gallon for cash in 10 
days; lesser lots quoted $2.44, same terms. 

Arnica Flowers remain quiet at the pre- 
vious range of 7c. to Te. 

Balsams.—Copaiba, Central American, 
from first hands continues held and sell- 
ing at 37c. to 39c.; Para quoted 4lc. to 
43c. Fir, Canada, has met with a steady 
sale and values are slightly firmer, though 
prices remain as previously quoted, or 
say, $1.70 to $1.80. Peru has hardened 
perceptibly since our last and quotations 
have been advanced to $1.95 to $2; the 
current sales are mostly in a jobbing way. 
Tolu remains quiet at 33c. to 34c. 


_ Buchu Leaves, short, continue in good 
jobbing demand and holders are firm in 
their views, with 4c. to 16c. now asked. 

Cacao Butter has improved to some ex- 
tent during the interval, recent sales be- 
ing at 334c. to 34c. 

Cannabis Indica continues scarce and 
12c. to 18c. is now asked for small lots. 

Cantharides are in small supply and 
under close control, with Chinese quoted 
37ic. to 40c., as to quality and quantity, 
and Russian 47c. to 48c. 

Cascara Sagrada is in demand and firm- 
er; up to 5c. was paid for large lots at 
the close and small parcels do not offer 
below 6c. 

Cassia Buds have been in better request, 
and values are maintained with some 
show of firmness at 24c. to 25c., as to 
quality and quantity. 


Chamomiles, new German, are passing 
out freely into channels of consumption 
with prices firm at the previously quoted 
range of 25c. to 30c. and sales of some 
choice lots reported at 38c. The recéft 
unfavorable crop reports have had a hard- 
ening influence on values and the ten- 
dency is decidedly upward. 


Cinchonidine Sulphate has sold well dur- 
ing the interval and the spot stock is con- 
siderably reduced. While limited quan- 
tities can be obtained in some quarters 
down to ldc., 16c. to 17c. is the popular 
quotation. 

Cod Liver Oil, Norwegian, is in in- 
creasing demand and recent sales of bar- 
rels have been at $25 to $26, the outside 
price being paid for single barrels. 


Cuttlefish Bone continues held and sell- 
ing at the recent advance to 8&4c., the in- 
side price for inferior quality. 

Ergot meets with little or no inquiry, 
but prices are as previously quoted. 


Formaldehyde is tending higher in the 
face of a continued good consumptive de- 
mand; sales below 20c. are now the ex- 
ception. 

Insect Powder prices are still below the 
relative cost of flowers, but a firmer ten- 
dency is noticeable and some holders re- 
fuse to shade 19c., though obtainable gen- 
erally at l6c. to 18c. 

Manna continues to show a firm ten- 
dency; supplies are not coming forward 
and prices are firmer in consequence. For 
the available stock of small flake, which 
is somewhat restricted, 30c. is generally 


asked; large held at 55c. to 60c. and sorts 
25c. 

Opium has receded a notch and the spot 
market is distinctly weaker with cases of- 
fering at $3.60 to $3.624, and jobbing lots 
quoted $3.624 to $3.65. The general im- 
pression is that even these prices are be- 
ing shaded in some quarters. Foreign 
markets continue strong and holders de- 
mand an advance. 

Quinine is taken with indifference, and 
only small jobbing transactions come to 
the surface. Manufacturers’ quotations 
are on the basis of 20c. to 22c. for bulk, 
as to brand, while second hands offer to 
sell down to 193c. The stock in second 
hands is not abundant. 


Senna is held steadily at 8c. to 12c. for 
Tinnivelly, with a good consumptive de- 
mand reported; natural Alexandria is job- 
bing at 12c. to 15c. 

Sugar of Milk is weaker, manufacturers 
having made a reduction of Ic. per pound. 
The decline is said to be due to the de- 
sire on the part of certain manufacturers 
to offset competition. 

Tonka Beans, Angostura, have declined 
in the face of a pressure to realize on the 
part of holders and $1 to $1.20 is now 
quoted. 

DYESTUFFS. 


Aniline Salt continues weak and irreg- 
ular, with supplies offering from some 
holders down to 7c., with 74c. to 8c. gen- 
erally quoted. The demoralization in 
prices is attributed to large surplus 
stocks. 


Divi Divi is without change of conse- 
quence, and no distinct feature of inter- 
est is to be reported. Holders are firm 
in their views, however, and refuse to 
shade $40.00. 


Gambier is slightly firmer, with 2.50 
and 2.60 asked for forward shipments of 
steamer and sailor stocks respectively; 
spot offerings are at 2.60 to 2.80 


Indigo is without change so far as spot 
supplies are concerned, but an advancing 
tendency is, reported from London, re- 
cent unfavorable crop reports being re- 
sponsible. Serious damage has been 
done to the crops by recent floods in 
Behar, according to mail advices from 
Calcutta, and the estimate of the next 
yield has been reduced 5,000 maunds. 


Sumac has continued in active demand, 
and a slight advance is asked on Sicily, 
or say, $45.00 to $48.00. 

CHEMICALS. 


Arsenic, powdered, white, is passing 
out into channels of consumption in 
moderately large quantities, and quota- 
tions are maintained steadily at 4$c. to 
dc.; jobbing sales of red are &$c. to 8c. 


Bleaching Powder is moving out fairly 
to manufacturing consumers, but specu- 
lation is yet an absent feature. U. A. 
Co. is quoted $1.60 to $1.80 as to quan- 
tity and other English brands at 5c. per 
100 Ibs. less; sales of continental brands 
at $1.50 to $1.70. 


Brimstone, crude seconds, is higher, 
24c. to 25c. being asked in some instances 
for unmixed with only a small stock of- 
fering. Stock for future shipment is al- 
so higher and quoted now at $22.00. 


Citric Acid is weak and unsettled, with 
stock offering from second hand at 35c.; 
manufacturers’ quotations are 35}c. to 
36c. 
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Cream Tartar is steadily inquired for 
with the bulk of the sales at manufac- 
turers’ quotations, of say 244c. to 25c. 


Glycerin is in improved position and 
firmer, though values are quotably un- 
changed, C. P. being held at 12}c. to 18c. 


in drums, 13c. to 13}c. in barrels, and 
13kc. to I5c. in cans as to quantity. 
Mercurials continue to meet with a 


steady jobbing inquiry, with the transac- 
tions generally at manufacturers’ quota- 
tions. 


Nitrate Soda is in improved demand, 
and sales are reported of 1,000 bag lots 
and over at $1.50 to $1.62. 

Oxalic Acid is maintained steadily from 
manufacturers at 6}c. to 7c., but these 
figures are shaded in some _ instances 
from second hands. 

Sal Soda continues held at the pre- 
vious range of 55c. to 75c. for domestic. 

Tartaric Acid is in demand, with the 
sales at 3l}c. to 32c., and 32c! to 324c. for 
crystals and powdered respectively. 

The changes in the entire chemical list 
for the fortnight have been few and un- 
important. 

ESSENTIAL OILS. 


influence of con- 
and 


Anise reflects the 
tinued competition among holders, 
$1.60 is now quoted outside. 

Cassia is held steadily at $1.00 to $1.26, 
but the demand does not rise above job- 
bing proportions. 

Clove continues in firm position, with 
recent sales in a jobbing way at 624c. to 
65c. for bud. 

Cubeb is without new feature of in- 
terest; values are well sustained at 80c. 
to 85c. 

Lavender is without change of conse- 
quence. While it was expected that 
prices would decline in consequence of 
favorable crop reports and advices from 
primary sources, this belief is no longer 
entertained, and any fluctuation that may 
occur will, it is said, be within a narrow 
range. 

Peppermint is moving out more freely, 
but quotations are yet unchanged at 80c. 
to 85c. for bulk and $1.20 to $1.25 for H. 
G. H. in bottles. 

Spearmint is coming forward more free- 
ly from the producing districts, and deal- 
ers now Offer at 90c. to $1 as to quality 
and quantity. 

Tansy is in better supply and values are 
easier, with the sales at 90c. to $1. 

Wormseed is easier and quotations for 
Baltimore have been reduced to $1.90 to 
$2.00. 

GUMS. 


Aloes, Curacao, is in reduced stock in 
the hands of one or two holders who 
now ask 8c. to 3}c.; jobbing sales at this 
range. 

Asafetida is firmer, and quotations 
have been advanced in some instances, 
though l5c. to 18c. is yet quoted. 

Chicle is easier; recent sales at 32c. to 
34c. 

Camphor is held and selling in a jobbing 
way at 334c. to 34c. for refined in barrels 
and cases respectively. A few sales from 
second hands at a shade below manufac- 
turers’ quotations have come to the sur- 
face, but prices have been restored to the 
old level, and no stock in second hands 
now offers below the figures here quoted. 





Kino continues in extremely limited 
supply and prices are maintained at $2.25 
to $2.50. 

Tragacanth is in increased demand and 
firm, with Aleppo quoted at 35c. to 66c. 
and Turkey 4c. to 85c. 


ROOTS. 


Dandelion, German, is developing some 
show of firmness and the tendency is to- 
ward a higher range. Quotations in prim- 
ary markets have advanced to about a 
parity with spot values; quoted 9}c. to 
9c. 

Golden Seal offers more freely from 
primary markets, but spot prices are well 
sustained at 45c. 

Ipecac has shown increased action since 
our last and more attention is being ex- 
tended to it. Among other transactions 
we hear of a sale of 500 Ibs. at $2.50, and 


the common quotation is $2.50 to $2.60. 


Jalap is in improved demand and firmer 
and the sales during the interval have 
been at 10c. to Ilc. 

Mandrake is held and selling in a job- 
bing way at 43c. to 5c. for fall dug and 
3%c. to 4c. for spring root. 

Senega is moving out fairly in a jobbing 
way at 25$c. to 26c. 

Valerian, Belgian, is offered less freely, 
the available stock being small and some- 
what closely concentrated; up to 6c. to 
64c. is now quoted. 

SEEDS. 


Anise is quoted higher in the foreign 
markets and Italian has been marked up 
here to 7c. to 74c. 

Celzry is in better supply and offered 
lower with 64c. the spot quotation. 


Fennel is higher for Italian, the revised 
quotation being 7c. to 74c. The cost to 
import is 7c. 

Mustard, brown, has been in active de- 
mand, and orders for Bari or Sicily have 
been turned down at 5c. 


Poppy offers lower under the influence 
of lower prices from primary sources and 
7c. to 74c. will buy 

Rape, new crop English, 
and is offered at 3$c. to 4c., 
no demand. 


No Flint-Giass Trust. 


The efforts of the Eastern flint glass 
bottle manufacturers to effect a combina- 
tion with the Western blowers have 
proved fruitless. A meeting was held at 
the Waldorf-Astoria Hotel, in this city, 
October 7th, but adjourned without any 
agreement to form a consolidation being 
reached. It is believed by some that no 
union will be effected for some time to 
come, if at all. It is said that eight of the 
thirty-four plants in the country were op- 
posed to consolidation, among these be- 
ing the Beaty-Brady Flint Glass Com- 
pany, of Dunkirk, Ind., one of the largest. 
Another obstacle in the way of consoli- 
dation was the Glass Blowers’ Union, 
which feared that a consolidation would 
result in reduced wages. 


has arrived 
but there is 


The thirty-ninth annual session of the 
Chicago College of Pharmacy, the School 
of Pharmacy of the University of IIli- 
nois, was held Tuesday, October 4th, 
at 2.30 p. m. President Andrew S. 
Draper, of the university, delivered the 
address. The enrollment so far has been 
very satisfactory and there is a large at- 
tendance. 
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Hints To Buyers. 














A supply of envelopes and counter 
wrappers can be obtained with your own 


name and address on them free of 
charge from the Merchant's Gargling 
Oil Co., Lockport, N. Y. 


Write for a catalogue to the Fischer 
Chemical and Importing Co., New York. 
This concern manufactures and sells a 
line of filled and empty capsules, includ- 
ing a number of their own trade-marked 
goods. 


The Matthews Apparatus Co., 449 
First avenue, New York City, have 
something interesting to say to druggists 
about to put in new soda fountains. Write 
them about it if you think of putting in 
a new fountain. 


A-corn Salve is guaranteed to remove 
corns every time without pain. The salve 
is sold on terms which guarantee a lib- 
eral profit to the retailers. For full par- 
ticulars address the Giant Chemical Co.. 
Philadelphia, Pa., mentioning this jour- 
nal. 


Peder Devold’s pure Lofoten cod liver 
oil is now offered to the trade in original 
sealed packages of 5, 15 and 30 gallons. 
This oil has a-very high standing and 
druggists can now obtain it through any 
jobber if this brand is specified when 
ordering. 


We commend to the attention of our 
readers the advertisement of Ed. Pinaud, 
46 East Fourteenth street, New York, 
which appears on page 5 of the present 
issue. Druggists are invited to write for 
samples of Quintessences and Roman 
perfumes. 


The Grand Rapids Brush Co., Grand 
Rapids, Mich., would like to send a 
copy of their illustrated catalogue to all 
enterprising druggists who wish to keep 
up with the procession in the brush line. 
When writing them please mention the 
AMERICAN DRUGGIST. 


Write to Mariani & Co., 52 West 
Fifteenth street, New York City, if you 
wish to secure a supply of interesting and 
attractive show cards, signs, etc., which 
they furnish free of cost for distribution 
among possible customers. When writ- 
ing them mention the AMERICAN Druc- 
GIST. 


The convenience of form and undenia- 
ble purity of Carmel Soap, made in Pal- 
estine, Syria, and imported by A. Klip- 
stein, 122 Pearl street, New York, make 
it an article of ready sale in the phar- 
macy. The druggist is safe in stocking 
and selling this old and reliable castile 
soap. 


The Acme Medicine Co., manufactur- 
ers of a line of quick-selling goods for the 
retail trade, who were formerly located 
at Hornellsville, N. Y., have scored such 
a wonderful success with their goods that 
in order to meet the growing demand for 
them they have beencompelledto move to 
Buffalo, where they have obtained ample 
accommodation at Verplanck _ street. 
Their line offers a profit of 100 to 130 per 
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cent. Full particulars with quotations will 
be furnished on application to their Buf- 
falo office. 


Now that patent medicines have to be 
stamped before being sold, dealers should 
be particularly anxious to clear their 
shelves of unsalable patents. E. J. Moore, 
216 Front street, New York City, makes 
a specialty of taking old stocks of these 
goods, and would be pleased to corres- 
pond with druggists who wish to clean 
up their stocks. 


The Armstrong Cork Co., of Pitts- 
burg, Pa., have built up an enviable rep- 
utation for their “Circle A” corks wholly 
through the constant exercise of the 
most painstaking care in every step of 
the passage of the cork from the tree 
to the prescription desk. Send to them 
for samples and quotations if you want 
something really fine in corks. 


Otte Bros. & Co., Grand Rapids, 
Mich., have at last struck upon a means 
of preserving carpets and clothing from 
the ravages of insects. This is some- 
thing which has long been sought for 
and will undoubtedly prove a good seller. 
Druggists should write them for full de 
tails concerning their carpet-bug and 
moth destroyer, mentioning this journal. 


The Beeman Chemical Co. have re- 
moved to the very commodious building 
at Bank and Lake streets, Cleveland, 
where they have put in a complete new 
plant to replace that which was destroyed 
by fire some months since. Their trade 
continues to grow both in this country 
and abroad and Beeman’s pepsin gum can 
now be found in almost every coun- 
try in the world. 


Write for free samples of Sa-Yo Mint 
Jujubes to Wallace & Co., 160 Monroe 
street, New York. The advertisement of 
this concern will be found on the inside 
front cover of the present issue and will 
be read with interest by all progressive 
pharmacists. The retail price of this ex- 
cellent article is practically controlled and 
affords a margin of profit to the dealer of 
seventy-eight per cent. 


The Hartt Mfg. Co., 21 North Clin- 
ton street, Chicago, makes a special claim 
to manufacturing good soda _ fountains. 
They are not as cheap as can be found if 
quality is not taken into consideration, 
but they are good in every respect, so 
that in the end they are cheaper than 
those fountains which are sold at a lower 
price. Write them for descriptive price- 
list, mentioning this journal. 


We commend the attention of our 
readers to the advertisement of Ridge’s 
Food on the back cover of the present 
number. This is one of the oldest baby 
foods in America, is of very great sale 
in England and is claimed to be the most 
profitable article of the kind for drug- 
gists to handle. A supply of attractive 
advertising matter will be sent upon ap- 


plication. Address Woolrich & Co., Pal- 
mer, Mass. 
The W. J. M. Gordon Chemical Co., 


of Cincinnati, bring to bear in their work 
of manufacturing chemically pure glycer- 
in the knowledge and experience of 
many years’ devotion to one specific 
line of work, under the best possible 
guidance of a scientific and thoroughly 
honorable leader. The result is that 


when druggists order Gordon’s glycerin 
they may rest assured of getting the very 
best than can be produced. It can be 
obtained from all the leading jobbers in 
the United States. 


The use of cachets in lieu of capsules 
is steadily growing. The S. Chapireau 
cachets have met with well-merited rec- 
ognition wherever offered. Not only are 
they largely used by pharmacists in their 
prescription department, but many have 
found they can present articles of their 
individual manufacture in this form with 
distinct advantage. For further particu- 
lars address Utard & Co. 3 Union 
Square, New York. 


Druggists who value, and seek to de- 
velop, their connection with the physician 
cannot do better than keep in stock the 
clinical thermometers and hypodermic 
syringes manufactured by H. Weinhagen, 
22 North William street, New York. This 
line is generally admitted to be the stan- 
dard of America, and equal tp anything 
made in Europe. An illustrated circular 
with manufacturer’s prices will be sent to 
any druggist upon application. 


As winter photography has become 
quite as much a fad as summer work in 
the same line, druggists have found that 
they can profitabiy stock and push pho- 
tographic supplies the year round. In 
putting in the initial stock, the druggist 
must be guided so much by local con 
ditions that he should certainly ask 
the advice of competent authority. Let- 
ters on this head, addressed to Scovill & 
Adams Co., 60 East Eleventh street, New 
York, will receive prompt attention. 


This is the season of the year when the 
use of oxygen gas becomes general with 
medical practitioners. While the city 
doctor is generally able to obtain oxygen 
gas in cylinders, the country practitioner 
is compelled to make it himself. For 
such, the use of an oxygen generator is 
indispensable. The Oxygen Generator 
manufactured by the American Oxygen 
Association, Hotel Pelham, Boston, can 
be depended upon to make a thoroughly 
washed, and, consequently, pure, oxygen 
in any desired quantity and at very little 
trouble and trifling cost. Many druggists 
have found that they can manufacture the 
gas themselves by the use of one of these 
generators and deliver it to patients in 
rubber bags, and thus add a decidedly 
profitable and popular feature to their 
business. Write to the American Oxygen 
Association, Boston, for catalogue and 
further particulars. 





Satisfied Customers. 


The Duroy and Haines Co., Sandusky, 
O., have twenty thousand of the best sat- 
isfied retail druggist customers on their 
ledger of any company in the world. 
Thousands of druggists are now co-op- 
erating with them in increasing the sales 
of their pure old wines, thereby extend- 
ing to the public some of the best and 
purest medicinal wines made. Will you 
join in the good work? If you are not 


satisfied with vour present stock of wines 
it will pay you to write them for a sample 
of one or more kinds, suchas your stock 
may require, which will be forwarded by 
express, charges prepaid, to any reliable 
retail druggist who mentions this paper 
when writing them. 
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Revival of Roller Skating. 


The indications are many that roller 
skating will be revived this winter under 
most favorable auspices, the most impor- 
tant factor being the introduction of the 
ball-bearing rollers in the manufacture 
of roller skates. 





Ball-Bearing Roller. 


Richardson’s 


We illustrate herewith Richardson’s 
3all-Bearing Roller, which was invented 
by L. M. Richardson, of the Monarch 
Cycle Co., and which is manufactured by 
the Richardson Ball-Bearing Skate Co., 
of 1384 North Clarke street, Chicago. 
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Ball-Bearings of Roller. 

The company propose not only to fur- 
nish skates with ball-bearings, but to 
equip old skates with its rollers at a 
price which is almost nominal, consider- 
ing the fact that the rollers will be made 
of aluminum, instead of a solid roller 
of heavy boxwood heretofore used. The 
lightness of the aluminum rollers will 
prove of great advantage. 


Ready-Made Milk Punches. 


H. Weller (Forschungen uber Lebensmit- 
tel, 1897) found positive evidence of alco- 
hol, to the extent of 0.96 per cent, in the 
milk from a large dairy attached to an 
important distillery, where the cows were 
fed on distillery slops, containing 5.9 per 
cent of alcohol. This milk was stronger 
in alcohol than most beers, but in what 
quantities it was given was not stated. 
The milk examined was perfectly fresh, 
free from acidity, and in other respects 
normal, having a_ specific gravity of 
1.0335, with total solids of 3.87 per cent, 
of which 3.79 was fat. 





To remove a foreign body from under 
the nail, alternately soften the nail with 
the end of a match dipped in caustic 
potash, and scrape with a piece of glass 
until the object is reached. 











